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State of the nation’s economy: 


Up 

WHOLESALE Prices—Bureau of La- 
bor Statistics’ index rose 0.4 percent 
in week ended Dec. 12 to 173.4 
percent of 1926 level, an alltime 
high. It was third straight record- 
breaking week. Dec. 12 level was 
10.2 percent higher than just before 
Korean war. 

Business Activity —Index of 
New York Times for week ended 
Dec. 9 rose to 174.6, a new record, 
from 166.1 in preceding week. In 
like 1949 week, mark was 152.2. 

CorporATION DiviweENDS—Cash pay- 
ments amounted to $489,000,000 in 
October, 5 percent more than in 
like 1949 month. 

DepaRTMENT Stores — Sales in 
week ended Dec. 9 were 2 percent 
above like 1949 week. 

Raitroaps — Operating revenues 
in November totaled almost $678, 
000,000, a rise of 18.1 percent over 
comparable month last year. 

ELEctRIcITy Output in week 
ended Dec. 9 totaled 6,908,631,000 
kilowatt hours, a new weekly high 
and 17.5 percent greater than a 
year ago. 

Fire Losses — November amount 
totaled an estimated $55,790,000, 
highest for that month in 22 years, 

' and 5 percent above comparable 
' 1949 month. 


* * . 


Down 


Sreet—Production last week was 
scheduled at 100.8 percent of indus- 
try capacity, calculated to turn out 
1,944,200 tons. This would be a de- 
cline of a half point from previous 
week. 

Auto Time Sates—Credit curbs 
caused total consumer credit out- 
standing on cars to increase only 
$18,000,000 during October, the 
smallest monthly gain since Janu- 
ary, 1949. 

INDUSTRIAL PropucTiOon—Because 
of storms, November index 
slipped to 214 percent of 1935-39 
average, compared with 215 per- 
cent in October. 

Reat Estate Loans—Lendings by 
member banks of the Federal Re- 
serve System in week ended Dec. 6 
declined $1,000,000 to $5,212,000,000, 
the first reversal since Feb. 1. 
Credit curbs caused drop. 


Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 


164,919 
149,017 


Last Prev. 1949 
Week Week Week 


For complete production totals 
by makes, see table, page 30. 


128,000 to Go for 8 Million in °50 


By Bernie Thomas 
Associate Editor 
SSIBILITY of an 8,000,000 car 
and truck year was back into 
focus this week. 

Only 128,360 vehicles were needed 
in the four remaining work days 
left this year to reach the goal in 
1950. It appeared that success de- 


25,000,000th Chevrolet 


Chevrolet was due to build its 
25,000,000th vehicle Dec. 22. 
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GM Resumes 1951-Model Sales 
At Price Levels Ordered by U.S. 


Industry Practices’ 


Ignored by ESA 


Makers Give Rebates 
Despite U. S. Order; 
Discounts ‘Frozen’ 


By Mac Gordon 
Associate Editor 
EW-CAR dealers last week were 
stung in four ways by the gov- 
ernment’s hotly disputed price 
freeze and rollback. 

In a week of utter confusion, the 
federal regulation had these effects 
on new-car retailers: 

1. Affected General Motors and 
Ford dealers barely escaped an 
ESA attempt to prohibit rebates 
on inventory cars rolled back in 


Text of price order ... Page 8 


price, which would have upset an 
historic cornerstone in _ factory- 
dealer relations. Both GM and Ford 
indicated they would ignore the 
regulation and refund the price 
decreases to dealers, as franchise 
agreements provide. 

2. The ESA and Stabilizer Alan 
Valentine did manage to impose 
an implied Dec. 1 freeze on 
dealer discounts, A generally ig- 
nored clause of the regulation 
stipulates that discounts in effect 
on Dec. 1, 1950, must be used in 
calculating new-car ceilings, 

3. Valentine indicated he was 
afraid a freeze on factory prices 
would not prevent gray and black 
markets. He threatened dealers 
with the imposition of retail ceil- 
ing prices, if bootleg markets are 
not restricted. 

4. A new “fair standards” code 
for pricing, issued by Price Czar 
Michael DiSalle on a_ voluntary 
basis, but carrying the threat of 
mandatory enforcement upon non- 
compliance, calls for the same 
profit rates henceforth as prevailed 
during the 1946-49 period. These 
“fair standards” apply to all com- 
modities, including dealer labor 
charges, and in effect constitute a 
latent attempt to regulate profits 
rather than prices. 

* ” ” 

HEVROLET, Cadillac and Pon- 

tiac dealers, meanwhile, all 

were complying with General Mo- 
tors’ order of Dec. 18 to suspend 
sales of 1951 car models. GM took 
this drastic step to avoid billing 
confusion, pending its efforts to 
obtain relief from the rollback. 

Mainly involved in the rebate 








problem were Chevrolet, Ford, Lin- 
coln-Mercury and Pontiac dealers. | 
Cadillac and Nash both posted | 
(Continued on Page 26, Col, 1) ' 


pends on when plant workers start | 
celebrating the advent of 1951. 
Last week, according to Auto- 
motive News’ estimates, although 
Chrysler Corp.’ plants were virtu- 
ally out of the production lineup, 
makers in this country built 116,- 
181 cars and 82,836 trucks —a 
total of 149,017 vehicles. 

In the previous week, U. S. plants 
produced 132,330 cars and 32,589 
trucks for. a total of 164,919 units. 
During both of the past two weeks, 
truck schedules in U. S. plants have 
been at the highest level of the 
vear. 


An Editorial eee Pe ‘ 


Fair Play for All Citizens 


—Or Rule 


= Economic Stabilization Agency acted rashly and 
unfairly in issuing Price Regulation No. 1. The auto 
industry has demonstrated time and again its willingness 
to share whatever sacrifices are necessary, and to lead 
the way in production for both peace and war. 

Like everything else, prices of cars have increased 
considerably in the last decade. Yet the industry has 
shown restraint on price increases. This is true to such 
an extent that automobiles, in relation to the general 
economy, are better bargains today than they were 10 


years ago. 


And what is more, millions of people recognize this, 
as shown by their eagerness to buy cars and trucks. 
Nearly 8,000,000 new cars and trucks will be sold in 1950 


alone. 


We believe General Motors is right in opposing the 
action of ESA in singling out the auto industry for dis- 
criminatory and unrealistic ceiling prices. ESA acted 
after wage and material costs had already gone up from 


7 to 300 percent in a year. 


It seems to us that the ESA action poses these 


questions: 


Are we to have discriminatory rule by whim of Wash- 

ington, under the guise of emergency proclamation? 
Or are we to maintain the time-honored American 
tradition of equal justice for all under fair and rea- 


sonable laws? 


The bureaucrats of Washington have already indicated 
their thinking. It is only right that every legal means 
should be taken to combat this danger. 


Car Sales Hold Steady 
Despite Federal Action | 


By Bob Gordon 


Associate Editor 
OVERNMENT orders, credit 
curbs and price rollbacks not- 


withstanding, indications are that | 


customers want new cars and deal- 


ers, in so far as they are able, are | 


selling them. 

Reports from various cities in- 
dicate that government action, 
coupled with events on the inter- 
national scene, have caused a 
slight wave of “scare buying.” 

Used-car dealers, always quick to 
scent a trend, have bid high enough 
at recent auctions to cause AUTo- 


| CHRYSLER plants, down for 
model changes, account for any 
appreciable production at all this 
week, the long sought production 
goal of 8,000,000 cars and trucks 
during 1950 seems assured. 

In any event, by this week’s 
end the auto industry will have 


wound up the greatest year in 
(Continued on Page 30, Col, 3) 
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by Whim? 





MOTIVE News’ index of used-car} 
prices to rise for the first time} 





since last July. 
* | 
YONFUSION, however, seems to| 
4 be the only adjective which can | 
be correctly applied to the car-| 
selling business at this time. 
The 15-month time payment limit | 
of Regulation W is still under fire, | 
but increases in sales have reduced | 
the supply of ammunition. 

Later developments have tend- 
ed to shunt the question of credit 
controls to the background, as 
the attention of both dealers and 
manufacturers has been turned 

| to price and wage controls, 
| All of these factors have com-| 
| bined to cause a somewhat belated | 
recognition on the part of the pub-| 

|lic that new automobiles may be- 
come scarce items in the not-too-| 
distant future. 
* 


First reports of new-car sales in | 
| 


* * 





* * 


November indicate that the buy- 
ing public was considerably cooler 
during that month than it has been 
for the past three weeks. | 

November new-car sales in 19 | 

states, which normally account | 
for slightly less than 383 per- | 





cent of national registrations, 

amounted to 136,240 units. 

This was only 1,716 more new 
(Continued on Page 29, Col, 1) 
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Dealers, Buyers 


To Get Rebates 


Ford, GM Propose 
Escalator Plan for 
Pricing New Cars 
ENERAL MOTORS decided 


Thursday night to end its four- 
day suspension of 1951-car sales and 


|comply with the ESA price rollback 
| order. 


The GM move apparently meant 
termination of the corporation’s 
initial attempts to obtain relief 
from the price ceiling regulation. 

At press time Thursday, how- 
ever, there was still no hint on 
reports GM might seek eventual 
court interpretation of the roll- 
back order, which it had called 
“discriminatory.” 

GM instructed its dealers to re- 
sume marketing of 1951 models at 
the prices prevailing before the 


H, H. Curtice Walter Reuther 
corporation announced increases 
Dec. 5. GM dealers were asked to 
refund money to customers who 
bought new cars during the interim 
period at higher prices. 

In Washington Wednesday, both 
GM and Ford called for an escala- 
tor price policy instead of a flat 
freeze. Ford earlier had ordered its 
dealers to cut prices and obey the 


rollback order. 
a + * 


HERE was no indication either 
at press time as to what action, 


|if any, the Economic Stabilization 


Agency would take to “stabilize” 
new-car employe wages, as the law 
requires. 
Wage Stabilizer C. S. Ching told 
Automotive News Thursday he 
(Continued on Page 25, Col. 1) 


Top Cars 

New-car registrations for 10 
months, plus 19 states for No- 

vember: 

1950 Pos. 

1—1,241,112 
2—1,034,661 
457,556 
448,885 
381,408 
318,271 
275,406 
250,567 
241,458 
155,066 
123,624 
120,209 
92,793 
87,224 
76,691 
61,531 
30,393 
29,307 
11,489 
6,934 
6,115 


1949 Pos. 
897,305— 1 
673,629— 
326,276— 
446,278 — 
275,446— 
231,272— 
154,017— 
231,146— 
170,579— 8 
Nash 117,418—11 
Chrys. 111,781—12 
Hudson 120,978—10 
DeSoto 88,615—13 
Cadillac 70,018—15 
Kaiser 652,760—16 
Packard 86,356—14 
Willys 25,232—18 
Lincoln 33,030—17 
Frazer 15,002—19 
Henry J 
Crosley 9,198—20 

4,919 Austin 2,853—22 
1,587 Ang.-Prf. 4,915—21 
Total All Makes 
5,466,226 4,148,585 
For further details see page 
22, today’s issue. 


Make 
Chev. 
Ford 
Buick 
Plym, 
Pontiac 
Olds. 
Merec’ry 
Dodge 
Stude, 
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Medium-Priced Field Hit . 


Survey Shows Who’s Buying Cars’ 


All dealers, no matter what the “softest” markets in the country, 
|have picked up considerably since 
ithe war in Korea took a turn for 


HO were the people buying new 

cars in the weeks just prior to 
President Truman’s announcement 
of a state of emergency? 

In an effort to get the answer, 
Automotive News asked corres- 
pondents in 13 cities to query 
dealers on who was buying new 
cars, what price car were they 
buying and what was their in- 
come status. 

The answers reveal that, in many 


cases, people who formerly pur- | 


chased cars in the medium-priced 
bracket now form the majority of 
those buying low-priced cars. 

+ * * 


._— evidence indicates that Reg- 
ulation W’s short time-payment 
limit of 15 months has been felt 


most by dealers handling medium- | 


priced units. 

Their ordinary customer, who 
earns from $4,500 to $8,000 annually, 
has been driven back to the low- 
priced field, the survey shows. 

Since the stricter credit curbs 
have had virtually no effect on 
the sales of high-priced cars, the 
dealer with a medium-priced line 
has been left holding the bag. 

The survey disclosed that low- 
priced cars slumped somewhat after 
credit was tightened, but began to 
pick up again during November. 

* * + 


EVERAL dealers handling low- 
priced cars did note, however, 
that many deals have been lost 
due to the severity of Regulation 
W, but not enough to cause any 
serious decline in volume. 


That's All, Folks— 


This scene was taking place at Chevrolet, Pontiac and Cadillac dealerships all over the 
country as GM dealers sold the last of shipments made before the GM freeze on sales. 
Shipments received after Dec. 18 were on consignment and not for sale until GM settles 
its price-freeze fight with ESA. The above sale was made at Harvey Mack Pontiac, Detroit. 


—(Acme photo). 
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price of the line they handled, 
were agreed that the credit re- 
have seriously hamp- 
causing a | 
resultant drop in tradein values. 
| Continuation of this situation is 
bound to cause an unfavorable re- 
|action in the new-car market, they 


strictions 
ered used-car sales, 


| said. 


Here are comments from the var- | 


| ious cities: 
| . + + 


Los Angeles 


EW-CAR sales in southern Cali- | 
considered one of the} 


| fornia, 
| 


Canada and Mexico 


| Drop Import Bans 


OTTAWA.—Canada’s trade de- 
partment will lift all the domin- 
ion’s remaining import controls 
Jan. 2. Commodities which will 
be freed include: steel and iron 
products, most types of heavy 
machinery, automobiles, house- 
hold and farm implements and 
various chemical and copper 
products. 

Meanwhile, Mexico took simi- 
lar action. Mexico announced 
that beginning Jan. 1 it will per- 
mit importation of such Amer- 
ican goods as automobiles, cigar- 
ets, furniture, clothing, radios, 
television sets and refrigerators. 
Mexico indicated, however, that 
heavy import taxes would be 
levied against such itmes. 


December Diary 


Here’s Chronology of Key Auto Developments 
In First 20 Days of Month 


Dec. 11—Chrysler adopts cost-of- 
living escalator contract used by 


eee is a chronology of major 
automotive developments dur- 
ing the eventful period between 
Dec. 1 and Dec. 20: 

Friday, Dec. 1: Escalator con- 
tracts bring three-cent hourly cost- 
of-living raises to workers at all | 
auto plants but those of Chrysler | 
Corp., Hudson and Willys-Overland. | 
Steel prices to auto makers rise 
minimum of 5% percent, as mills 
give their workers 16%-cents-an- | 
hour pay hikes. 

Dec. 5—GM announces prices of 
all its 1951 models will be boosted | 
by weighted average of less than | 
5 percent. Ford Motor raises | 
prices of 1951 models as follows: 
Ford cars, $92 to $92.50; Mer- 
curys, $108 to $103.50; Lincolns, 
$147.50 to $174; Ford trucks, $75 
to $275. Both makers point to 
huge advances in their costs since 
declaration of intentions to hold 
price lines “if possible.” 

Dec. 7- 


| expenses 


| Plans 
|models, due in January, by $80 to 
| $295. Chrysler says 
}at meeting 1950-model prices are 
not applicable to 1951 vehicles be- 
cause 
changes and higher costs. 
Economic Stabilizer Alan|of prospective increases is $80 to 


GM, Ford and four other car 
makers. 
Dec. 183—Top_ executives of 


auto-making companies meet in 
Capital with Economic Stabilizer 
Valentine and Price Czar DiSalle. 
Ford offers plan for voluntary 
price control, under which car 
builders would absorb 25 percent 
of all post-Korean cost increases 
but pass along rest of additional 
in form of price in- 
creases. Industry stands pat on 
refusal to revoke price increases 
or to pledge no further increases. 
Dec. 14—Chrysler Corp. discloses 
to boost prices on 1951 


it told ESA 


engineering 
Range 


of extensive 


J. Valentine asks GM and Ford to|$140 on Plymouth, $110 to $135 on 


cancel their price 


increases and | Dodge cars, $115 to $195 on DeSoto, 


invites all 10 new-car makers to | $148 to $195 on Chrysler and $80 


meeting Dec. 13 in Washington. 
Dec. 8—Declaring their price | 


to $295 on Dodge trucks. 


Dec. 15—Nash raises prices from 


boosts reasonable under circum- | $62 to $98 for first repeat increase 


stances of soaring expenses, GM 
and Ford decline appeal to void 
price boosts. Price increases of $61 
to $83 are posted on 1951 Chevrolet 
cars. 
* a * 

DE<: 9—Pontiac announces price 

increases ranging from $21 to 
$84 for its 1951 models. New Chev- 
rolet truck prices are hiked from 
$50 to $125. 


on any 1951 model. 
boosted from $29 to $98 last Sept. 21 
upon 
cars. 
boosted from $50 to $125. President 
Truman proclaims national emer- 
gency. 


Prices were 


introduction of new Nash 
Prices of GMC trucks are 


7” ” +. 
EC. 16 — Valentine orders all 
new-car prices frozen at level 
(Continued on Page 30, Col. 1) 








the worse. 

A survey of recent sales showed 
that purchasers of low-priced 
cars had incomes ranging from 
$350 to $650 a month, while those 
buying medium-priced units 
earned from $600 to $2,000 per 
month. No breakdown of income 
was available for buyers of high- 
priced cars, since dealers re- 
ported that over 80 percent of 
the sales in this class are for 
cash. 

A check of 700 contracts by the 
Pacific Finance Co. revealed that 





field was $366 per month, while in 
the medium-priced bracket it was 
$414 per month. In November, how- 
ever, the low-priced car buyer had 
an average monthly income of $419, 
while the average for the medium- 
priced auto buyers was $413 per 


month.—Sum Barnarp. 
* * + 


New Orleans 
OW-PRICED car buyers in New 
Orleans are in a buyer’s market 
at this time, dealers report. Occu- 
pations of purchasers in this field 
range from students to doctors, 
with the majority of them salesmen 
or small businessmen. 

The medium-priced field has 
been hit hardest by Regulation 
W. Customers have the down 
payment but find the monthly 
assessments too steep. Occupa- 
tions of buyers include several 
tradesmen, teachers and sales- 
men. 

People buying high-priced cars 
are generally doing so because they 
are afraid they won’t be able to 
get one later, dealers said. Their 
occupations are customarily on the 
executive level, including brokers, 
bankers and contractors.—Gorpon 
HEBERT. 





































+ * * 
San Diego, Calif. 

HE last 10 sales in the low, 

medium and high-priced field of 
three San Diego dealers were as 
follows: 

Low - priced: Contractor, car- 
penter, civil service employe, postal 
employe, Navy chief petty officer, 
naval aviator, retired, liquor sales- 
man, county inspector, and junior 
naval officer. Two of these were 
cash deals, eight involved terms. 

Medium-priced: Doctor, judge, 
teacher, retired, attorney, store 
owner, tin smith, real estate 
broker, fisherman, and Marine 
officer. Five of these sales were 
for cash and five were term deals. 

High-priced field: Retired, mer- 
chant, retired, doctor, merchant, 
attorney, merchant, doctor, funeral 
director, and retired.—Irvine W. 


REY NOLpDs. 
+ ” * 


St. Louis 


A CHECKUP of 10 percent pur- 
chasers of low-priced cars in 
St. Louis showed the following oc- 
cupations: Clerk, two mechanics, 
two salesmen, truck driver, sten- 
ographer, tailor, doctor and grocery 
store owner. 

Medium-priced car buyers in- | 
cluded: Doctor, two small busi- 
nessmen, technician, Army doctor | 
and five salesmen. 
In the high-priced field, the pur- | 

(Continued on Page 27, Col. 1) 


was not present at the convention. 


in May of this year the average in- | 
;}come of buyers in the low-priced | 





Elected by Utah Dealers for 1951— 

The following (left to right) were named 195! officials of the Utah Automobile Dealers 
Assn.: Elias J. Strong, secretary-manager; A. W. Bartlett (Chrysier-Plymouth), Ogden, first 
vice-president; Pete E. Ashton (Buick-Chevrolet), Provo, second vice-president; Floyd F. 
Wilson (Ford), Logan, third vice-president. Harry E. Carleson (Pontiac), the new president, 





Packard Rewards Designers—°* aaa 
Awards totaling $3,575 for winners of three Goodyear Raises 


automotive design contests held in coopera- 
tion with the Cranbrook Academy of Art, ° ° 

° Tire Prices to 
Auto Makers 


Bloomfield Hills, Mich., have been announced 
DETROIT. — Goodyear 





by Packard. Top prize winners in the exterior 
car design group are shown above, left to 
right: Niels Diffrient, 22, Detroit, first place, 
$1,000; James Conner, 28, San Francisco, sec- | 
ond place, $600; Richard Hintermeister, 35, 


Tire 


& 
Rubber Co. has notified its vehicle 
Bloomfield Hills, Mich., third, $400, and De-| manufacturing customers of sub- 


increases for orig- 


Wayne Hodgdon, 26, Algoma, Wis., fourth, | stantial price i 
tires, effective 


$250. Conner also took first in the hood orna-|inal equipment 
ment class for $250 and Diffrient was second | Jan. 1. 

in this group, winning $175. The third classifi- Goodyear’s move was revealed by 
cation was for trunk lid medallions. trade sources, The firm made no 
F | public announcement, and declined 


° |to comment “due to immediate cir- 
Cars in Mothballs? [fcc 
‘Big 3’ Okay Plan to Fill The hikes amount to 12% percent 


On passenger car tires, 12% percent 

U. S. Advance Orders on truck and bus tires of 7.50 cross- 

DETROIT.—A proposal to allevi-|section and smaller, 17% percent 

ate unemployment during a change-| on truck and bus tires of 8.25 cross- 

over to defense work by having the|section and larger, 12% percent on 
government order in advance all 


front farm tractor tires, and 15 
civilian-type cars and trucks it may/| percent on rear farm tractor, farm 
need in the next four or five years|implement and industrial pneuma- 
has been approved by General Mo-|tic tires. 
tors, Ford and Chrysler. Other members of the “Big Four” 

The proposal, made by Harry C.|—Firestone Tire & Rubber, U, S. 
Markle, Michigan unemployment|Rubber and B. F. Goodrich—may 
compensation commission director,|follow Goodyear’s lead. It is re- 
has been sent to Secretary of La-| ported that they are now consider- 
bor Tobin in Washington. ing the move but “it might take a 

Markle said the unemployment/few days or a few weeks,” one 
softening plan would help during| spokesman said. 
the changeover to defense produc- Industry observers are speculat- 
tion which he expects will hit De-|ing on whether the government 
troit “hardest and most seriously|will take action to roll back the 
in the next three to six months.” price increases. 

He added: “The industry could Goodyear is reported to have 
get out the production in a hurry|told its customers that higher rub- 
now, and the autos and trucks|ber and manufacturing costs made 
could be stockpiled in mothballs. the hikes necessary. 














Metal Exemptions Urged 
For Replacement Parts 


WASHINGTON. — Makers of 
automotive replacement parts last 
week asked the National Produc- 
tion Authority to consider replace- 
ment parts as “separate commodi- 
ties from new equipment” in de- 
termining essentiality. 


They also asked that replacement 
parts be further broken down as 
to “functional and non-functional 
pieces,” and that these parts be 
considered as equal for all types of 
motor vehicles—public, private and 
industrial—in any future NPA 
orders. 


These requests, if granted, would 
exempt replacement parts manu- 
facturers from expected limitations 


on aluminum, 
vital materials. 

At a separate meeting with the 
NPA, members of the metal-cutting 
industry agreed to submit specific 
recommendations on reducing their 
use of tungsten. They were told 
that alloys made from molybde- 
num and other substitutes would 
have to be used instead of tungsten 
steels. 

The NPA said that it was con- 
sidering an order limiting use of 
cobalt, also used to make high 
speed cutting tools. 

The federal agency has set up an 
industry “task force’ to make 
recommendations for the “conser- 
vation, salvage, substitution, stand- 
ardization and simplification of de- 
sign” in order to save defense- 
needed metals. 


* * * 


NPA Orders 20% Slash 
In Civilian Use of Tin 

WASHINGTON. The Nationa 
Production Authority has ordered : 
20 percent cut in civilian use o! 
tin effective Feb. 1. Hardest hit 
will be makers of costume jewelry 
tin cans and tooth paste tubes. 

Although industry will be free t: 
use substitutes, thinner coatings o/ 
tin, or other devices which wi! 
stretch the supply, an “end-pro 
duct” order, now being prepared 
may curtail this freedom. Such an 
order would limit use of tin accord 
ing to the essential need for the 
product being made. 


copper and other 
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By John O. Munn 








| Biediee Alert Gaundiel —— Dealers Elect Butts .. . 


Cancrconmm cea te Price Lids Branded 


government freeze on automo- 


| bile inventories, the Illinois Au- é e * 

| tomotive Trade Assn. warned 

dealers that company cars, dem- ] rn / a “i b Ha ller 

onstrators and cars carrying 

ae part of inventeticg "=| WICHITA, Kans.—Fred L. Hal-|the price ceilings and rollback was 

Dealers were urged to pri- ler’s immediate reaction to news | made. 

vately license at least one ve- Of the federal price freeze on new “That’s what we’ve been ex- 

x cars was that it was “singularly| pecting,” he said. “But of course 


‘HY has the American public |Hopewell, Va.: “Your epic on the ora tien the Din Ge ae unfair.” it’s amazing that the government 
, would single out the automotive 













(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 











bought 116 million automobiles automobile is excellent.” there could be, or some other The NADA president was on| \% 
since the start of the industry?| Jack Knerl (Ford) Ponca, Ne-| form of control which would hand Dec. 16 at the annual conven-| industry and do nothing about 
Wiy are almost 50 million motor | braska: “It sounds very good.” seriously affect your business.” | tion of the Kansas Motor Car Deal-| the steel industry or rubber. 
; . ers Assn. as the announcement of} The inequity of the government 





action, in Haller’s view, stemmed 
from the fact that no freeze was 
applied to wages, materials, parts 
or the other costs directly related 
to new-car production and distribu- 
tion. 

The Kansas group named John 
H. Butts, active young Wichita 
dealer, to succeed Scott as presi- 
dent of the Kansas association. 
Butts served as first chairman of 
the Kansas inter-industry high- 
way safety committee and as 
KMCDA vice-president this year. 

Frank McDowell, of Parsons, was 
elected vice-president. Willar Nol- 
ler, of Topeka, was reelected to his 
fourth term as treasurer, and Ros- 
coe Hambric of Topeka, to his 


vehicles in use in America today?| Jerrold A. Smith (Chevrolet) 
One of the reasons, of course, is West Branch, Mich.: “Thank you 


the selling and servicing efficiency for this fine aid.” 


of automobile dealers. But I think T. J. Demers (DeSoto) Wor- 
the reason goes much deeper than| CeSter, Mass.: “We want to take 


that—It is the need for them. Their oie san Gauge a te 
purchase brought returns to owners thinking ideal.” 
far exceeding their cost. The use wW. J. Luciano (Kaiser-Fraser) 
of automobiles brought life itself. Nutley, N. J.: “It is the most 
They extended the horizons of the wonderful tribute that has been 
individual. The automobile was the | paid to the automobile to date.” 
only improvement in_ individual W. D. Wells (Fisher Body) De- 
means of transportation since the troit: “Inspiration is a constant re- 
horse which had been used since quirement in our business and the 
the beginning of history. locating of your inspirational wall 
Commercially, the automobile display in our quarters may help us 


& : » 3 offered t |to help the automobile to even ? 
nn one covers Seren aoe greater fulfillment of its mission.” They Head Kansas Dealers— 








— ‘* 







icle ’ 

value. The cost of an automobile ; 

a as compared with other items of r SB. J. Burns (Buick) Dayton, O.:| New officers of the Kansas Motor Car Dealers Assn. elected at the state convention in ine oe © ed a ae 
ate an i "an ao nt — Ey a = pod ang ee Wichita, are (left to right) R. D. McKay, Wichita, NADA director for Kansas; Frank Mc-| year term as Kansas director. 

_ amiieeianan sstiole. it vill selling today.” Dowell, Parsons, vice-president; Lloyd W. Scott, Topeka, outgoing president; John H. Butts, In other Vonvention develop- 

by always be in favor of the auto- * sf * Wichita, 1951 president, and Roscoe Hambric, Topeka, secretary-manager. McKay, now first ments, Kansas dealers threw their 

. ‘ ae z . ee : unanimous support behind the can- 

no mobile—it always has been. The Automobile vice-president of NADA, is being boomed for president of NADA. didacy of R. D. McKay, Wichita 

hed The demand for automobiles al- EUGENE BROADDUS (Cadil- | dealer, for the NADA presidency as 

cir- ways was =e — te yr = ® lic-Oldsmobile) York, Pa.: “I successor to Haller. McKay, a car 

an automobile was desired more by feel certain it will prove to be of ° dealer for more than 30 years, has 

ent most people than any other object |great value to us in our selling rys er ea ers nite served during the past year as first 

ent aside from _ food, clothing and | effort during the coming year and / ; vice-president of NADA. 

ms. | chaiter, That tahern desize will stay years to follow.” Dick Price Heads 3-Line Group After Parley The Kansas group also called 

en with us for all foreseeable time. ° ° ° for allocation of necessary mater- 

S8- * * * “4 a. ricco yt Representing 2,000 in St. Louis ials—by manufacturers—for pro- 

on R nd Leat Ss. v.: “ure, : . ia : : duction of essential maintenance 

eason a Logic fail cure for automobile dealers. By Charles Cates spearheads at Dallas immediately : 
15 8 - - = Staff Correspondent ‘after his return from St. Louis. and repair parts to provide maxi- 


mum furtherance of the defense 


rm paor.s who make purchases| J, H. Scott (DeSoto) Kansas City: | 
program. 


are activated by their emotional “The wall hanger, ‘The Automobile,’| . DALLAS.—Organization of a na-| ‘The organization, to be known 


la- . ° : : 
or reasoning mind. It is fair to say is of great help to us and our sales- tion-wide association of dealers | as the Chrysler-DeSoto-Dodge- M than 600 f 
P that most automobile purchases in| men in selling the new car and|#nd distributors of Chrysler Corp.-| Plymouth Dealers’ Assn., Inc., ore than 600 franchises Gealevs 
a were crowded into a section of the 
built cars, which Dick Price, Dallas| was formed for the purpose of |new ballroom at the Sreadview 


Ss. the past have been prompted by the likewise in buying the used car 


emotions of people —they wanted traded in.” DeSoto-Plymouth dealer has been! bringing the dealers’ “products 


hotel when Lloyd W. Scott, Topeka 
































ay ‘ ; : : . ° : 
re- | them. Hence, in our selling effort) Walter Duckwall (Packard) | °°°*ins to eee ge ore = services to the public | dealer and 1950 KMCDA president, 
er- we already found the desire to buy, Noblesville, Ind.: “Six or eight in| through more efficient and effec- | gravely read a news dispatch which 
so our selling technique was di- | I t thi ticle all | form recently in| tive cooperation among retailers |t51q the price f t 
ia rected in selling one make against| 7°3** a i rite ow St. Louis at 4) of these products and their re- The “ane id "a a full 
- the other ee on ee meeting of deal-| spective manufacturers...and to Nearl wie af tes one ae 
5 ; stationery, and I know it’s value ers said to repre-| obtain contracts that will be equi- early everyone of them was af- 
at- _ There is even more reason to | and will send it again.” sent a 2,000 initial| table, fair. stabl a ones a fected by the 90-day restriction 
nt justify the purchase of an auto- | his tribute is 14 by 17 inches in membership. a cain comparable | which erased price boosts effected 
he mobile — - — : size, printed in two colors on india Price, who was| “p,i, ap ey ee = 2 : by Apes anne Mo- 
a = ti ogic, d = ‘Wh S |tint stock, hand set type, and is elected president | | 4); - * <4 , th. tic °"z. ii STENT SRS eee. 
S | Ge teats qamsentenies en Ge [nnn oe Seming Bee be ome by the group at |Ei" at. Louis until tap Oficial of |commented upon Congrent spear 
“a reason oe logic for buying, the ey pe | 6 oe o the Dec. 6-1 Chrysler Corp. had Ae notified ont taneadion t 3 ude th rea 
” deal comes a little cnsler oud the [ae oie SS le eS See gathering, dis-/i,, accordance with instructions of |dent from setti = pe , t ie tn 
‘ f the amount of the | U’® News and who enclose 25 cents closed what he|ih. lected board of d etting price controls in 
ane & e —— o ae in coin or stamps for handling | Dick Price described as pd e oe ol — I, governors an —— of wage controls. Ze 
used-car owance is deempha- | .osts The tribute follows: “completion of the preliminary e members o e association. ut there are loopholes,” he 
sized. “THE AUTOMOBILE” formation” of the association he| The Dallas dealer said that cor-| Pointed out, “and the President 
Many years ago I realized the} «; ayy SPEED MADE SUB- | |poration executives had been noti-| has already indicated that he 
truth of this statement and wrote JECT TO HUMAN WILL. I give | sh : PI ‘ fied of the formation of the associa- will peg prices before he does 
a tribute to the automobile to just-| mankind dominion over distance Auto Snow ans tion and that a copy of the pre-| anything about wages.” 
ify its purchase from the logic and| ; open the avenues of all the | wye 2 amble to the nevly adopted] _ The retail dealers converged on 
. reason standpoint. More than 50,- ae - Senunedier I enlarge the ‘Discarded in constitution has been sent to them. oe on is ga . moa 
P 000 copies have been distributed. It ‘ li Without disclosing the number | !"8 that curtaliments in automotive 
er in many dealers’ sales- | racine of Rumen Nts. 5 expend iL . A l . of dealers attending the St, Louis | Production were eventualities as the 
1e rooms and offices, as well as in the| ‘°°, "0rizon of human opportun- | OS nge es meeting. Price said that they |nation geared itself by degrees for 
offices and dens of fact ity.I give to man a locomotion as | venresented deal possible allout:- war. The situation 
is ces and dens of factory execu-| rapid and as subtle as his desire. | LOS ANGELES.—The Los An-| represented dealer groups rang- |Po ee OK d Presid 
ic tives. | I give to his body the speed and | geles Motor Car Dealers Assn. at a| img in size from 20 to 200 and | €xisting in Morea an rencent 
. : a : ee ee — i indi- |Truman’s Friday night speech 
ir It has been my habit to offer| mobility of his ambition. I pro- | meeting of the board of directors that numbers of interested indi " 
conten of thie teleute tn the 1 | g vidual dealers attended evoked assertions by both Haller 
id © § tribute In this column| mote peace and good fellowship | cancelled all plans for the 1951 } . d Scott that the sa! 
appearing between the holid : Because of bad weather and the | 4nd Scott that the sa'es end of the 
r aan : I , fd it to find in the human race, for I have auto show which was to be held railroad strike at the time several |industry certainly was willing to 
id - yons. — © =2 ° - | bridged the spaces that kept men Feb. 16-25 at the Pan Pacific audi- (See PRICE, Page 30, Col, 5) (Continued on Page 28, Col, 4) 
" out — a a I a =. isolated and ignorant of each | torium. . onan — . le een 
ing this off season. Many letters other. I hurry the master minds | : a : 
have received have encouraged me! of the world to conference places of ee ee = 
\- to continue. | where the destinies of nations |i oto ane of ite nue aoe ok 
f * # + are determined. I snatch the sources i show at this time 
h . ‘ dying from the scythe of Death |* 3 a s 
Some Tributes | and outrun him a thousand times |_ Members voiced the opinion that | 
‘ ,OR instance, R. F. Bollinger! ga day. I am the silent partner in it is necessary to cooperate with 
(Dodge) of Lakeview, Mich.,| all the business houses of the the government in view of the 
e says: “It sounds like the Voice of} world. I save hours out of man’s | ©™ergency and world situation. 
'- neetnee, and after 35 years as a| work-day and give them to him acetone eae 
. odge dealer I can appreciate it.”| to play with. I make man free of 
- Jack L. Davis (Pontiac) Visalia,| all the far places of venture, re- NA DA Schedules 
\- Calif., says: “It is fine logic and of| creation -_ oe I am the iM E 
real value.” most capable and constant serv- | 
’ : il Tie ant in the homes of men, I bear | anpower txpert 
W. D. Dunnington (Chevrolet) , ; 
| the sick swiftly and gently out MIAMI.—An authority on man- 
| to nature whose touch puts the | power problems has been added to 
roses into cheeks fatigue has | the growing list of speakers for the 
Index faded. I take men from their | National Automobile Dealers Assn. 
| stifling cities of steel and stone | 1951 convention, Jan. 7-10, at Miami | 
: | out to the murmuring streams | and Miami Beach, it was announced | 
Coming Events ..... cee if and wind-swept meadows. I ce- |phy Fred L. Haller, NADA presi- 
, peere — Counsel .... ‘+: 12 1) ment the ties, of home and kin- | gent. 
Dealer Fo JUS! “4g |} ship with the blessing of frequent i 
Editorial nn... 25, 4] | reunion and concerted recreation. nares A. Appley, ane Ss 
FOB Factory 91] I give supremacy of locomotion 4 oe can nee ae . 
ordan (Ned) SSA bas Laane 1 oa vialel 4 to man whom nature made slower |29d former member 0 e per 
oo OWS eee eee ee ee eee eee 4 than the beasts. I am individual |80™mel policy committees of both 
Obituaries 2022 61) transportation free of all labori- | President Truman's advisory com- 
Pres Newr ar 220 B || ous limitations |. . TAM THE |2'ort, acrgy Commission, will| Washington Dealers Honor Hallers— 
Prices, Used-Car, Averages Seto I AUTOMOBILE. —_ participate in the manpower clinic NADA President Fred Haller and Mrs. Haller were given a testimonial dinner by the 
see BY BERNIE, sees oo +n + +0 = I hope you had a Merry Christ-|Jan. 10, Haller reported. Appley is |Weshington Automotive Trade Assn. They were presented with a TV set by Stanley Horner, 
Washington Column ...........-..4. 13 || mas. I wish all of you a Happy New |also former executive director of ~— ys oo ae eos Ann ewan anaes president of WATA, was 
master of ceremonies. rs. élier is @ je ler? Oo er husbend. 


Year. See you in Miami! the War Manpower Commission. 
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Dealers Speak 
On Rollback 


| Eprror’s Note: Here is comment 
by dealers in various cities on the 











government's price rollback and 
GM’s efforts opposing it: 


Chicago— 

“It’s up to the factory to decide 
how much it costs to build a car,’ | 
a leading dealer here said. 


\ 


\ 
\ 


\ 


“If the government insists on es a 
the price rollback and gets away ||~ ~ /V 
with it,” another dealer said, es a Ae J 
“the public will get an inferior Are Ja 
product. If costs stay up and if ot hee 
prices are held down, the product i ae oe 
has to be cheapened, and it is VS 47 -f : 
the public that will suffer.” 1 ry Lf) 

Pee 


Chevrolet, Pontiac and Cadillac 
dealers here pledged themselves to | 
back GM in its contention that 
price increases on 1951 models are) 
necessary and that the rollbacks 
are “discriminatory.” 

+ * 


Philadelphia— 


Some GM dealers here bridled at 
the rollback order and at the manu- 


* 





Madison, John Wyngaard; Memphis, L. Abbott; Mexico City, Douglas Grahame: Miami, 
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Risen; Omaha, A. R. Oleson; Ottawa, M. L. Schwartz; Peoria, Iil., 1. R. Hutchinson: Phila- 
delphia, N. Shigon; Phoenix, Ariz., Shel Engel; Pittsburgh, L. M. Leffingwell; Portland, Me., 
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Ullman; Wilmington, H. L. Sholly. 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. | 2. A fair profit to 
the dealer on every used vehicle accepted in partial payment for a new 
car or truck. 4 3. Every doliar of gasoline tax collected by state or federal 
governments applied to the building and maintenance of highways. 4 4. The 
elimination of governmental and bureaucratic controls over this industry. 
4 5. A return to the precepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


Co the Prince of Peace, 
Victory Lies Ahead 


N THIS HIS birthday, the Prince of Peace must cer- 
tainly be sad as He looks down on a world girding 





O 


for war. Especially when all of us know that, if we spent 
even half as much time working for peace as we are 
forced to spend in fighting wars, there would be no need 
for soldiers and guns. 


But when half the world is ruled by those whose ideol- 
ogy omits the Prince of Peace, it is no wonder that the 
other half must turn its attention to means of self-pres- 
ervation—even though it brings death to our youth and 


misery in general. 

| pesr ite the treachery going on about us, we in Amer- 
ica—and in other democracies throughout the world 

—have a duty to pause today and reflect on the blessings 

we have enjoyed for many years. 


We may not have everything that is good and whole- 
some, but we have had a big share of them. 


* * * 


We may not have the best people running our gov- 
ernment, but at least they’re not dictators as in some 
countries—and we did elect them by our own choice. 


We may not have the best products in every line of 
endeavor—but in the U. S. A., the people are the “dic- 
tators” and they dictate what they want to buy. 


We may not be the best in the world—but we do have 


a lot of good points. 
* 
As A NATION, we have been through dark days before 
in our history—and we have managed to come 
through with flying colors. 


The crisis facing us today may be the greatest in 
history, but let’s keep our shirt on—and roll up our 
sleeves and get to work. We can overcome this crisis, 
too, God willing. 

And, on this His birthday, let us wish to all our 
brethren throughout the world: 


“Peace on earth to men of goodwill.” 


* * 





facturers’ action of halting sales. | 
They do not believe GM should 
have asked them to go into the| 
warehousing business of storing | 
cars. 
Most GM dealers have adopted | 
a “wait-and-see” attitude. One 
dealer said he would sell every 
1951 model in stock at the higher 
price set before the rollback 
order. a 
Other dealerships are writing 
sales orders with a clause providing 
for reimbursement to the buyer to 
conform with government restric- 
tions, depending upon when and 
how they are interpreted officially. 
* * * 


New York— 

Most dealers here believe GM 
and Ford are “trying to do right 
by them,” said Joseph W. Farlow, 
general manager of the Automo- 
bile Merchants Assn. of New York. 

The GM order halting sales of 
1951 models was upheld by Charles 
Schnurmacher, president of the as- 
sociation. Schnurmacher said there 
was no justification for arbitrarily 
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placing 1950 price schedules on 
1951 cars as they are far superior 
and cost more to build. 

Farlow said GM and Ford dealers 
are selling cars on an “if-and- 
when” basis. If the government 
rollback order stands, he said they 
will make rebates to customers. 
Meanwhile, they’ll keep on charging 
the increased prices, he said. 

+ + * 


St. Louis— 


Despite GM’s order halting fur- 
ther dealer purchases, a survey 
here shows that most Chevrolet, 
Pontiac and Cadillac dealers in 
this area have a sufficient supply 
of 1951 models to continue sales for| Jt packs a lot of good solid ad- 
several days. 5 _, , |Vice, and it certainly is excellent 

Lansing Thoms, Pontiac distri-|counsel on human relations and 
butor, is of the opinion that GM| public relations, both within and 
will rescind the halt-sale order as | outside the dealership. 
soon as technical questions have There is ce much selfch. con- 


been ironed om. | fused, apprehensive, and even hate- 
|ful thinking in so many places to- 
day, it is refreshing to read words 
One dealer here stated that un-|/of sane and sweeter tone.—E. F. 
less he receives word from GM that|Du Trav, Du Teau Chevrolet Co., 
it will repay him for the price dif-| Lincoln, Neb. 
ferences on 1951 models he has on | 
the floor, his customers can expect | 
to pay the increased price as if 
the government order had not been 
issued. 

Dealers point out that the roll- 
back is a factory problem. One 
said he doubted if the manufac- 
turer’s markup on a new car is 
much more than the price in- 
crease, 

“Maybe they won’t want to build 
any more new automobiles now 

(See FORUM, Page 30, Col. 4) 


Letterbox 


‘Solid Advice 





ietters but you may sign your name 
used, if you so request. 


Sane Tone 

I want to congratulate John 
Munn on his column in the Dec. 11 
issue of Automotive News. In my 
estimation it is one of the finest 
he has written. 


* * 


Tulsa— 





* * * 


On Management 
In a recent issue of AUTOMOTIVE 


to your article on “Advise on Good 
Management.” 

The concluding paragraph stated 
that NADA would supply its mem- 
bers with a sample breakdown of 
the responsibilities of the various 
departments. 

We would appreciate your for- 
|warding one of these samples if 


25 Years Ago ee 


The Big Story 


Tucked away on the financial pages of 1925 newspapers was this 


single line story: “Traces of oil have been discovered at a remote 
district of wildest Borneo.” 

That story, and others like it, thrilled great corporations, for ad- 
venturous men had been sent to the outposts of America’s industrial 
empire to search for precious petroleum when industrialists feared 
U. S. sources would soon run dry. 

-From the files of Automotive News. 


News we paid particular attention | 








9 
7 e . * . ° o . 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. 


No attention is given to unsigned 
with the assurance that it will not be 


Address Editor, Automotive News, Detroit 26, Mich. 





| they are still available.—T. B. 

Moore, business management man- 
ager, Pontiac Motor zone office, 
| Chicago. 

Epiror’s Note: The organization 
chart must be secured from the 
National Automobile Dealers 
Assn., 1026 17th St., N.W., Wash- 
ington, D. C. 

* 


* * 


Propane Interest 


In your issue of Nov. 27 one of 
your staff writers had an article 
on “propelling of motor vehicles by 
means of propane gas.” This article 
was very interesting to me and I 
would like to obtain further infor- 
mation as to where and who is 
manufacturing the equipment nec- 
essary to make this conversion.— 
|D. J. Henry, Tag Galyean, Inc. 
(Dodge-Plymouth), Charleston, W. 
Va. 

Eprror’s Note: Conversion kits 
can be purchased from Ensign 
Carburetor Co., Huntington Park, 
Calif., or American Liquid Gas 
Co., 1109 Sante Fe Ave., Los An- 
geles. Vehicle fuel tanks can be 
obtained from North Texas Tank 
Co., Denton, Tex., and Sante F‘ 
Engineering and Equipment Co 
Maywood, Calif. Bulk storag: 
tanks can be leased or boughi 
| from Phillips Petroleum Co., 1 
W. Martin St., Raleigh, N. C. 

& + + 


1905 or °10? 


I refer to the ad in Avutomot! 
News, Dec. 4, 1950, pages 56 and & 
by Helms Industrial Developme: 
Co. 

On page 56 they show a Packa! 
they call a 1905 model. 

I believe this is a 1910 model wi‘ 
front doors added or a 1911. TI: 
|front doors were added in the 19: ! 
models.—JoHN T. Cronin, Highlar i 
Park, Mich. 
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} ONCE AGAIN 
“| AN AMAZING NEW STUDEBAKER 
/S THE TALK OF THE WHOLE 
AUTOMOBILE WORLD! 
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AMERICA RATES AS GREAT/ 











War and Peace Jeeps on Same Line— 
Military Jeeps shown being assembled at Willys-Overland on the same line with com- | 


mercial vehicles destined for civilian consumption. 
the fighting forces is ahead of government quotas for the third straight month, Ward M. 


Canaday, president and chairman, said 


Kingpi 





WASHINGTON.—Charles E. Wil- 
son President Truman’s choice to 
run the powerful Office of Defense 
Mobilization, is 
among the most 
successful of an 
American type - 
commonly asso- 
ciated with Hor- 
atio Alger, “log 
cabins” and “rags 
to riches.” 

This particular 
Cc. E. Wilson is 
not to be con- 
fused with two 
namesakes, the 
Associated Press story on Wash- 
ington’s most powerful bureaucrat 
points out. This one is president of 
General Electric Co. and the E in 
his name stands for Edward. 


The others are Charles E. (for 
Erwin) Wilson, president of Gen- 
eral Motors Corp., and Charles E. 
(for Eben) Wilson, vice-president 
of Worthington Pump & Machin- 
ery Corp. 

The wire service story says that 
the man chosen to speed produc- 
tion of weapons to arm our fighting 
men for total war is a graduate of 
New York’s roaring Hell's Kitchen, 
has been a Baptist deacon and Sun- 
day school teacher, likes to take 
orphans out to Sunday dinner, 


Marshall Names 
SKF’s Batt 


WASHINGTON. — Secretary of 
Defense George C. Marshall last 
week appointed William L. Batt 
sr., president of SKF Industries, 
Philadelphia, as U. S. member of 
the North Atlantic Defense Produc- 
tion board. 

The board will coordinate the 
arms output for the 12 nations in 
the North Atlantic pact. 

In World War II, the head of 
the bearing firm was vice-chairman 
of the War Production board. He 
will continue as chief of ECA's 
mission to Britain. 


Ohio Dealers’ °51 Parley 
Planned for Oct. 29-30 





C, E. Wilson 


in of the Economy 


Mobilization Boss Wilson Reached Washington 
Via General Electric and Hell’s Kitchen 
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Production of Jeeps such as these i 











earns $5,288 a week, and at 64 isn’t 
afraid to trade punches with a man 
half his age. 

Wilson, as director of the new 
ODM, will have more power over 
industry than any agency in World 
War II ever had and his job will 
not be hampered by intramural 
bickerings with equally strong in- 
dustrial controllers. 

He works directly under the 
President and is wise to the ways 
of bureaucracy besides being one 
of the nation’s top half-dozen 
production executives. 

Operating under Wilson, as the 
overall director, will be, among 
others, Alan Valentine, economic 
stabilization director; Michael V. 
DiSalle, price administrator, and 
Cyrus S. Ching, wage stabilizer. 

When the Defense Production 
Act was originally made effective, 
W. Stuart Symington, chairman of 
the National Security Resources 
Board, was made coordinator of all 
federal activities under it. 

Under the terms of the direc- 
tive, Wilson will assume these 
duties as the operating head of 
the mobilization effort. 

Symington, however, will remain, | 
as chairman of the NSRB, an im- 
portant figure in the rearmament 
program. 

Wilson first became acquainted 
with the federal circus back in 
1933, in the days of the Blue Eagle 
NRA, when he was a deputy re- 
covery administrator in the New 
Deal. 

During the last war, Wilson was | 
executive vice-chairman of the War 
Production Board between 1942-44. 
Then, he demanded and received 
undisputed authority in his field, | 
and by his own admission refused | 
to be pushed around by anyone. 

Wilson’s resignation from WPB 
in August, 1944, climaxed a long 
battle with Donald M. Nelson, 
board chairman. But today Wil- 
son has been given unequalled 
= to do a federal regulating 

job. 

The long trip up started in Man- 
hattan’s East Side. When he was 
three his father died. The fast 
growing boy learned how to use his 
fists and how to work in the slum 
area streets, 

By 13 he was ready to settle 





COLUMBUS, O.—The Ohio Auto- | down and begin a lifetime career. 


mobile Dealers Assn. will hold its 
1951 convention Oct. 29-30 at the | 
Biltmore hotel in Dayton, 


announced here last week. 


As an office boy and messenger, 
Wilson went to work for Sprague 


it was | | Electric Works which was later ab- 


|sorbed by General Electric. 





Dealer Imports Silbiliiihn. 


Nearly everyone in Wichita, Kans., 


sled in the Christmas parade. The reindeer are imported from Moose Jaw, Canada, 
who turns over his used-car lot for their stay in Wichita. 


Byron Stout, Nash dealer, 





turns out each year to see live reindeer pull Santa's 


by 
Here 


the reindeer are hitched to Santa's sled before the parade gets underway. The event is 
sponsored by numerous clubs and other organizations which reverse the usual Santa Claus 
idea: The children give presents to Sante, who turns them over to the clubs, which repair 
and restore the toys for distribution to the needy at Christmas time. 





AOT Members 
Total 3,829, 
A New High 


NEW YORK.—Membership of the | 
Automobile Old Timers reached an 


alltime high of 3,829 following the | 


recent election of 247 new members 
by the executive board. 


Reports of officers and committee 


chairmen disclosed that 1950 was 
the organization’s most successful 
year in every phase of its activities. 
The report of the treasurer, C. Ray 


Palmer, revealed that the financial | 


status was at its highest peak since 
the pioneers’ group was established 
in 1939. 

There has been much evidence of 
aroused enthusiasm following the 
|11th anniversary dinner held here 
in October. 

Of special interest was the re- 
port of the secretary, Frederick H. 
Elliott, announcing formation of 
additional state councils, making 


| 20 such units. 


Obituaries 





Norval E. Coate, 47, 
Found Dead in Car 


CINCINNATI.—Norval E. Coate, 
47, co-owner of Cincinnati Automo- 
bile Co. (Hudson), was found dead 
Dec. 15 
garage of his home. His death ap- 
parently was caused by carbon 
monoxide fumes. He was clad in 
pajamas and a topcoat. 

Business worries reportedly had 
caused Mr. Coate to be depressed 
for two weeks prior to his death. 
He and his partner, James H. Pen- 
nington, also operated Cincinnati 
Ignition Co. and Cincinnati Auto 
Service Co. 

* * * 
A. F. Kemp 

ARRIBA, Colo. — Funeral services were 
held Dec. 5 for A. F. (Emil) Kemp, auto 
dealer, at the Arriba high school gym- 
nasium, Mr. Kemp died of a heart attack 


on Dec, 1. 
* 


* * 

Elgie T. Swiney 
ST. LOUIS.—Elgie T. Swiney, president 
of the E. T. Swiney Motors, Inc. (DeSoto- 
Plymouth), died of a heart ailment at 
Barnes hospital here. Mr. Swiney, 59, was 
in the automobile business for many years 


| and in 1946 formed his own company. 


* * 


* 
Charles Edward Warner 
OTTAWA.—Charles Edward Warner, 74. 
operator of a motor sales firm since 1912 
until his retirement last November, died at 
his home in Cornwall. 
* 


* * 
Frank Pierce Welborn 
OKLAHOMA CITY.—Frank Pierce Wel- 


born, 53, general manager of Chieftain 
Pontiac for the past 18 years, died Dec. 12. 
* * * 


William Johnson 

STAFFORD, Kans, - William Johnson, 
74, long-time Stafford county automobile 
dealer, died at Pasadena, Calif., Dec. 7. 
Mr. Johnson was well known in Kansas 
automobile circles and was believed to have 
been a car dealer for more years than any 
other man in the state. 


* * * 

Charles H. Ruggles 
ROCHESTER, N. Y.—Charles H. Rug- 
gles, 71, a designer and builder of several 
early automobile engines, died Dec. 12. At 
one time he worked in Rochester garages 
on some of the first automobiles sold in 


this area 
+ * * 
Joseph R. Nash 
WATERTOWN, N. Y.—Joseph R. Nash, 
47. former automobile dealer, died Dec. 8. 


For a time he served as office manager for 
a Syracuse auto dealer, Later he served 
as local dealer for Auburn cars and Selden 
trucks More recently he was a salesman 
for several local dealerships. 

* * 


Corey Franklin Rizer 
COLUMBIA, S. C. Corey Franklin 
Rizer, 81, owner of Rizer Automobile Co. 
and a former member of the South Caro- 
lina highway commission, died at the Co- 
lumbia hospital Dec. 14, where he had been 
a patient since August. Mr. Rizer estab- 
lished the Olar Livestock Co. and the Bank 
of Olar. He was a delegate to the National 
Democratic convention in San Francisco in 
1920. He was also listed in ‘‘Who’s Who 
in America."’ 
* * * 
J. V. Carpenter 
McALLEN, Tex.—J. V. Carpenter, 62, 
veteran Rio Grande Valley auto dealer, 
died at his home Dec. 15 after being iI] 
for a year 
* * o 
James Holderby Toone 
RICHMOND, Va.—James H. Toone, 63, 
president of Emerick Chevrolet Sales Corp., 
died here Dec. 16. With the company 26 
years, Mr. Toone became president this 
year upon the death of Henry G. Emerick. 
* * 
Bert V. Massey 
BROWNWOOD, Tex. — Bert V. Massey, 
54, owner of the Brownwood Oldsmobile- 
Cadillac Co. and a World War I pilot, died 
here Dec. 12. 
* 


* * 
John A. Latimer 


NEWNAN, Ga.—John A. Latimer, 59, 
local Pontiac dealer and civic leader, died 


following a heart attack Dec. 13. Mr. 
Latimer served six years at the state capi- 
tal as head of the motor vehicle unit of 
the Georgia department of revenue. 
* * 
John A. Lowrance 

LAFAYETTE, Ga.—John A. Lowrance, 
46, co-owner of the Lowrance Buick Co. 
here, died recently. 


in a car in the basement | 


| 
| 














Coming Events== 
omin venrs 
Dealer Conventions Allied Industries 
. Jan. 16-18—National Car Rental Syste 
Jan, Z10-Natonal Auto Doaart, Atm. Mba Smashing Hotel Sook Cail 
: etroi 
Apr. 2— Louisiana Automobile Dealers Jan. 22-24 — Truck - Trailer Manufacture’s 
Assn., Jung hotel, New Orleans. Assn. annual convention, Edgewater Gu 
May 14-15—Missouri Automobile Dealers hotel, Edgewater, Miss. : 
Assn., Hotel Jefferson, St. Louis. Feb. a og nal — of van 
Motor ruc wners, Inc., annual mee* 
“ 31. a sae gg Bo ing, Hotel Statler, Washington, D. C. 


Dealers Assn., Winthrop hotel 


Dealer Auto Shows 


Jan. 27-Feb. 3—Milwaukee County Auto 
Dealers Assn., Milwaukee. 

Feb. 17-24—District of Columbia Automo 
bile show, National Guard Armory, 
Washington. 

Feb. 17-25— Chicago Automobile Trade 
Assn., International Amphitheater, Chi- 
cago. 

Feb. 21-27— Miami Auto Dealers Assn., 
Miami. 


March 2-8— Greater Kansas City Motor 
Car Dealers Assn., Municipal auditorium, 
Kansas City. 

Mar. 10-18—Seattle Auto Dealers Assn., 
Field Artillery armory, Seattle, Wash. 
Mar. 17-25—Indianapolis Automobile Trade 
Assn., Cattle Exposition Bldg., State 

Fair Grounds. 


* * * 


Aftermarket Shows 


Mar. 21-24—Pacific Automotive show, Civic 
Auditorium, Seattle, Wash. 


Apr. 26-29 — Southwest Automotive show, 
Oklahoma City. 

May 17-20 — Southeast Automotive show 
Atlanta. 





Regi 





Feb. 4-6—National Truck Leasing Syster 


annual convention, Sheraton hotel, Ch 


cago. 
Feb. 5-8—National Automobile Accessor 


Mfrs. Assn., New York. 
+. * * 
General 
Apr. 1-2—Canadian Automotive Whole 


salers and Manufacturers Assn. conven 
tion, King Edward hotel, Toronto, Ont 

Apr. 4-15—33rd International Motor Show 
Turin, Italy. 

Apr. 17-20— National Packaging Expos 
tion, sponsored by American Manage 
ment Assn., Atlantic City. 

Apr. 30-May 2—U. S. Chamber of Com 
a. 39th annual meeting, Washing 
ton, on 

May 0: - Sept. 
Fair, Santa Anita Park, 

* . . 


Engineering 


Jan. 8-12—Society of Automotive Engineers 
annual meeting and display, Hotel Book- 
Cadillac, Detroit. 

Mar. 6-8—Society of Automotive Engineers 
passenger car, body and materials meet 
ing Hotel Book-Cadillac, Detroit 

Apr. 2-5—American Society of Mechanica 
Engi neers (spring meeting) Atlanta 
Biltmore hotel, Atlanta. 

Apr. 16-18—American Society of Lubrica 
tion Engineers (annual convention and 
lubrication show), Bellevue-Stratford ho 
tel, Philadelphia. 


9— World Transportation 
Arcadia, Calif 


ional Vice-Presidents 


Named by NADA for ’51 


WASHINGTON.—NADA regional | 
serve | 


were announced here | 


vice-presidents, named to 
during 1951, 
last week. 

The official line-up follows. The 
asterisk indicates newly - elected 
officers whose term will commence 
with the election of officers at the 
next annual meeting of the NADA 
board of directors. 

Region 1: Lloyd Morton*, Farm- 
ington, Me. This region is com- | 
prised of Vermont, Maine, Massa- 
chusetts, New Hampshire and 
Rhode Island. 

Region 2: 
Newark, N. 


William L. Mallon, 
J. Region takes in 

New Jersey, Connecticut, New 
York State and Metropolitan 
New York City. 

Region 3: Foster W. Talbott*, 
Baltimore. This includes West Vir- 
ginia, Delaware, Maryland 
Pennsylvania. 

Region 4: Turner Summers*, 
Louisville. Region includes District 


of Columbia, North Carolina, Ken- | 


tucky, Tennessee, and Virginia. 
Region 5: Frederick Sutter*, Co- 
lumbus, Ind. Region made up of 
Metropolitan Cleveland, Metropoli- 
tan Detroit, Ohio and Michigan. 
Region 6: Ben _ T. Wright, 
Evanston, m. Region comprises 


Springfield Tops Mark 


SPRINGFIELD, Mass.—The au- 
tomobile excise tax commitment | 
has hit the $1,000,000 mark for the | 
first time in the city’s history and | 
is still mounting for 1950, it was 
revealed when the board of asses- 
sors sent to the city collector the 
11th commitment of the year, The 
December commitment is for $83,- 
000 and brings the total so far to 
$1,051, 194. 41. 











and | 


Illinois, Iowa, Wisconsin and 

Metropolitan Chicago. 

Region 7: J. Saxton Lloyd*, Day- 
tona Beach, Fla. Region takes in 
|Alabama, Florida, Georgia, Missis- 
| sippi and South Carolina. 

Region 8: George F. Ziesmer*, 
Mankato, Minn. Included are South 
Dakota, Minnesota, Nebraska and 
| North Dakota. 

Region 9: R. D. McKay, Wichita, 
|Kans. Includes Kansas, Arkansas, 
| Missouri and Oklahoma. 
| Region 10: R. S. Abbott*, Alex- 
andria, La. Comprises Texas, 
Louisiana, New Mexico. 

Region 11: C. C. Freed, Salt Lake 
City. Comprises Utah, Colorado, 
Idaho, Montana, Wyoming. 
| Region 12: Hanford Crockard, 
Berkeley, Calif. Included are 
Washington, Oregon, Nevada, Ari- 
|zona, northern California and 
southern California. 


Ala. Dealer Named 
‘Revenue Chief 


MONTGOMERY, Ala.—Joe M. 
Edwards, an Alabama auto dealer, 
has been appointed state commis- 
sioner of revenue 
by Alabama’s Gov. 
Gordon Persons. 
The Persons ad- 
ministration goes 
into office in Jan- 
uary. 

Edwards oper- 
ates the G. B. Ed- 
wards Motor Co. 
(Ford - Mercury), 
Tuskegee, Ala, He 
is a past presi- 





| 


| 





Joe M. Edwards dent of the Auto- 
mobile Dealers Assn. of Alabama 
and has been active in industry 


promotional work in the state for 


many years. 


Breech of Ford Sees Pacific Officials— 


Ernest R. Breech (center), executive vice-president of Ford met with top Ford and Linc: 
last week during 
Here with Breech, at a special meeting are (left to right) Jim Roberts, 
Arthur S$. Hatch, Ford division Western regional se °5 


Mercury West Coast officials 
operations. 
Long Beach district sales manager; 
manager; George L. Boggs, Lincoln-Mercury 
B. Daniels, Lincoln-Mercury Western regional 


ne 
West Cost 
For i's 


inspection tour of Ford's 


Los Angeles district sales manager, and Her y 
sales manager. 
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Vou couldnt catch him in a beter mood! 


HEN YOU SELL that customer a 
W new car, he’sin the best mood to 
buy the best protection for that car. 
And there just isn’t any better protec- 
tion against blowout accidents—and 
blowout tragedies—than a changeover 
to Goodyear’s LifeGuard Safety 
Tubes! 


Tell your customer that no tire or 
tube in the world is blowout proof, 
but that Goodyear’s LifeGuard Safety 
Tubes do the next best thing—they 


Goo 
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make any blowout harmless! He will 
want this sure-fire protection . . . and 
you'll want the nice big profits that 
come your way everytime you sell a 
changeover to these remarkable safety 
tubes! 


Even if deliveries are a little slow, 
your customer will find Goodyear’s 
LifeGuard Safety Tubes well worth 
waiting for. And so will you! For this 
Goodyear premium equipment is one 
of the best profit makers of all! 





DFY 


Show customers how GOODYEAR’S LIFEGUARD SAFETY TUBES 


1. The LifeGuard Safety Tube 
has two air chambers. Only 
outer chamber gives way in 
case of blowout. 








Make any blowout harmless! 


LIFEGUARD 





2. Reserve air in strong, 
cord-fabric inner chamber 
supports car long enough 
for safe, gradual stop. 


EAR 


MORE PEOPLE RIDE ON GOODYEAR TIRES THAN ON ANY OTHER KIND 


LifeGuard, T. M.—The Goodyear Tire & Rubber Company, Akron, Ohio 


“I 











WASHINGTON.—Here is the full 
text of the Economic Stabilization | 
new-car | 711.5 Less than ceiling prices 


Agency order freezing 
prices at the Dec. 1 level: 
Title 32A—National Defense, 
Appendix 
Chapter VII 
Economic Stabilization Agency 
Part 711 
New Passenger Automobiles 
Ceiling Price Reg. No. 1 


Pursuant to the Defense Produc- | 


tion Act of 1950 (Pub. L. 774, 81st 
Cong.) and Executive Order 10161 
(15 F.R. 6105), and after consulta- 
tion with the Director of Price 
Stabilization, it is hereby ordered 
that price ceilings on the sale of 
new passenger automobiles by man- 
ufacturers shall be effective as pro- 
vided in this Ceiling Price Reg. 
No. 1. 

Sec. 

711.1 Applicability of part 


711.2 Definitions 


711.3 Prohibition against selling or 
delivering new passenger automo- 


Text of Price Freeze 


Here’s ESA Statement Directing Ceilings 
And Rollback to Dec. 1 


| mobiles”) 
| United States, the District of Co- 


|eries by manufacturers for export. 


| this part, the term: 


_AUTOM 







biles at prices above the ceiling. 
711.4 Ceiling prices 


711.6 Evasion 

|711.7 Reporting, invoicing and rec- 
ord-keeping requirements 

711.8 Petitions for amendment 


Authority: §§711.1 to 711.8 issued 
| under $704, Pub. Law 774, 81st Cong. 
|Interpret or apply Title IV, Pub. 
| Law 774, 81st Cong. E.O. 10161, Sep- 
|tember 9, 1950, 15 F.R. 6105. 

$711.1 Appli¢ability of part. This 
part establishes ceiling prices for 
manufacturers’ sales or deliveries 
of new passenger automobiles 
(herein referred to as “new auto- 
in the 48 states of the 


lumbia, and the territories and pos- 
sessions of the United States. It is 
also applicable to all sales or deliv- 


$711.2 Definitions. When used in 


OTIVE NEWS, DECEMBER 
| ized group of persons, or legal 
| successor or representative of any 
of the foregoing, and includes 
| the United States or any agency 
| thereof, or any other government, 
or any of its political subdivi- 
sions, or any agency of any of the 
| foregoing; : 
| (b) “Manufacturer” means any 
| person who produces any automo- 
| bile or any person who sells a new 
|automobile under his own brand or 
| trade name. 
| (c) “New passenger automobile” 
or “new automobile” means any 
|automobile (designed primarily for 
| the carriage of passengers, whether 
intended for private, commercial or 
other use), including its standard 
|}equipment, manufactured in the 
United States and having a seating 
capacity of less than 11 persons. 
(d) A model shall be deemed to 
be a “counterpart” of a new model 
if it is replaced in the manufac- 
turer’s line by the new model. For 
example, a 1950 standard two-door 
sedan with standard equipment 
would be the counterpart of a 1951 
standard two-door sedan of the 
same make, similarly equipped. On 
the other hand, a hard top con- 
vertible in the 1951 line would not 





(a) “Person” includes an indi- 
vidual, corporation, partnership, | 





association, or any other organ- 


find its counterpart in a 1950 soft 
top convertible. 
(e) “Same class of purchaser” 


25, 1950_ 





Rose Bowl-Bound DeSotos— 








During their two-week stay in California for the Rose Bowl game at Pasadena on New 
Year's day, the University of Michigan football squad and coaching staff will be transported 
by a special fleet of 14 DeSoto cars, provided by the DeSoto division. Here the fleet is 
shown lined up in front of the Michigan Union in Ann Arbor, Mich., when the Michigan 
team was transported to an alumni b&nquet in Detroit. 


refers to the practice of a manu- 
facturer in setting different prices 
for new passenger automobiles sold 
to different purchasers or kinds of 
purchasers (for example, govern- 
ment agencies, public institutions, 
wholesalers, retail dealers), or for 
purchasers located in_ different 
areas, or for different quantities, or 
under different conditions of sale. 


§711.38 Prohibition against sell- 
ing or delivering new passenger 
; automobiles at prices above the 
ceiling. On and after the 18th 
day of December 1950, regardless 
of any contract or other obliga- 
tion: 

(a) No manufacturer shall sell or 
deliver any new automobile at a 
|price higher than the ceiling price 
|established by this part; 
| (b) No person, in the regular 
course of business or trade, shall 
buy or receive any new automobile 
from a manufacturer at a price 
higher than the ceiling price estab- 
lished by this part; 

(c) No person shall agree, offer, 
solicit, or attempt to do anything 








New REO GOLD COMET E-22 Tractor Unit. 


Reo rock-bottom economy and 


greater earning ability... put up to 


prohibited in paragraphs (a) and 
(b) of this section. 


$711.4 Ceiling prices. (a) The 
ceiling price for the sale or delivery 
of a new automobile by a manufac- 
turer shall be the net price (f.o.b. 
factory) charged by the manufac- 
turer to the same class of pur- 
chaser on that date for the counter- 
part model in the previous line. 

Whenever the manufacturer 
had a suggested retail price (f.o.b. 
factory) on December 1, 1950, his 
net price (f.o.b. factory) shall be 
determined by reducing such sug- 
gested retail price in effect on 
that date for the same or count- 
erpart model of the same make 
by the discounts in effect on that 
date for the same class of pur- 
chaser to whom the sale or deliv- 
ery is to be made. 

(b) (1) The ceiling price estab- 
lished by paragraph (a) of this sec- 
tion shall include all equipment that 
was standard for each such make 
and model on December 1, 1950, or 
if the ceiling price is established 
on the basis of a counterpart model 
in the previous line, the equipment 
that was standard for such count- 


;erpart model on December 1, 1950 


In the event that a new automobile 
is sold without such _ standard 


| equipment, the ceiling price shall be 


| 


$2160°2° MORE IN YOUR POCKET EACH YEAR | 
FOR EVERY TRUCK YOU REPLACE WITH A REO — 


Don’t wait! Let us show you the facts. Phone a 


REO representative now! Let him prove how 


you can earn more and 


REO MOTORS, INC. 
LANSING 20, 


save more with REO. 


MICHIGAN 





| 
| 


REO 


TRUCK + BUS » LAWN MOWER 
NEY Te), by 


reduced by the amount of the 
manufacturer's standard charge to 
the same class of purchaser for 
such equipment on December 1, 
1950. 

(2) If a new automobile is sold 
with equipment additional to that 
which was standard on December 
1, 1950, the ceiling price shall be 
increased by the manufacturer's 
standard charge to the same class 
of purchaser on December 1, 1950, 
for the same equipment, or if he 
did not offer the same equipment 
for sale, for the corresponding 
equipment offered for sale on that 
date; Provided, However, that it 
shall be a violation of this part for 
a manufacturer in any manner to 
require any purchaser of a new 
automobile, as a condition of the 
sale or delivery, to purchase any 
equipment which was not standard 
equipment for the same or counter- 
part make and model on December 
1, 1950. 

(c) In addition to the ceiling 
prices established by paragraphs 
(a) and (b) of this section, the 
manufacturer may make separate 
charges for transportation, Federal 
excise taxes, and handling and de- 
livery, or other charges, in accord- 
ance with his normal practice on 
December 1, 1950. 

But no manufacturer § shall 
change the practices which he 
followed on December 1, 1950, 
with respect to the handling of 





transportation charges, financing, 
taxes, or other charges incident 
to the sale or delivery of a new 
automobile, where the effect of 
such change would be to increase 
the cost to the purchaser. 


(d) If a ceiling cannot be deter- 
mined for a new automobile (or for 
an item of equipment) in accord- 
ance with the provisions of para- 
graphs (a), (b) and (c) of this sec- 
tion, the manufacturer shall apply 
to the Economic Stabilization Ad- 
ministrator, Washington 25, D. C., 
for the establishment of an appro- 
priate ceiling price, and shall make 
no sale or delivery of a new auto- 
mobile (or additional charge for 
such item of equipment) until such 
price has been established. 


§711.5 Less than ceiling prices. 
Lower prices than those set forth 
in this part may be charged, de- 
manded, paid, or offered. 

§711.6 Evasion. It shall be a viola- 
tion of this part to charge a price 
above the applicable ceiling price 
in connection with the sale or de- 
livery of a new automobile either 
alone or in conjunction with any 
other material or service or by way 
of any commission, discount, serv- 
ice, transportation or other charge, 
or by tie-in agreement or other 

(See TEXT Page 28. Col 5) 





LICENSE PLATE 
FASTENERS 


On or Off With a Quarter Turn 


Heavy %-inch bolt (with T-head 
and square shoulder) fastens li 
cense plate securely in place. Will 
not lose off. 
PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each 
Packed 12 to Box- 


Money-Back Guarantee 


IMMEDIATE DELIVERY 
If Your Jobber Cannot Furnish 
Order Direct from .. . 


HOUSER ENGINEERING & 
MFG., INC., Bluffton, Ind. 


Over 100 Service Items 





CHROME 


Pi aaa ty eX 


NAME PLATES 





DEALERS: 
The Modern Service Identification 
Emblem—Plus Advertising Value. 


Write TODAY for beautiful full-s 
FREE SAMPLE... Yours to keep a 
compare! 

@ NO OBLIGATION @ 
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FOB FACTORY 


AUTOMOTIVE NEWS, DECEMBER 25, 1950. 


Auto Makers Present 
Case on Substitutes 


QHARING concentrated attention in factory circles along | 
.) with the price problem is the subject of alternate ma- 
terials. The latter problem is due to plague producers all 


through 1951. 


When the auto makers met with government officials in 
Washington the other day,° : 


they were presented with a 
long list of applications from | 
which it was suggested copper be | 
eliminated. 

In large part, the list was com- 
piled from restrictions imposed 
during World War II. Many auto- 
motive parts appeared on the list. 
Bumpers were not included in the 
initial proposal. 

* * + 


Early Casualties 


eee results are not due for 
some time, but it now appears 
that certain items, cigaret lighters, 
for example, will be early casual- 
ties, 

Also likely to be under restric- 
tion are exterior decorate moldings 
made of plain carbon steel which 
is plated with copper, nickel and 
chromium. 

However, most auto decorative 
molding is stainless rather than 
plain carbon steel. Thus, this re- 
striction may not be important 
in the early stages. 

However, if chromium restric- 
tions also are ordered, use of deco- 
rative molding on the exterior of 
the car may be severely limited. 

Restrictions on interior parts 
were not prominently mentioned at 
the initial meeting. 
* . * 


On the Border 


MONG borderline cases. dis- 
+% cussed were hub caps, which 
are usually of carbon steel stamp- 
ings. Subsequently, these are plated 
with copper, nickel and chromium. 


Industry men urged that avail- 
able substitutes—brass, for exam- 
ple—would not be _ satisfactory 
from the standpoint of manufac- 
turing, cost or conservation of stra- 
tegic materials. 

Thus, it appears that hub caps 
will not be affected by the initial 
order. 

Aluminum scuff plates present 
another borderline case. Auto men 
argued strongly for this application. 

Their arguments were well received, 
it is believed. An alternative would 
be plastic scuff plates. 

Washington is expected to ac- 
cept, for the time, the industry 
argument that there is no satis- 
factory substitute for copper in 
electrical conductors and in cer- 
tain vital radiator and heater 
parts. 

It is likely that while vital parts 
of an automobile may be OK’d for 
copper use, components of the same 
parts in which copper is not essen- 
tial may have to be made of an 
alternative material, 

+ * + 


Changing Pistons 
EANTIME, it is indicated that 
the industry is moving toward 
changing from aluminum to cast- 
iron pistons. At least one major 
producer will change on a portion 
of new models to be introduced in 
January. Defense developments will 
determine to what extent this move 
will be followed by other makers. 
It was learned some time ago 





North Carolina Report 


Lists 311 Bootleg Sales 


RALEIGH, N. C. — Non-en- 
franchised dealers in North Car- 
olina sold 311 new cars from 
Nov. 1 to Nov. 15, according to 
the latest report on “bootleg” 
sales issued by the North Caro- 
lina Automobile Dealers Assn. 

The association listed the sales 
by makes as follows: Buick, 10; 
Cadillac, 6; Chevrolet, 98; Chrys- 
ler, 1; Dodge, 2; Ford, 151; Hud- 
son, 3; Kaiser,; 1 Mercury 5; 
Oldsmobile, 11; Plymouth, 12; 
Pontiac, 9; Studebaker, 1, and | 
Willys, 1. | 





that new Buick models will con- 
tinue to have parking lights in 
the bumper guards rather than 
on top of the front fenders, as 
was planned. This is one of the 
early casualties of restrictions on 
zine, 


Die castings may be 
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Colo. Hunters Bag Nashs— 

Two 1951 Nash Rambler station wagons, provided by Nash dealers of Colorado, were top 
| prizes in the fourth annual $6,000 Denver Post-Dave Cook hunting contest. The cars were 
| awarded to L. H. Lupton (left) of Grand Junction and T. J. Franks (center) of Kremmling 
for bagging the deer and elk with the largest antler spread. Ray Gallagher, of the Nash 
Denver zone, presented the awards. 


| 
|affected during the coming months | about in part by government stock- 


seriously |as a result of shortages brought | piling. 


See your authorized MIDLAND 
distributor, or write or phone 
us for complete information 





| 7 WAN DILENINIID) 


STEEL PRODUCTS COMPANY 


6660 Mt. 





Air and Vacuum 
POWER BRAKES 


Elliott Ave. « 


World's Largest Manufacturer of 
AUTOMOBILE and TRUCK FRAMES 


Export Department: 38 Pearl Street, New York, N. Y. 





Detroit 11, Mich. 


Air and 


Electro-Pneumatic 
DOOR CONTROLS 


Dealers Urged 
To Work with 
Draft Boards 


CHICAGO.—Dealers were urged 
last week by the Chicago Automo- 
bile Trade Assn. to organize com- 
mittees on a state or local basis, 
or both, to work in an advisory 
role with local draft boards and 
|State Selective Service officials. 
| “The gravity of the world situa- 
tion,” a CATA bulletin warned, 
“threatens to present this country 
|with the most critical manpower 
problems it has ever had to face, 
|with increased requirements for 
military personnel heaped on top 
of much larger requirements for 
industrial workers.” 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
}in America’s No. 1 Industry .. . an esti- 
| mated more than 100,000 readers weekly! 


Engineering Skill and 
Science Control Pro- 
duction at MIDLAND 


@The “tube mill” department at 
Midland Steel provides a typical 
exhibit of the precision equipment 


and scientific processes which 
Midland engineering and technical 
skill have devised. 


Here, an ingenious machine, plus 
the atomic hydrogen weld, a paten- 
ted Midland process, transforms 
flat steel into perfect tubing. 


Midland engineering and produc- 
tive capacity serves industry profit- 
ably by producing parts, or products, 
of highest quality—to speed up pro- 


duction lines and reduce costs. 
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Commercial Car News 








a than 3,717 miles of roads 
on the state highway systems 
of the nation were “lost” in 1949 
because the states diverted $166,- 


111,000 in highway-use funds to 
non-highway purposes, claims the 
National Highway Users Confer- 
ence. If this money had been used 
for the purpose it was “taxed,” 
some 108,508 miles of additional 
modern hard-surfaced roads could 
have been built. 

This “lost” mileage was com- 
puted by dividing the total 
amount of monies diverted in 
each state by the average high- 
way construction cost per mile 
within each state which diverted 
road funds for the year. 

The 3,717 “lost” miles in 1949 
represents a decrease of some 366 
miles from the 1948 figure of 4,083. 
This decrease was brought about 
as a result of a reduction of more 
than $23 million in the total amount 
of highway-user income diverted to 
non-highway purposes by the states. 

* + 


4 


Cause for Action 

ITH our inadequate road plant 

growing more inadequate and 
obsolete each passing year—and be- 
coming more and more a threat to 
the throttling of our automotive 
industry, due to the increasing haz- 
ards that more vehicles bring, it 
is high time that dealers make it 
their business to stop this diver- 
sion drain that cuts into the mod- 
ernization, maintenance and expan- 
sion of our highway system. 

That and the spending of high- 
way funds on a “political” instead 
of a carefully-thought-out and 
engineered plan that will be of 
greatest service to all of our cit- 
izens, are two threats that con- 
front every man and firm en- 
gaged in the automotive business 
from any standpoint. Reduction 
in the number of automotive 
vehicles that can be safely put in 
service on our streets and roads, 
from any cause, will immediately 
or ultimately affect the welfare 
of every individual or firm sup- 
plying the needs of the user. 


Franchised dealers, singly and 
“en masse,” have proven that they 
have the power to protect their 
businesses—and their industry—in 
times when some _ governmental 
agency makes a ruling that directly 
affects their well-being. Just be- 
cause this threat is not “pin- 
pointed” as directly toward the 
prosperity of each dealer as some 
other actions have been in the past, 
makes the threat and resultant 
cause for harm no less important. 

No politician can stand against 
publicity and resultant aroused 
public disapproval of any step that 
is harmful to the voters in his area. 
And franchised dealers are in the 


most important spot to give both! 


Dealers Urged to Watch Road Spending 


TMHE RECENT announcement that 

$400,000,000 out of the $500,000,- 
000 authorized in federal aid to 
states for highways in the fiscal 
year beginning July 1, 1951, had 
been apportioned to the various 
states, again brings to the fore the 
need for all dealers—and especially 
truck dealers—to watch how this 
money is to be spent. 

The state of our highways and 
how the money apportioned for 
their rehabilitation and expan- 
sion is spent is perhaps one of 
the most vital problems facing 


{ Regular Monthly Section 


for those who make, 


rod and 


service Americas 


Buses. Commercial Vehicles and VT Le 


an impetus. It’s a worthy cause to 
give some attention to. 


Film on Fish 


MUCH as I would have liked to 
open this week’s column with 
a “gob” of fishing dope, I just 
didn’t have the nerve. I realize 


| ANOTHER alltime high truck 
“ output and sales year seems 
assured for 1950. The 10-month 
sales figures show the industry 
79,086 registrations ahead of record 
1948 for the same period. 

Sales started off slowly in the 
early months of this year, com- 
pared with 1948, but the year al- 
ready has put three months into 
the top five sales months of all- 
time. October was the fifth top 
sales month, being beaten in regis- 


| of 


Trucks 79,068 Ahead at 10 Months . . . 


All-Time Sales Peak 





last year and totaled 968,641 | 


units. 

It is interesting to note that, 
while production of 10,000-pound 
gross vehicle weight and under 
trucks represented approximately 
67 percent of output, sales of 
these vehicles during the 10- 
month period ran about 69.5 per- 
cent of total sales. 

Production of 5,000-pound and 
under trucks during the period was 
approximately 19.5 percent of last 


that a lot of you who may read|trations by August, July and Sep-|year and represented 47 percent of 


my column are not “fishing nuts” 
like I am supposed to be—but I 
also know that many readers do 
like to do a little fishing—at least 
they mention it every once in a 
while when I spout off. 

For those fellows especially, let 
me tell you about a new two-reel 
sound and color motion picture 
that Fisher Body has just given 
its preview bow. It was done by 
Ben Hardesty, who has built up 
quite a reputation as a bait-and- 
fly-casting professional. The film is 
called “Fishing for Fun.” 

Ben takes his audience fly- 
fishing for trout in northern 
Michigan waters, and shows the 
technique of fishing for all three 
types — browns, rainbows and 
“square-tails.” Then he takes his 
audience down to a small lake in 
New Jersey, where he goes after 
both small and large mouth bass. 

Then, going to salt water, he 
takes a “sail” off Florida and also 
does something that I am going to 
do before I get so feeble I can’t 
handle one—takes a bone fish on 
a fly rod. And just to show duffers 
like me what a sissy we are, he 
goes through the super-action of 
taking a 100-pound tarpon on fresh 
water bass tackle. 

This film is being made avail- 
able to any of you in the trade 
to show at your local clubs or 
dealer meetings. All you have to 
do is write Bill S. McLean, director 
of advertising and public relations 


for Fisher Body, Detroit, and tell 
(See TRUCKIN’, Page 19, Col, 2) 





How Trucks Are Faring 


Truck production for 1950, 


through Dec. 16: 
Output 


Make 
Chev. 
Ford 
Dodge 
GMC 
Inter’! 
Stude. 
Willys 
White 
Mack 
Reo 
Diveo 
Federal 


1949 Pos 
367,236— 1 
237,662— 2 
145,3438— 3 

80,482— 
108,628— 
61,637— 
49,973— 
8,367— 
7,444— 
3,512—10 
3,455—I11 
1,597—12 
Crosley 3877—13 
Misc. 18,739 

Total All Makes 

1,274,611 1,094,452 


1950 Pos. 
1—471,256 
2—330,983 
8—118,567 
4—104,850 


5— 98,272 
6— 48,364 
7— 46,082 
8— 13,906 
9— 11,536 
10— 

11— 


the automotive industry today. 
This is especially true as it ap- 
plies to the truck end of the 

business. 

Indications are that we as a na- 
tion are again facing a period when 
trucks will be called on to carry 
a much higher tonnage of freight 
than ever before. 

Not only is the need for proper 
use of the federal highway aid 
allotment very acute from the 
standpoint of providing better high- 
ways with fewer “bottleneck” spots 
}to carry the increased traffic load 





tember, 1950, in that order, and 
April, 1948, the fourth highest 
month in history. 

In the last two months of 1950, 
registrations will only have to 
total 145,306 trucks to beat the 
1,035,174 registrations of the all- 
time peak year of 1948. 

Even if the industry has not reg- 
|istered any more trucks in Novem- 
ber and December than it did in| 
January —the lowest registration 
month of the year—it would end 
|up with practically as large a year 
as 1948. | 

But both November and Decem- | 
ber have been fairly high produc- 
tion months—at least 200,000 ve- 
hicles should roll off the assembly 
lines for the two months—and deal- 
er stocks are at a very low mark. 
|The year should end up with truck | 
|sales in excess of 1,128,954. 





| This would make 1950 the all- 
|time high truck sales year by a 
margin of nearly 100,000 units. 
o + * | 
RUCK sales for the first 10) 
months of 1951 increased more 
than truck output for the same | 
period last year by nearly 8 per-| 
cent. 

Factory sales for the first 10 
months were 12.7 percent ahead of 
1949 for the same period and to- 
taled 1,114,720 units, according to 
the Automobile Manufacturers Assn. 
Registrations, however, as reported 
for the 10-month period by R. L. 
Polk & Son, were 20.5 percent ahead 





New-truck registrations for 10 
months, plus 15 states for Nov.: 


Sales 
Make 

Chev. 
Ford 
Inter’! 
GMC 
Dodge 
Stude. 
Willys 
White 
Mack 
Divco 
Reo 
Federal 


1949 Pos. 
297,949— 1 
165,198— 2 

79,683— 
70,271— 
100,993— 
47,962— 
29,182— 
7,082— 
5,683— 9 
3,162—11 
3,533—10 
1,029—12 


1950 Pos 
1—363,830 
2—273,965 
3— 88,915 
4— 82,014 
5— 81,670 
6— 40,475 
I— 20,531 
8— 9,872 
9— 7,658 
10— 3,523 

l1l— 3,113 

12— 1,239 

13— 871 Crosley 782—13 

12,421 Misc. 11,054 
Total All Makes 
989,597 823,563 





but from the standpoint of making | 
certain that such roads that are 
| built and such repairs as are made 
;}are done with the economic use of 
| trucks clearly in mind. 

* * * 

EVERAL announcements from | 
\’ various sources point up the | 
ineed for dealers, with their inti- | 





| 
‘ . 
Truck Highlights 
NHUC War Platform .........Page 11 
TV in Trucks, Buses? ........Page 19 





output. Sales in this weight class 
were 33 percent ahead of last year 
for the period and ran 49 percent 
of all sales. A total of 473,787 trucks | 
of this weight class were registered. | 

In the 5,000-10,000 pound GVW) 
class, production was ahead of last | 
year for the period by about 20) 
percent, while sales were only 960| 


jahead of 1949. This weight class 


represented 20 percent of output 
and 20.5 percent of sales for the} 
10-month period. Trucks in this| 
weight class registered for the pe- 
riod numbered 198,939 units. 
+ * * 

PERCENTAGE-WISE, output in| 

the various weight groups were | 
followed by registration closely for 
this period, despite the overall vari- | 
ance in total increases. 

In the 10,000-14,000 GVW class, 
output was 7 percent of the total 
while registrations were 7.3 per-| 
cent. In the 14,000-16,000 GVW 
group, production represented 16) 
percent of the total while sales were 
15 percent for the 10-month period. 

In the 16,000-19,500 GVW class, 
production was 4 percent, while 
registrations were 3.2 percent. In 
the 19,500-26,000 GVW class, out- 
put was 3.3 percent and sales were 
3.4 percent of the total. The 
heavy-heavies in the over 26,000 
GVW class ran 2 percent of pro- 
duction and 1.8 percent in sales. 

Increases by weight class, how- 
ever, showed some startling per- 
centage increases. While the 5,000- 
pound and under size was only 4 
percent greater than last year in 
percentage of the whole registra- 
tion for the period, it represented 
an increase of over 112,000 units} 
numerically. 

Conversely, the actual increase of 
970 units in this 10-month period 
over 1949 showed up as a 3.9 per- 
cent loss in the total registration 
picture in the 5,000-10,000 pound | 
GVW class. 

The 10,000-14,000 pound group, 
while gaining some 5,800 units in 
sales, lost in percentage of sales 
from 8 percent to 7.3 percent. With 
a gain of 25,073 units over 1949 the 
14,000-16,000 pound class gained 
only 1 percentage point. The 16,000- 
19,500 group, however, lost 4 rer- 
cent while actually putting 1,603 
more vehicles on the street. 

* * + 
THe heavy-duty class of 19,500 
GVW gained a full percentage 
point while increasing the number 


| 
| 
| 


| 





and contacts, to 
with the appor- 
funds in their 
subdivisions of 


mate knowledge 
busy themselves 
tionment of these 
states and local 
government. 
According to AMA figures our 
inadequate roads are today carry- 
ing the largest truck fleet in all 
history, in addition to a greatly 


| expanded passenger car load. 


During the four-year period 1946- 
1949 the industry turned out 19,- 
500,000 vehicles, including 4,690,886 
trucks. It is estimated that nearly 

(Continued on Page 20, Col, 1) 


ae 


of that size sold by 13,316 units. 


| The over-26,000 GVW heavy-heavies 
;gained .5 percent while increasing 


its sale by 6,207 units. 

By makes, Chevrolet took three 
first places in registrations out of 
the four classifications which they 
build. Harvester took two firsts 
while Ford and Mack come up with 
one each, Ford, however, not only 
was second in sales in four out of 
five classifications but registered 
among the top three in every size 
class which they build. The only 
class in which they failed to ap- 
pear is in the heavy-heavies of 26,- 
000 GVW and over. 


Chevrolet led the field by a wide 
margin in the 5,000-and-less GVW 
group with 197,787 sales for the 
10-month period. Ford was second 
with 138,671 and Dodge third with 
38,005 units. 

Chevrolet also took first place in 
the 5,000-10,000 GVW group with 
76,820 units, Ford second with 49,- 
889, and Dodge third with 20,536. 

Ford took first place in the sale 
of 10,000-14,000 GVW units with 
26,752. Chevrolet was second with 


| 23,234, and GMC third with 20,039. 
+ * * 


CBBvaciar came back into first 
Place in the 14,000-16,000 GVW 
class with 57,910 sales, followed by 
Ford with 39,341, and Harvester 
with 20,039. 

Harvester came into its own at 
the top of the heap in the 16,000- 
19,500 GVW _ group with 11,033, 
Dodge second with 5,747, and Ford 
third with 5,539 units. 

Harvester also took first in the 
19,500-26,000 GVW group. Ford was 
second with 7,672, and GMC third 
with 4,247 units. 

Mack took the lead away from 
Autocar in the heavy-heavy over 
26,000 GVW group with the sale 
of 5,912 units. Harvester took sec- 
ond with 2,285 units, and GMC 
third with 2,032. 


Private Truckers 
To Meet Feb. 1-2 


In Washington 


WASHINGTON. — The 12th an- 
nual meeting and defense mobiliza- 
tion conference of the National 
Council of Private Motor Truck 
Owners, Inc., will be held Feb. 1-2 
at the Hotel Statler here. 

Privately-operated motor trans- 
portation under defense emergency 
conditions will be the _ principal 
topic of the parley. 

A featured speaker will be De- 
fense Transport Administrator 
James K. Knudsen. Other speakers 
will be Gen. Philip B. Fleming 
undersecretary of commerce for 
transportation and chairman of the 
President’s Highway Safety Confer- 
ence, and Pyke Johnson, president 
of the Automotive Safety Founda- 
tion. 


A debate on truck sizes and 
weights will be held with highway 
transportation experts participat 


ing, said H. Scott Byerly, managing 
director of the organization. 


IAM Planning Drive 


On Tulsa Machinists 


TULSA, Okla.—A movement to 
unionize machinists in Tulsa’s 
automobile trade is being con- 
sidered by Tulsa local 790, Inter- 
national Assn. of Machinists, it 
is understood from reliable 
sources here. 

Ralph Farmer, Atlanta, grand 
lodge representative for the 
southern division, said he ex- 
pected to initiate an organizing 
program shortly. 
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NHUC Program... 





More Highway Work 
Urged for Security 


NEW YORK.—Action to insure 
continued development and main- 
tenance of the nation’s highway 
system for national security has 
been urged here at a joint meeting 
of the board of governors and ad- 
ministrative committee of the Na- 
tional Highway Users Conference. 


NHUC’s three-point action pro- 
gram included: 

1. Passage of a resolution urg- 
ing that priority be given to the 
improvement of the _ interstate 
system of highways and other 
strategic roads, especially defense 
plant and military access roads, 
as road building supplies become 
increasingly short. 


2. Called for maintaining of es- 
sential highway transportation fa- 
cilities to assure meeting military 
needs as well as those of the sup- 
porting civilian economy whose 
sound and efficient functioning is 
necessarily vital to a strong na- 
tional defense. 

3. Agreement with a _ resolution 
recently passed at the annual meet- 
ing of the American Assn. of-State 
Highway Officials calling for “a 
continuing and accelerated pro- 
gram of highway construction and | 
maintenance” to sustain the na-)| 
tion’s defense and economic re-| 
quirements. | 

The resolution called the 40,000 | 
miles of the interstate highway | 
system the “lifelines of defense in| 
wartime and the principal arteries | 
of commerce in peacetime” and it | 
urged the states to correct “critical | 
deficiencies” in all roads which are | 
“most vital to defense.” 

The highway user group said | 
that the nation’s road system is 
inadequate in many sections be- | 


Overweight Units 


Scarce in Kansas 


TOPEKA, Kans. — Overweighted 
trucks are almost passing out of | 
the picture in Kansas. The state 
highway commission announced 
that during the last three months | 
only .26 of 1 percent of truck and| 
trailer combinations were over- 
weight. 

A total of 191,921 trucks were} 
weighed in July, August and Sep-| 
tember, according to H. S. McFad- 
den, weights and permits engineer, | 
and 499 arrests were made. McFad- 
den said that only a fraction of 
the trucks in operation were) 
weighed because of the shortage 
of weighing stations. 





OPENING 


FOR AN 
Experienced 
USED CAR 


MANAGER 


This position is available with one 
of America's leading producers of 
highest-quality cars. Man required 
must have extensive practical 
experience and sufficient executive 
ability to head up factory used 
car sales department. Will con- 
sider only men who can show good 
record of past performance. Please 
write for appointment, sending 
recent photograph and giving 
experience, age, approximate 
salary requirements, and other 
details, in first letter. 


BOX AN-160 
Automotive News 
Detroit 26, Mich. 





cause the rise in vehicle registra- 
tion has been startling and un- 
precedented; highway depart- | 
ments have been unable to catch | # 
up with the highway work de- 
ferred during World War II; de- 
sign standards have risen, and 
due to political pressures, too 
much money has been spent on 
unnecessary projects. 

In a final action at the meeting, | 
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Ford in East Hosts Suppliers— 


Some 250 representatives of firms in the New York-New Jersey area which supply Ford 


Reo Announces 


Plans to Hike 


} British Output 


LANSING. — Joseph E. King, 
managing director of Reo Motors, 
Ltd., London, England, has arrived 
here to discuss with Reo executives 
a plan to expand the company’s 
British operations and broaden the 
Reo market in_ sterling areas 
throughout the world. 

The program to enlarge the Brit- 
ish company is being consicered “to 
keep pace with the times,” accord- 
ing to John Clark, Reo export 
manager. 

Continued 


import restrictions, 


the group voted its approval and| were recent quests of the company at its Metuchen (N. J.) plant. The event was conducted |dollar scarcities and the devalua- 
support of a resolution adopted by /| by the Ford and Lincoln-Mercury plants and offices in the New York area. 





the American Assn. of State High- - - 
way Officials which said that the Dallas Citizens to Hold 


highways of the nation are now in 
a “seriously weakened condition| Truck Safety Contest 
DALLAS.—A safety contest for 


resulting from inadequate main- 
tenance and construction during|owners and drivers of truck fleets 
the depression and neglect during/ will be the citizens traffic commis- 








|hicles. Vehicles having the lowest 
number of accidents per 100,000 
vehicle-miles will be the winners. 
A trophy will go to the winning 
firm, and several other awards will 
be made. 


|tion of the pound have placed 
American firms at a competitive 
disadvantage in British Empire 
trade zones, he said. 

Purpose of the proposed expan- 
sion is to increase Reo shipments 
from Great Britain not only to the 
sterling areas, but also beyond them 


the last war.” 

The AASHO resolution went on 
to urge an accelerated highway 
construction program to meet both 
the defense and economic needs of 
the nation. 


in all cases where reciprocal trade 
agreements can be worked out, 
Clark said. 


sion to reduce accidents here, L. H. 
Ridout jr., chairman, has _ an- 
nounced. 

The contest will run for a year 
beginning Jan. 1. It will be open 
to firms operating five or more ve- 


Lake Motors Builds 


Construction of a new building 
for Lake Motors (Chevrolet), Os- 
wego, Ore., has started. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sale: every week. 


Amazing BIG profit-making 


opportunity tor YOU... 








Balance wheels the WEAVER WAY... 
make up to +52 profit per hour with the 


WEAVER dimamic COUNTERBALANCER 


3... 


; , pA eh 
~ wang 
hy “\"\, @ it’s accurate 
, * 


Balances wheel while it spins 


® Shows where to put balance 
weights 


® Any good mechanic can quickly 
learn to turn out an accurate job 


® Makes an accurate dynamic bal- 
ance in a few minutes 


® Modern design has exceptional 
eye-appeal and merchandising 
value ... Helps attract customers 


The exclusive features of the sensational 
Weaver Dynamic Counterbalancer put you 
in an enviable position to properly render an 
essential service your customers need. 

Counterbalancer makes an instant and accurate 
correction for wheel dynamic unbalance by direct 
application of counterbalancing centrifugal force 
Dynamic balance 1s restored to running wheel. 

“Cut and try” methods are eliminated. Perfect 
dynamic balance is obtained the first time. For de- 
tails on Model WJ-41, ask your Weaver jobber or 
write us for Bulletin AN-603. 


Dont delay... act today... 
Weaver Manufacturing Co., Springfield Ill.,U.S.A. 
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Wheel Tester merchandises Service 
Mode! WJ-69 Dynamic Wheel Tester makes a 
“road test’’ in your shop. Shows customer 
shimmy due to unbalanced wheels. Described 
in Bulletin AN-603, 
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Airfoam Output 


To Continue 


AKRON.—In spite of govern- 
mental regulations on the use of, 
rubber, Goodyear plans no changes 
in its current expansion program 
on foamed latex production facili- | 
ties. 

R. E. Pauley, manager of the 
company’s Airfoam division, said | 
the production of airfoam will be 
continued by his company in such 
quantities as are permitted by gov- 
ernmental regulations and supply 
of materials, both natural and syn- 
thetic. 
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Blosser Opens in Kansas 
Blosser Motor Co. (Oldsmobile), 















































This firm has a/|total registrations in 
|percent in 1949. 


Concordia, Kans. 
used- -car _department. 
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More than 8 out of 10 } 
of the Nations New | & 
Cars are sold to Upper P 

Half Families* 


DISPLAY YOUR NEW CARS 
IN THE HOMES OF 
ABLE-TO-BUY FAMILIES 


In Chicago the new credit regulation "W"' is not 
such a difficult sales hurdle for automobile manu- 
facturers who use the Chicago Daily News. With 
70%, of its circulation concentrated among the 
ABLE-TO-BUY FAMILIES the Daily News is a 
powerful advertising medium for reaching the 
Upper Half Families who buy 8 out of 10 of the 
new cars sold. THE CHICAGO DAILY NEWS 
reaches this fruitful market effectively, economically 
and at the ideal time . . . in the EVENING. In 
the relaxing atmosphere of the home the family 
group can leisurely read and carefully consider 
your advertising when contemplating the purchase 
of a new car. 

















*Source: Federal Reserve Board 


CHICAGO DAILY NEWS 


For 75 Years Chicago’s HOME Newspaper 
JOHN S. KNIGHT, Publisher 


DAILY NEWS PLAZA: CHICAGO 6, ILLINOIS 
@ NEW YORK: 9? Rockefeller Plazs 

@ DETROIT: Free Press Building 

@ MIAMI BEACH: Southern Publications, 420 Lincoln Road 

@ LOS ANGELES: Story, Brooks & Finley, Inc., 624 Guaranty Building 


Dealer Business Counsel 


Registration Declines in ‘Serviceable’ Autos 
Call for Concentrated Drive 


(The opinions expressed herein are those of Columnist Van Tassel and are not 
necessarily those of Automotive News.) 


By J. B. Van Tassel 











Is it any wonder that service 
CCORDING to Polk’s registra-|@nd parts volume have shown a 
tion figures the number of cars 

registered nationally over 10 years 

lof age increased from 25.8 percent 
in 1944 to 

49 percent in 1947 and to 51.8 per- 

in 1949. The most desirable 

cars from a service standpoint and 
which include the cars from three 
years to nine years of age show 
south on 81, has been opened in|@ decrease from 74.2 percent of 
1944 to 31 


decline 


cars less 
two years of age 
have 
from none in 1944 


total new-car reg- 
istrations in 1949 
and will continue | 
to increase as 
more new cars 





| 4. B. Van Tassel are manufactured. 


This increase should be very 
noticeable at the end of 1950 be- 
| cause of the abnormally large 
| production this year. On the basis 
of this trend of fewer three to 
nine year old cars and more of 
the less than two year old cars 
the battle for the survival of the 
fittest in this drive for customer 
| service and parts volume will be 
| terrific. 


Personally, I would suggest that 
management concentrate in the 
development service traffic in their 
|shops on cars that are registered 
jin or near their own trading areas. 

However, in this connection I 
don’t mean that customers who 
come into your service station 
|from outside your trading area 
should receive anything but the 
very best treatment and the most 
efficient service, but I don’t think 
you are spending your advertising 
and sales promotion dollar on serv- 
ice to the best advantage when you 
|try to develop a flow of service 
| and parts volume from customers 
|who are too far away from your 


| place of business. 
+ + o 


HE customer who has a compar- | 


ative new car does not require 
the service work that is required 
on the older cars, so he is more or 
jless inclined to stop in his nearest 
| gas station or neighborhood garage 
|for the minor repairs necessary on 
|his new car. Also, when he needs 
|a lubrication or oil change job and 
|the dealer from whom he pur- 
| chased the car is considerable dis- | 
tance from his neighborhood, he is 
very likely to have the change 
made in his neighborhood. 
However, when the owner of a 
new model lives near the dealer 
he purchased the car from, it is 
only natural for him to drive his 
car into that dealer’s service sta- 
tion because of the confidence he 
has in the fact that the oil and 
parts used will be the special 
kind that are made for his car. 
New-car dealers have a decided 
advantage on competitive gas sta- 
tions and independent garages 
when the owners of the new car 


in the 
past couple of 
years? Also, new 
than | 


increased | 


to 17.2 percent of | 


j 


account executive with Batten, Barton, 
vice-president; Bruce Barton, 


advertising and sales promotion. 


Trailer Makers 
Map Plans for 
Parley Jan. 21-23 


WASHINGTON. — L. C. Allman, 
president of the Truck - Trailer 
Manufacturers Assn., reported that 
plans rapidly are being rounded 
into shape for the association’s an- 
nual convention, to be held Jan. 
21-23 in the Edgewater Gulf hotel, 
Edgewater Park, Miss. 

He said convention registrations 
already received by John B. Hulse, 
managing director of TTMA, indi- 
cate a large attendance for sessions 
which will be addressed by experts 
in the trucking, government and 
automotive fields. 

A featured luncheon speaker will 
be Leland James, president of 
American Trucking Assns. and 


j}head of Consolidated Freightways, 


Inc., Portland, Ore. 

Allman said Defense Transport 
Administrator James K. Knudson 
had been invited to speak but had 


Durstine & Osborn; 
chairman of BBDO, and K. H. Bronson, 








Speakers at DeSoto Field Session— 
DeSoto's regional and district managers met in Detroit for their annual field organization 
three-day convention. Among the speakers were, from left to right, R. E, Anderson, DeSoto 


J. B. Wagstaff, DeSoto's sales 
DeSoto's director of 


been unable thus far to give a firm 
commitment. 


Assured of a place on the pro- 
gram is Col. J. E. Engler or a sub- 
stitute from the automotive branch 
of the Ordnance Department, to 
discuss military requirements. 

The National Production Author- 
ity will be represented on the pro- 
gram, probably by George R. Davis, 
of the Transportation Equipment 
division, Allman said. 


Other speakers will include Allen 
Wagner, public relations director 
of the American Road Builders 
Assn., and Russell MacCleery, field 
director, National Highway Users 
Conference. The former will tell 
how road builders view the high- 
way outlook, and the latter will 
outline legislative proposals to be 
considered in the 44 state sessions 


| scheduled Sor this year. 


Walker to Reaiiereen 


Paul Henderson has taken over 
an Oldsmobile dealership in Jeffer- 
son, Tex., from L. W. Walker, and 
will operate the business as Hen- 
derson Motor Co. | 





When you sell new equip- 
ment, be sure you improve 
driver efficiency as well as 
mechanical efficiency. Bear in 
mind that nothing contributes 
more to driver fatigue than 





he handles, live within a reasonable | 
distance of his place of business, | 
primarily because he has the first | 
opportunity at selling the customer 
his faciliites. 

But when the owners live too far 
away from the dealer's place of 


|business, they are very likely to 
discount the importance of some 
of these reasons for the sake of 


convenience and time saved. 
* + ~ 

PROBABLY you will get some of | 

these far distant owners to come | 
back to your place occassionally, | 
but they are not likely to help you | 
develop the steady flow of cus-| 
tomer labor traffic in your shop | 
|Which is so important for you to| 
have in good times as well as bad | 
times. 

Don't misunderstand me, get all 
the service business you can at all | 
|times but don’t spend a lot of 
money in trying to hold service 
customers that have to pass too 
many gas stations and neighbor- 
hood garages in order to get to 
;your place for an oil change or| 
| minor repairs. 

Any questions concerning deal- | 
| er business management will 
| be gladly answered by J. B. Van 
Tassel, care of AUTOMOTIVE News. 


| Sender Adds Cadillac 


Sender Pontiac Co., Marysville, | 
|Kans., has announced that it has| 
also been granted a Cadillac fran- | 
chise. At the same time, the omar! 
pany revealed that Granville For- | 
rest has been named service man- 
ager of the firm. 








poor seating. Recommend 
Bostrom hydraulic seats that 
reduce fatigue, promote safety, 
and cost less in the long run. 


worn oe 


( 


| Leading 

Manufacturers 
Offer Bostrom 
Hydraulic Seats 
“Factory Installed” 


I 
| 
l 
| International Harvester 
i Ca.: No. 1656 * GMC: No. 
| 2233268 * Diamond T: No. 
| P-1378 * Federal: No. 56- 
} D-3201 * Reo: No. 734-R6X 
* Four Wheel Drive: No. 
| 56B8-47 * Oshkosh: No. 
' 1957G * Sterling: No. 
] 40814163 + Walter: No. 
| AD-904 + Peterbilt: Stand- 
| ard Equipment ¢ Available, 
Coleman, Dart, Duplex, 
| Hendrickson, Kenworth; 
| Bostrom No. 20601 


Migussniisnninbieedinunicnindemmia 


\ 


When You Specify Truck Capacity 















Shock absorber and suspension mech- 
anism of Bostrom seats soak up 
jolts and jars. Fore and aft adjuster 
accommodatesall drivers. Steel frame 
and mechanism outlast the truck; 
eliminate repairs. Snap-on seat cover- 
ings can be replaced in 10 minutes; 
eliminate upholstery jobs. 


Recommend “factory installed’ 
Bostrom hydraulic seats on all new 
equipment orders. 


BOSTROM MFG. CO. 


Milwaukee 4, Wisconsin 
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rate of $198,400,000,000, an increase 
of 7 percent over the second 
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Essentiality 


to Decide 


Future Material Cuts 


By William Ullman 


Washington Correspondent 


went to press last week, the National Production Au-| 


purchases of other companies if 
they would tend to create a mon- 
opoly. The new legislation, an 
amendment, would extend this 
prohibition to physical assets 
such as plant facilities, machin- 
ery, inventories, etc, 

According to proponents, the 
legislation is necessary to “close 
an avenue to monopoly by which, 
through mergers, corporations can 
attain the 


now prohibited if they are ac- 


|/complished through conspiracy or | 


MEETING with 12 industry groups as AUTOMOTIVE NEws |¢°!!usion 


among 


firms.” 
* * . 


thority made clear its intention to begin stripping scarce | Sinecures Over? 


metals from nonessential and 


less essential goods. Copper, 


brass, in plate and cobalt, the industries were informed, 


wil be placed under restric-@——— 

quarter and $18,000,000,000 higher | 

than comparable figures a year ago. | 
. * * 


tions according to the es-| 
sentiality of the goods in 
which they are used. Until now 
NPA’s regulations have been 
framed to affect all civilian users | 
alike. Restrictions on aluminum, | 
copper, nickel and zinc, which will 
take effect Jan. 1, are all on this 
across-the-board pattern. 

Officials notified the automotive, | 
plumbing and heating, builders | 
hardware and other industries that | 
restrictions will take into account| 
the essentiality of the products to 
be manufactured. | 

The auto mak- 
ers were advised 
that NPA is con- 
sidering the elim- 
ination of copper 
in hot-water sup- 
ply lines for radi- | 
ators and defrost- 
ers, hub caps and | 
wheel discs, light 
and lighting ac- 
cessories, mirrors 
and similar items. 

NPA officials made clear to the 
auto manufacturers, however, that | 
they are proposing only the elimin- 
ation of the metal, rather than any 
ban on the accessories themselves. 

* + * 


Wm, Ulimann 


Income Soars 

HE national income in the third 

quarter of 1950 reached the larg- 
est dollar gain ever recorded, ac- 
monthly economic 
statistics compiled by the Presi- 
dent’s Council of Economic Ad- 
visers. 

The gain on an annual basis 
was $10,500,000,000, or 4% percent 
in the quarter as compared with 
the second quarter. 


The total national income for 


the period was at the annual rate 
of $239,700,000,000, 
the annual rate of $229,100,000,000 
in the second quarter and $216,700,- 
000,000 in the comparable quarter 


compared with 


last year. 
The gross national production 
which included retained items} 


which companies do not distribute 


rose to an overall annual rate of 


$284,300,000,000, an increase of $14,-| 
000,000,000 over the rate of the pre- | 
ceding quarter. 


Personal consumption expendi- 
according to the council's 





DEALERS! 


We Wholesale 
Fine Used Cars 


Dick CONNELL 


DETROIT’S OLDEST 
CHEVROLET DEALERSHIP 


TW 11-0600 
LTR eee 
Ht A 


TW 3-5100 
DETROIT'S VOLUME 
CADILLAC DEALER 


FINE USED CARS 





























Trust Loophole 


Ble= houses of Congress have | 
approved legislation designed to | 
close what has been called a “loop- | 


hole” in the 1914 Clayton Anti- 


| Trust act. 


The measure specifically prohibits 


corporations from acquiring the as- | 


sets of other corporations when 
such action lessens competition. 


The Clayton act now bans stock (the cards. They will be laid aside | would include Selective Service, the | 


| JT LOOKS now like the Adminis- 
|4 tration is going to begin tighten- 
j}ing up in its own front yard. 


Longer working hours for fed- 
eral employes are in the cards. 
The first conference on the sub- 
ject got under way immediately 
following President Truman’s 
radio address to the country, just 
ahead of his national emergency 
proclamation. 

The Civil Service Commission will 
survey the situation and make 


recommendations to the President. 
> * * 


| JDLANS to overhaul home-front 
defense agencies also are still in 


same ends which are| 


independent | 





These are the new officers elected by Automotive Affiliated Representatives at the recent 


"a oe eG Affiliated Representatives Elect— 


| meeting in Chicago (left to right): Lou S$. Cohen, trustee, Chicago; G. Walter Klier, secre- 
tary, Atlanta; M. H. Bob Swanman, treasurer, Kansas City; George F. Siemers, president, 
Minneapolis; Stanley F. Stowers, trustee, Worcester, Mass.: E. D. Newfield, first vice-presi- 
dent, San Francisco; Charles Spivack, second vice-president, New York; E. L. Lee, executive 


| secretary; Ben M. Asch, chairman, New York 


temporarily, however, until the new 
mobilization czar, Charles E. Wil- 
son, has had an opportunity to 
study them and to make any 
changes he may desire. 

The plans, it is reported, call for 
|a central manpower agency that 


United States Employment Service 
and Labor’s office of defense man- 
power. Also, a central production 
agency which would take over Com- 
merce’s National Production Au- 
thority and other production and 
allocation agencies in Agriculture 
and Interior. 


nothing takes the place of 


GENUINE LEATHER for durability, 


distinction and sales appeal 





To your customers with an eye for beauty ...a 


sense of value ... nothing appeals so much 


as a fine car upholstered in Genuine Leather. No 


other covering confers such distinction... 
affords such durability. For leather satisfies the 
desire to possess the genuine... is highly 
practical and economical. Leather asks no upkeep 
...-needs no slip covers...in fact has an agreeable 


“slide” that provides maximum convenience 


and comfort. We suggest 


Leather to give your cars greater sales appeal. 


THE UPHOLSTERY LEATHER GROUP 


you look to Genuine 


TANNERS' COUNCIL OF AMERICA 


100 GOLD STREET 


« NEW YORK 7, N. Y. 


+ ple 7 Neh 


fitted bck ede asc Aus 
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American Leather Manufacturing Company, Newark, W. J. * The Ashtabula Hide & Leather Company, Ashtabula, Ohio + Blanchard Bro. & Lane, Newark, W. J.» Delaware Tanning, Inc., New York, WN. Y. 
Eogle-Ottewa Leather Company, Grand Haven, Michigan * The Lockawonna Leather Company, Hackettstown, W. J. ¢ Radel Leather Manufacturing Company, Newark, W. J. 


Nation-wide survey shows Genuine Leather Upholstery is 5 to 1 choice for open cars 


XU 





Eprror’s Nore: Here is another 
in a series of articles written 
especially for Automotive News by 
Ned Jordan, famed in the auto 
industry for the car he built 
(1916-1931) and the words he 
wrote about it. 


Ta is a personal Christmas let- | 

~ter to my very bright daughter, 
Kate, who receives the check’s with 
which Automotive News endows me. 
Kate is 11 years old, eight years 
younger than my oldest grandchild; 
is an honor student in a school 
down east, and... just imagine... 
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she “did” the cover design for the 
Christmas issue of her school pub- 
lication. 

That girl surely believes in 
Santa Claus ... That’s ME. She 
even knows where all the rein- 
deer are parked . , . Dunder and 
Blitzen and all the other red- 
nosed boys. She writes me in ex- 
pressive English, illustrated with 
bright colors. 

The other day I sent her one of 
those engraved certificates the 
U. S. Treasury puts out, with the 
picture of Benjamin Franklin on 
the front ... if you know what I 
mean. (No, you’re wrong... 
Grover Cleveland was on the $1,000 
bill when I ‘last saw one). 

* * * 


Stimulated 


KAT replied in an ecstatically 

printed note: “Many thanks for 
the moolah! Was I excited? ... and 
did this school go yak-kity yak?” 
She doesn’t really sound like Louisa 
M. Alcott. Kate writes very fine, 
quiet letters when she isn’t stimu- 
lated by engravings of Benjamin 
Franklin. 

But ... you ought to see that 
cover design. Up in the right- 
hand corner is a cocky looking 
squirrel, He has a patronizing, 


EATON 
AXLES 


Increase the trade-in value of your trucks 


Tae 


of used trucks 


know that vehicles 


equipped with Eaton 2-Speed Axles have been 
spared much strain and wear. That's because 
the Eaton 2-Speed doubles the usual number of 
gear ratios—provides a low and high for each 
transmission gear—supplies the right ratio for 
any road condition. Its low low affords extra 
pulling power for starts, and high high gives 
CEST mg tye let met engine to 


Abel hae] tola lal: 
on vital power transmitting parts . . 


- results in less wear 
. less con- 


sumption of gas and oil. 


Oe ele Mtl) ae Te te 
selves in reduced maintenance, lower oper- 


ating costs and 


increased trade-in value. Ask 


your truck dealer for proof. 


wre 


/eyraxyi) 


patrician eye ...a pontifical air 
and a plump “stummick.” 
He holds a nut in his paws with 
a funny round face drawn on it 
. might even be the Congressman 
who failed in the practice of law in 
Punxatawny and became a states- 
|man. Sort of reminds me of that 
|nature book the publishers want 
|me to write... “Birds and Animals 
| I have Known on Broadway and in 
the Bush.” 
| * * + 
| Adds Up 
ERFECTLY balanced in the 
lower left-hand corner of the 
cover design “weighted,” as 


|“‘we” artists say about advertising | 


|layouts ...is an “arithmetic book” 
. beside it a pencil, and some, 


| now almost forgotten, figures .. .| 


“2 plus 2 are 4” and “5 plus 5 are 
10,” surely not implying that those 
magic symbols might well be in- 
scribed on 
Washington monument. 
never can tell ... it has been said 
that “out of the mouths of babes 
comes wisdom.” 


| The other items in Kate’s cover 


| design range from a football .. . 
|}a@ baseball ... a basketball ...a 
“sere and yellow” autumn leaf... 
to a bicycle that looks as if Charlie 
Duryea had abandoned it in 1902 


EATON MANUFACTURING COMPANY 
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“It’s like this, boss. There are 
only half a dozen guys in town 
who can swing the _ required 
monthly payments on cars, and 
they’ve already got new ones.” 


Kate, or, as I call her, “Skoo- 
kum Chuck,” has never sent me 
an academic report card with any 
mark below “B-plus,” with a 
great preponderance of “A’s.” 
This has made me very proud, 
because she must be keen enough 
about her work to master the 
fundamentals, but, at the same 


time, it has been vaguely distur:- 
| ing. 

That’s the trouble with educa- 
ltion .. . a guy might easily get to 
know too much about books and 
not enough about people. She might 
become a “whiz at lrst base ior 
Phi Beta Kappa, yet lack that in- 
ltensely vital thing called “Ga- 
zoompah” . . . or good health . 
|chac Kind of poise, self-reliance . 
sheer personality, and sense of 
|power, that comes through “ridin 
|cowboy” on a salty western horse. 

it’s not going to be any “after- 
|nooa in the country” for the boys 
and girls of the rising generation. 
Some old convention goes tumbling 
|aown every now ane then, 


Spoiled? 
ON’? tell me that I’m going to 
spoil her. I had four older Sis- 


ters and I was the only boy. The 


the pinnacle of the|when he built the first American | neighbors used to come in to gossip 
But one | automobile. 


and to sigh: “My goodness, won't 
that boy be spoiled?” “N-a-a-h,” my 
mother, whose name was also Kate 
| Jordan, would say ... “He’s more 
likely to be strangled.” 

The trouble is ... I suppose... 
my mother didn’t know anything 
about child psychology .. . psychi- 
atry . the sub-conscious mind. 
She was around long before Wil- 
liam James, an honest protessor, 
wrote the book. All she knew was 
that all of her children were as 
different as their finger prints and 
it never occurred to her that some 
wise guy could change them. Be- 
sides she had to get that cook-stove 
cookin’ before the 6 o’clock whistle 
blew. 

I learned about people from 
her . . in the grocery store, 
“down at the corner”... in the 
old Police Gazette in the barber 
shop ... and listening to women 
taik. They lay the truth “right 
down on the barrel head”... yuh 
know what ... a woman, when 
she’s a little mad, speaks more 
real wisdom than Socrates. 


I can hear my mother laughingly 
kidding one of my sisters who had 
a crush on a boy who played tricky 
things on the piano and had such 
a cute cowlick in his curly hair: 
“Marry him, darling . . . then you'll 
be doomed to sweep around his 
rocking chair for the rest of your 
life.” 

However . Skookum Chuck! 
... you cannot share the experience 
I have had . . . consider all I have 
known and seen. You can’t be too 
dumb... you can’t be too glad. You 
may cultivate the golden mean. Re- 
member, that the spirit of Christ- 
mas will last as long as there are 
decent people and, the more experi- 
ence people have, the more decent 
they will be. The greatest joy you 
will ever know will be in the sight 
of little children coming down the 
stairs on Christmas morning and 
saying, as you always did: “Yes... 
There it is!” 

Remember? 


\for service stations, tire shops, auto 
accessories stores—this slick, quick 
way to keep white sidewalls white. 
Specially treated (the cleaner is in 
the pad), this new steel-wool clean- 
ing pad leaves no stain, restores 
whiteness, won't harm rubber. (Larce 
bulk package for wash racks). If your 
jobber can’t supply you, order from: 
Las-Stik Mfg. Co., Hamilton, Ohi». 


CLEANING PADS 


fer While Side Wall Tires 
FREE ! Full-size package. Write 


on your business letterhead to Dept. AN. 
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By Bob Gordon 
Associate Editor 


Only four makes of automobiles 
were able to show an improvement 
in registrations in October, com- 
pared with September. New-car 
registrations in October totaled 
580,373, against the September fig- 
ure of 625,755. 

The four makes which enjoyed 
greater sales in October than in 
September were Chrysler, Ford, 
Nash and Packard. The Henry J, 
which was introduced late in Sep- 
tember, wound up with 5,330 reg- 
istrations in October. 

All other makes fell below their 
September marks. However, in no 
case was the unit decline more 
than 9,736 cars—the amount of the 
drop in Studebaker registrations. 

Studebaker, which was slowed 
down by the introduction of a new 
model midway through October, 
had a total of 16,055 new cars reg- 
istered in October, against 25,791 
in September, 

Chevrolet and Buick sales de- 
clined 8,884 and 8,520 units, respec- 
tively, in October from September 
levels. Hudson, also involved in a 
model change, took a drop of 5,263 
units from September to October. 

Dodge sales fell 6,063 units 
from September to October, while 
Plymouth’s decline amounted to 
5,073 new cars. Mercury, also out 
with a new model in October, 
registered 2,447 fewer cars in Oc- 
tober than in September. 

Oldsmobile sales dropped 4,717 

from September to October, while 
Pontiac’s loss was 5,504 units. Kais- 
er’s decline for the same period 
was 3,790 vehicles. 

Other losses from October to Sep- 
tember were: DeSoto, 85; Lincoln, 
153; Cadillac, 1,106; Frazer, 231; 
Anglia-Prefect, 55; Austin, 82; Cros- 
ley, 51; Willys, 815, and miscellane- 
ous, 240. 


On the plus side, Nash led the 


way by registering 4,883 more new | 


cars in October than it did in Sep- 
tember, the month in which the ’51 
Nash made its bow. 


Packard, which introduced its | 
new model late in August, chalked 
up a gain of 3,881 registrations in 
October over its September figure. | 

Ford sold 3,007 more new cars| 
in October than in September, 
while Chrysler’s gain for the same 
period was 332 units, 

For the first 10 months of the 
year, six makes were still trailing 
their 1949 figures for the compar- 
able period. In the case of one of 
them — Hudson—the margin was 
just one automobile. 


As Car Sales Shift 


All But Four Makes Show Registration Drop 
From September to October 








gitorial | 
- Vitality 


Seven great news services — 
outstanding sports and finan- 
cial coverage—17 of America’s 
most popular comics—9 local 
and 23 top-flight syndicated 
features including Walter 
Lippmann, Bugs Baer, Drew 
Pearson, Eleanor Roosevelt, 
Alice Hughes, Susan Parker, 
Hedda Hopper, Victor Riesel, 
Ed Sullivan, Joseph and 
Stewart Alsop and many 
others ... give the Courier- 
Express an editorial vitality 
which has made it Buffalo’s 
best liked and best read news- 


paper. 
It Gets Results 
BECAUSE 
It Gets Read Thoroughly 
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months of this year totaled 118,509 
units, against 118,510 in the first 
10 months of 1949. 

Other makes still under their 
10-month totals of last year were: 
Anglia-Prefect, Crosley, Frazer, 
Lincoln and Packard. All other 
makes were ahead of their 1949 
pace, 

For the entire industry, the first 
10 months of this year brought the 
greatest volume in history. The to- 
tal of 5,329,986 new cars registered 
in the period was higher than any 
other full year’s total. 

Last year, new-car sales for the 
full 12 months amounted to 4,838,- 
342 units—the industry’s highest 

yearly total until this year. 

At the end of the first 10 months 
of 1949, new-car sales had reached 


4,014,061 units. This year’s 10-month | 


figure of 5,329,986 new-car registra- 
tions was more than 25 percent 
higher than the comparable 1949 
total. 


r 
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i a REMINDS YOU TO REMIND THEM. This 


“signal file’ cabinet has 60 double 
pockets for filing the signal card which 
matches each customer’s record card. Only 
one set of pockets—one pocket for ‘‘active’’ 
accounts and one for “‘inactive’’ accounts— 


requires attention each day. 






AUTOMOTIVE NEWS, DECEMBER 25, 1950 


How Makers Fare... 
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New-Car Registrations—1I0 Months 


Oct. 

1950 

CHRYSLER CORP. ........ 128,695 
Chrysler ceeete 16,997 
OUD cictecveees 12,397 
OOS. sxiivscvecs 31,340 
ST ches ntscceceese 67,961 
FORD MOTOR CO .. 141,501 
PO eS eCec hve eess . 113,218 
EE. oabeb-stcecscceade 2,700 
4 OOP OCT 
GENERAL MOTORS ...... 247,294 
DEE See 0060 vs6eene . 41,660 
NOR. aiecs curs ee 11288 
Chevrolet ......... . 128,778 
Oldsmobile ......... 29,418 
oo. ae 36,150 
KAISER-FRAZER 15,070 
PUONOE soccccsecess 244 
i Saas 5,330 
EE Sxacdusccccccscscsn VOe 
ANGLIA-PREFECT ......... 214 
ES 6 a6 ee 66.6550 00878 345 
PT wiv wawe ee aeyeeae 573 
DUS. <-Scdeeeeuss 4,605 
SAS rere 14,605 
PACKARD .......... 7,3% 
STUDEBAKER ....... 16,055 
| Per 2,560 
MISCELLANEOUS . 1,460 
VPP saveececssivess 580,373 


Sept., 
1950 
139,584 
16,665 
12,482 
37,403 
73,034 
141,094 


Oct., 10 Mos., Per- 10 Mos., Per- 
1949 1950 cent 1949 cent 
106,027 886,189 16.63 847,211 21.11 
13,492 119,882 2.25 108,233 2.70 
10,890 89,880 1.69 85,632 2.13 
30,564 243,813 4.57 222,654 5.55 
51,081 432,614 8.12 430,692 10.73 
104,238 1,308,131 24.54 830,839 20.70 
81,449 1,011,061 18.97 650,450 16.20 
3,243 28,619 54 32,068 8 
19,546 268,451 5.03 148,321 3.70 
198,896 2,422,924 45.46 1,742,455 43.41 
33,145 446,803 8.38 317,355 7.91 
7,050 84,096 1.58 67,998 1.69 
103,786 1,208,829 22.68 866,682 21.59 
24,871 310,776 5.83 223,823 5.58 
30,044 372,420 6.99 266,597 6.64 
3,940 91,856 1.72 66,733 1.66 
475 587 11,444 2 14,842 37 
5,330 10 
3,353 75,082 1.41 51,89! 1.29 
269 180 1,487 03 4,885 12 
427 471 4,878 09 2,737 .07 
624 642 6,004 At 9,015 22 
7,9 118,509 2.22 118,510 2.95 
11,774 152,324 2.86 113,741 2.83 
7,831 59,726 1.12 84,140 2.10 
21,133 239,078 4.49 164,700 4.10 
2,320 29,989 56 24,692 62 
1,700 402 8,89! 7 4,403 JA 
465,765 5,329,986 100.00 4,014,061 100.00 


—Automotive News Compilations from R. L. Polk & Co, Data 


Life to Sponsor Party 
At NADA Convention 


NEW YORK.— Life magazine’s| have been invited to attend. 





a. 


YES, IT’S EASY—and inexpensive— 
to drum up high-profit trade for 
your service department with the 
new Quaker State Remind-O- 
Matic System.* 

Dealers who have already put 
the plan to work, say it’s a time- 
saver and a real money-maker— 
far less complicated than other 
follow-up plans. 

If you want more customers and 
bigger income from your service 
department, get the Remind-O- 
Matic story from your Quaker 
State distributor, or write to 
Quaker State Oil Refining 
Corporation, Oil City, Pa. 


KEEPS CASE HISTORY ON EACH CUSTOMER. 
This cabinet holds up to 1,000 ser- 
vice record cards. (Larger outfits available.) 
Only one card is required for each customer, 
to record all service calls and reminder con- 
tacts, Tells at a glance everything you need to 
know about each customer’s car. 


|annual NADA convention cocktail 
|party will be held Jan. 8 at the 
Flamingo hotel, Miami Beach. All 
|registered convention members 





Oldsmobile Sets 
10-Day December 
Sales Record 


LANSING.—Oldsmobile’s retail 
| sales continued an unseasonal trend 
in the first 10 days of December, 
when Oldsmobile dealers sold 10,843 
|mew cars, it was announced by 


4t3) E. Skinner, general manager. 


The 10-day total not only exceed- 
ed the largest previous December 
10-day period on record by nearly 
3,000 vehicles but it also was 65 
percent greater than the first 10 
days of December, 1949. 


The 10-day sales record for De- 
cember up to now was set in the 
second 10 days of December, 1940, 
when Oldsmobile dealers delivered 
7,860 new cars. The current 10-day 
sales compared with the retail de- 
livery of 6,585 new cars in the first 
/10 days of December, 1949. 


For the year to date, Oldsmobile 
dealers have delivered 363,977 new 
cars from Jan. 1 through Dec. 10, 
Skinner asserted. 

This is 38 percent or 100,000 cars 
greater than the 263,405 new Olds- 
mobiles sold at retail in the Jan, 1- 
Dec, 10 period of 1949. 





by At last | A simple follow-up system to 


Keep your 


Service business 
booming! 
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your 


folder 





TIMELY REMINDERS . . . READY- 
@ made! To get the most out of 


new Quaker State Remind-O- 


Matic System, use the 8 direct mail 
s and the 32 reminder post-cards | 
prepared for the exclusive use of Quaker | 
State dealers. They cover every service 
you sell. Each carries a different sales 
message over your firm name imprint. 


QUAKER STATE Q§ REMINDOMATIC SYSTEM 


*PATENT APPLIEO FOR 








The air is full of 


customers... 
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Radio reaches almost everybody. For there is a radio set 
in 95% of all American homes. Week after week, more people listen 
to radio than regularly read all the newspapers or all the magazines in print. 
Nowhere but in network radio can an Bag eee ome Lime- el later) 
for his message. And nowhere in network radio can he reach so many 


at so low a cost as he does through the Columbia Broadcasting System. 
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Market 


Used-Car Auction Prices 


AUTOMOTIVE NEWS, DECEMBER 25, 1950 


Trend 


Evidence is beginning to appear that used-car dealers expect prices 
to go up, although reports of retail sales at this time do not indicate 


that buyers are besieging sellers. 


At any rate, the overall average price of used cars rose $2 last 
week, It was the first time the index has gone up since the post- 
Korean speculation ran out of gas in late July. 


Top gainers for the week were 


46, 48 and °49 models, while ’50s 


and ’47s each showed a loss of $6. The price of 48s went up $11, 
while ’46s gained $9 and '49s advanced $6. 


There was also greater activity 


and a higher percentage of sales 


at 10 representative auctions last week. The 10 marts listed 928 units, 
or 69 percent, of their 1,339 offerings sold. In the preceding week, 
the same auctions reported 819, or 64 percent, of the 1,262 offerings 


sold. 


Prices marked with an * indicate a unit equipped with 


automatic 


ALBANY, N. Y. | 


(Tim Anspach’s Dealers Auto Auction. 
Sale every Monday. Prices are for sale 
of Dec, 11.) 

(ihere is no doubt that speculative 
bombs are again bursting in the used-car 
market, From this corner, there does not 
appear to be any scarcity of cars or 
pickup in retail sales to warrant the sud- 
den upshot in prices. Sold 73 units out 
of 85 offerings.) 

BUICK—'49 RM conv., $1,625. 
4-dr., $970. ‘47 Super 2-dr., $800, ‘46 
Super 4-dr., $760. ‘42 Special 2-dr., $310. 

CADILLAC—'48 (61) 4-dr., $1,900*%, ‘47 
(62) 4-dr., $1,450*%, $1,330°. 

CHE, RULET ‘51 SL Special 
coupe, $1,590. ‘50 SL Deluxe 4-dr., 
550; SL club coupe, 
ciub coupe, $1,44u. 


‘48 Super 


business 
$1,- 

$1,460; SL Special 
‘4y FL Deluxe 2-dr., 


$1,270, $1,260; SL Deluxe 2-dr., $1,200, 
$1,270, $1,290. °48 SM 4-dr., $630; 2-dr., 
3860; FL aerosedan, $1,060, ‘47 FM 
conv., $830; SM 2-dr., $790; 4-dr., $725. 
‘41 SD 2-dr., $580. ‘40 SD 2-dr., $310. 
CHRYSLER "50 NY 4-dr., §2,40u, ‘47 
NY 4-dr., $850. ‘40 NY 4-dr., $300, 
DeSOTO "50 Deluxe 4-dr., $1,850, ‘49 


Custom 4-dr., $1,580, ‘47 Custom 4-dr., 
$880. 
DUDGE 
FORD 
tom 


—50 Meadowbrook 4-dr., $1,520. 
‘51 Deluxe (6) 2-dr., $1,720; Cus- 
(8) 2-dr., $1,960. ‘49 Custom (8) 
4-dr.. $1,100; Custom (6) ciub coupe, 
$1,020 ‘48 Deluxe (8) club coupe, $825. 
47 Deluxe (8) 2-dr., $800. 
KAISER—’'50 Standard 4-dr., 
Standard 4-dr., $94». 


$1,200, ‘49 


LINCULN—'50 4-dr., $1,960*. 

MEKCURY—'51 2-dr., $2,210. ‘48 station 
wagon, $1,000. ‘47 club coupe, $800. ‘41 
4-dr., $395. 

NASH—'46 (600) 4-dr., $550, $570; Am- 
vDassador 4-dr., $4/v. 

ULDSMmUBILE-—'5u (9S) 4-dr., §$2,450*, 48 
(76) 4-dr., $850; (78) sedanet, $1,000*. 
"47 (76) 2-dr., $805. ‘40 (70) 2-dr., $250. 

PACKARD—'48 Deluxe (8) 4-dr., $1,310, 
$1,000, $890. ‘46 Clipper (6) 4-dr., $75u, 

PLYMOUIH ‘50 SD 4-dr., $1,470, ‘49 
Deluxe 4-dr., $1,150; SD 4-dr., $1,275. 
"48 SD 4-dr., $910, $590; Deiuxe 2-dr., 
2 at $830. ‘47 Deiwxe 4-dr., $525; SD 
2-dr., auiv. 

PUNTIAC—'49 SL (5S) club coupe, $1,370°*. 
"46 SL (8) 2-dr., $655; 4-dr., $/10. 

STUDEBAKER—'48 Champion 4-dr., 3940*. 


‘47 Champion RD 4-dr., $820. 
WILLYS—'50 half-ton pickup, $910. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction, Sale every 


Friday. Prices are for sale of Dec. 8.) 
(Seld 122 units out of 195 onerings.) 

BUICK — '50 Special 4-dr., $1,960*%; RM 
2-dr.. $2,155*. ‘49 Super 4-dr., 2 at 
$1, 400. '47 Super conv., $675. 

CHEVROLET—'ov SL Deluxe 4-dr., §1,- 
600*; half-ton pickup, $1,255. ‘49 FL 
Deluxe 4-dr., $1,260, $1,225. ‘47 FL 
aerosedan, $600; SM 2-dr., $740; FM 
2-dr., $740, $830, $950. ‘46 FM 4-dr., 
$650. ‘41 MD sedan, $560; SD 4-dr., 
$425; Deluxe club coupe, $300, ‘40 De- 
luxe 2-dr., $300. 

CHRYSLER—'49 Saratoga 4-dr., $1,490; 
Windsor 4-dr., $1,530. 

DeSOTO—'47 Custom 4-dr., $950. 

DODGE—’'50 half-ton pickup, $825; Coro- 


met 4-dr., $1,750. ‘49 Wayfarer 2-dr., 
$1,030. ‘48 half-ton panel, $590. 

FORD—'50 haif-ton pickup, $1,150; CD (8) 
2-dr., $1,310, $1,430; conv., $1,500, §1,- 
625. '49 Custom (8) 4-dr., $1,100; 2-dr., 
$1,130, $1,090; Standard (8) 2-dr., §1,- 
025. ‘48 Deluxe 2-dr., $725; SD 2-dr., 
$850. ‘47 SD 2-dr., $760, $925. ‘46 SD 
4-dr., $700; club coupe, $775. ‘42 De- 
luxe club coupe, $490. ‘41 Deluxe 2-dr., 
$315. ‘40 Deluxe 2-dr., $300, $500. ‘37 
coupe, $200, $140. 


KAISER—'49 Deluxe 4-dr., $790. ‘48 De- 
luxe 4-dr., $600. 

LINCOLN—'49 4-dr., $1,075. 
MERCURY — '50 2-dr., $1,680. ‘49 club 
coupe, $1,075, $1,050. ‘41 2-dr., $575. 

NASH—'49 (600) 2-dr., $1,000. 

OLDSMOBILE—'49 (76) conv., $1,220, $1,- 
280, $1,200; (98) 2-dr., $1,530, 2 at $1,- 

PACKARD—'50 4-dr., $1,605. 

PLYMOUTH—'50 Deluxe 2-dr., $1,500; SD 
4-dr., $1,325. ‘49 Deluxe 4-dr., $1,155; 
SD 4-dr., $900. ‘47 SD club coupe, $795. 
'46 SD 4-dr., $625. 

PONTIAC—’'50 Chieftain (8) 2-dr., $1,420; 
Deluxe Catalina, $2,050*; SL (8) 2-dr., 
$1,500. ‘49 SL (6) 4-dr., $1,200; Chief- 
tain (8) 4-dr., $1,415*; club coupe, §1,- 
410°. ‘48 Deluxe (6) 2-dr., $1,060; (8) 
a $1,200*; club coupe, $1,175*, $1,- 

STUDEBAKER—'49 1-ton pickup, $760 

WILLYS—'49 Jeepster, $800. 

LEBANON, N. J. 
(Lebanon Auto Auction. Sale every 


Wedeeete. Prices are for sale of Dec. 13.) 
stronger all around. Sold 61 
a. out of 83 offerings.) 
BUICK—’'50 Super sedan, $1,930*; 
4-dr., $1,675°. ‘49 RM sedan, $1,510°; 
8u uper sedan, $1,510°. ‘48 RM sedan, 
$1,190*. ‘46 Super sedan, $800, $755. 
‘41 Super sedan, $460. 
CADILLAG—" 48 (62) sedan, $1,900°. 
CHEVROLET—’'50 SL Deluxe sedan, §1,- 
600°, $1,565. ‘49 SL Deluxe sedan, $1,- 
290, $1,220, $1,200, $1,170; SL Special 
sedan, $1,110, 2 at $1,100. ‘48 FL aero- 
sedan, $1, 060; FM . samnte, $1,000. 
‘47 FL aerosedan, $860, FM conv., 
$790, °46 FM club ae Fis0. ‘42 FL 
merosedan, $440. ‘41 SD sedan, $440, 


Special 


transmission or overdrive. 


$390, 
$310. 
CHRYSLER 


$385, $375, $345. ‘40 SD sedan, 


‘48 NY sedan, $1,085*. ‘46 


Windsor sedan, $860*. "42 NY sedan, 
$360*. 

DeSOTO—-"49 Custom sedan, $1,535°*. 

FORD—'50 CD (8S) sedan, $1,420. "49 
Custom (8S) sedan, $1,140, $1,125. ‘48 
SD (8) sedan, $910. ‘47 SD (8) sedan, 
$830. ‘46 SD (6) sedan, $695. ‘41 SD 
(8) club coupe, $365. °40 station wagon, 
$400. 

LINCOLN "49 Custom 2-dr., $1,450*. 

MERCURY—'49 conv., $1,325; sedan, $1,- 
290. 

NASH—'47 (600) sedan, $585. 

OLDSMOBILE. -'50 (76) sedan, $1,600*. 

PLYMOUTH—'49 SD sedan, $1,200. ‘48 
SD sedan, $940, $890. ‘47 SD sedan, 
$820. ‘46 SD sedan, $760, $710. "40 


SD sedan, $325, $305. 
PONTIAC—'48 SL (8) sedan, $1,130, 

100. ‘40 conv., $390. 
STUDEBAKER ‘47 Commander sedan, 

$750. 
WILLYS 


OAKLAND, CALIF. 


(A. L. Pollock Auto Dealers Wholesale 


$1,- 


‘48 Jeep station wagon, $795". 


Auction. Sale every Wednesday. Prices 

are for sale of Dec. 6.) 
(Market stronger on all cars.) 

BUICK—'49 RM 4-dr., $1,590; 2-dr., $1,- 
550. ‘48 Super 4-dr., $900; RM 4-dr., | 
$1,000. ‘47 RM 2-dr., $900, ‘41 club 
coupe, $205; 2-dr., $370. ‘40 4-dr., $245. 

CADILLAC—'50 (62) 4-dr., $4,100*%, ‘48 
(62) 4-dr., $2,250*. ‘47 (62) 2-dr., $1,- 
650, $1,555. ‘46 (62) 4-dr., $1,325*. 

CHEV.ROLET—'50 SL Deluxe 2-dr., $1,515. 
‘49 FL Special 2-dr., $1,190. ‘47 SM 
4-dr., $730; FL aerosedan, $1,020. ‘46 
FM conv., $810; club coupe, $780; 4-dr., 
$785. ‘42 conv., $520; 4-dr., $460. ‘41 
club coupe, $530, $320; 4-dr., $465. ‘40 
2-dr., $300. 

CHRYSLER—'50 NY 4-dr., $2,725". ‘49 
Windsor 4-dr., $1,550*. ‘42 4-dr., $335. 

DeSOTO—'46 conv., $990. ‘41 4-dr., $350. 
*40 4-dr., $125, $285. 

DODGE—'42 4-dr., $375. ‘41 4-dr., $290. 

FORD—'49 (6) 2-dr., $1,025; (8) 2-dr., 
$1,175, $1,195; 4-dr., $1,230. ‘47 (8) 
business coupe, $600, $595, $705; 2-dr., 
$680; (6) 2-dr., $675. 

HUDSON—'48 4-dr., $1,015. 

KAISER—'48 4-dr., $740. ‘47 4-dr., $615. 

LINCOLN — '50 club coupe, $1,950. ‘49 
club coupe, $1,280, $1,530. 

MERCURY — ‘47 4-dr., $800. ‘46 4-dr., 
$810. 

OLDSMOBILE—'48 (98) 4-dr., $1,310. ‘41 
2-dr., $400. 

PACKARD—'41 4-dr., $175. | 

PLYMOUTH—'41 business coupe, $315. '38 | 
business coupe, $105. | 

PONTIAC—'46 sedanet, $775. ‘41 4-dr., 
$420. 

STUDEBAKER "48 conv., $1,200, ‘46 


club coupe, $965. 


MANHEIM, PA. 


(Manheim Auto Sales & Auction, Inc. 
Sale every Friday. Prices are for sale 
of Dec. 8.) 

(Sold 48 units out of 102 offerings.) 
BUICK — '50 RM 4-dr., $2,150*; Super 

4-dr., $1,990*. ‘49 Super sedan, $1,480. 

‘48 Super 4-dr., $970. ‘47 RM 4-dr., 

$725. °'42 Super sedan, $495. ‘41 Super 

sedan, $425. 
CADILLAC—'48 (60) Special 4-dr., 

"46 (61) 4-dr., $1,100*. 
CHEVROLET—’'50 FL Deluxe 2-dr., §$1,- 

600. ‘48 SM 2-dr., $925; conv., $830. 

'47 SM 2-dr., $925, $800. ‘42 SD 4-dr., 

$550. °41 club coupe, $385. 
CHRYSLER—'46 Windsor conv., $880. 
DeSOTO—'50 Custom 4-dr., $1,910*. ‘48 

Custom club coupe, $1,100*. °46 Custom 

4-dr., $870. 

DODGE—’50 Coronet 4-dr., $1,710", §$1,- 

655. ‘47 Custom 4-dr., $845, $810, 

$1,505; CD (6) 
(8) 2-dr., $750. 


‘41 4-dr., $200. 


$1,635. 


FORD—'50 CD (8) 4-dr., 
2-dr., $1,450. ‘48 SD 
"42 2-dr., $440. 

FRAZER—’47 4-dr., $660. 

HUDSON—’48 Super (6) 4-dr., 
mander (6) club coupe, $865; 
$830. 

KAISER—'51 Custom club coupe, 

MERCURY—-'49 4-dr., $1,350. 

NASH - '49 Ambassador 2-dr., 
(600) 4-dr., $1,000. 

PLYMOUTH—-'50 Deluxe 2-dr., 
SD 4-dr., $1,210, $1,170. ‘48 SD 
$860. ‘47 SD club coupe, $800. 

PONTIAC—'50 (8) club coupe, 
(6) club coupe, $1,650, ‘48 (8) 
wagon, $600. 

STUDEBAKER 
$925; Land Cruiser 4-dr., 

WILLYS—'50 Jeepster. $900. 


CONCORD, MASS. 


Auto Auction, Inc. Sales every 
Prices are for sales 


$905; Com- 
(8) 4-dr., 





$1,800. 
$1,035; 


$1,295. ‘49 
4-dr., 


$2,145°; 

station 
‘48 Commander conv., 
$890. 


(Concord 
Monday and Friday. 
of Dec. 8-11.) 

(Sold 163 units out of 238 offerings.) 


BUICK — '50 Special sedan, $1,810*. ‘49 
Super sedan, $1,500. ‘48 RM _ sedanet, 
$1,095", $1,050*; Super station wagon, 
$1,215. ‘47 RM conv., $750; sedanet, 
$875; sedan, $850. '42 Special sedan, 
$255. °41 Super sedan, $235; Special 
sedan, $450, $370. ‘40 Century sedan, 


$350. 

CADILLAC—’49 (62) sedan, $2,600°; conv., 
$2,710*. ‘47 (61) sedanet, $1,235*; (62) 
conv., $1,400*. '46 (62) sedan, $1,225°. 
"42 (61) sedan, $485. 

CHEVROLET—'49 FL Deluxe sedan, $1,- 
235, $1,175; FL Special sedan, $1,110; 
SL Deluxe sedan, $1,070, $1,170; conv., 


| CHRYSLER 


$1,375. ‘48 half-ton pickup, $475; FM 
sedan, $805; club coupe, $1,045; conv., 
$925. °47 FL aerosedan, $875; SM busi- 
ness coupe, $705; FM club coupe, $850; 
sedan, $790, $835. ‘46 half-ton canopy, 
$400; SM sedan, $745, $750, $710. ‘42 
FL aerosedan, $570; MD sedan, $420. 
‘41 SD club coupe, $460, $400, $440; 
sedan, $560, $410, $540; MD sedan, $375, 
$395, $265, $300, $475. ‘40 SD sedan, 
$280, $340, $400, $170, $430, $370; MD 
sedan, $320. '39 MD sedan, $165, $235; 
Master (85) sedan, $225, $160. 
‘50 Windsor Newport, 
'48 NY sedan, $735. 


DODGE—’47 Deluxe sedan, $675, $500. '46 
Deluxe sedan, $740. ‘41 half-ton pickup, 
$100; club coupe, $400, $210; sedan, $250. 


$2,250. 


FORD—’'50 Deluxe (8) sedan, $1,215, $1,- 
175, ‘49 Custom (8) sedan, 2 at $1,075, 
$1,105, $1,100; club coupe, $1, 030; Stand- 
ard (6) sedan, $910, $940. ‘48 SD (6) 
sedan, $795. ‘47 SD sedan, $585, $690, 
$735. ‘46 SD sedan, $705, $690; club 
coupe, $720. ‘42 sedan, $370. ‘41 sedan, 
$250. °40 opera coupe, $160. ‘39 sedan, 
$240. 

KAISER—'47 sedan, $485. 

LINCOLN — '49 Cosmopolitan sedan, §$1,- 
475*. ‘47 club coupe, $650*. °41 sedan, 
$275. ‘40 Zephyr conv., $355. | 

MERCURY ‘49 sedan, $1,265*, $1,270*, 
$1,285*, $1,235, $1,250. 

NASH--'42 (600) sedan, $325. 

| OLDSMOBILE ‘49 (76) sedan, $1,325*. | 
‘48 (78) sedanet, $1,060*, "47 «=(78) 
sedan, $840*. ‘46 (76) sedan, $775". 
‘40 sedan, 2 at $125, $100, $250. 


PLYMOUTH-'50 
‘48 SD sedan, $955. ‘47 Deluxe sedan 
$785. ‘42 sedan, $490. ‘41 sedan, $245. 
‘40 sedan, $175, $125, $305. 

PONTIAC—'49 Chieftain (8) 


SD 


club coupe, 





$1,550*. ‘48 Streamliner 
$1,140, $1,160*; 
pedo (6) conv., 


(8) sedanet. 
sedan, $1,025. ‘47 Tor- 
$870; Streamliner (6) 
sedan, $915; sedanet, $800. ‘42 Torpedo 
(8) sedanet, $510. ‘41 (6) sedan, $405. 
‘40 (6) sedan, $400; club coupe, $310. 
STUDEBAKER--'49 Champion sedan, $1,- 
100. ‘48 Commander club coupe, $925*. 

‘41 Champion sedan, $175. 





MISCELLANEOUS—'40 LaSalle club coupe, 
$195, 


DETROIT 


(Aptco Auto Auction. 
day. Prices are for sale of Dec. 

(Prices holding up very well, 
units out of 93 offerings.) 


13.) 
Sold 63 


EBENSBURG, PA. 


(Ebensburg Auto Auction Co. Sale every 
Friday. Prices are for sale of Dec. 14.) 
(Retail sales off; no change in whole- 
sale prices. Dealers apparently want to 
hold on to their stock for a possible 


rise in prices. Sold 32 units out of 59 
offerings.) 

BUICK—'49 RM 4-dr., $1,405*. ‘48 Super 
sedanet, $1,120. ‘41 Special 4-dr., $340, 
$135. 

CHEVROLET—'50 SL Deluxe 4-dr., §$1,- 
430. '49 FL Deluxe 2-dr., $1,255, $1,250; 
SL Special 4-dr., $1,150. ‘48 FM club 
coupe, 2 at $1,000. '47 SM 2-dr., $830. 
‘40 SD 2-dr., $340, $325; MD 4-dr., 
$420, $275. 

CHRYSLER—'49 Roval 4-dr., $1,400. '46 
NY club coupe, $835. 


DeSOTO—'46 Deluxe club coupe, $810. 


DODGE—’48 1-ton pickup (stake), $700. 

FORD—'50 CD (8) 2-dr., $1,310. '49 Cus- 
tom (8) 4-dr., $1,110, $1,035. "47 SD (8) 
4-dr., $790. '39 2-dr., $120. 

HUDSON —’'47 Super (6) 4-dr., $700. 

OLDSMOBILE—'47 (76) sedanet, $925. 

PACKARD—'48 4-dr., $1,075. 





we 


club coupe, $1,490. | 


Sale every Wednes- 


BUICK—'49 RM 4-dr., $1,335. ‘48 Super | 
conv., $1.010. ‘41 2-dr., $315. | 

CHEVROLET—'50 SL Deluxe 2-dr., $1.- | 
520, $1,400; sedan delivery. $1,025. ‘49 
FL Deluxe 4-dr., $1.145, $1,135; 2-dr.. 
$1,210, $1,205, $1,180. ‘48 FM 4-dr., 
$880; half-ton panel, $545. ‘47 FM 4-dr., | 
$805; 2-dr., $775. $700. 

— ‘47 NY 4-dr., $820. ‘40 2-dr., 
$210. 

DeSOTO—’48 Custom 2-dr., $980. 

DODGE—'48 conv., $850. ‘46 Deluxe 4-dr.. 
$650. 

FORD—'50 CD (8) 4-dr., $1,400, '49 2-ton 
stake, $950; (commercial) 2-dr., $820, 
$825: Custom (8) 2-dr., $1,000. ‘48 

| conv., $800; 4-dr., $765; 2-dr., $800. '47 

| club coupe, $775. ‘46 station wagon, 

| $550, $540; 2-dr., $645, $575; 4-dr., $565. 
‘41 conv., $450. ‘40 2-dr., $315. 

HUDSON.—-'48 4-dr., $895. °46 club coupe, 
$520, $390. 

| LINCOLN—-'49 2-dr., $1,325. | 

MERCURY—'49 2-dr., $1,205, $1,125. ‘48 

| 4-dr., $875. ‘47 4-dr., $730. 

| NASH—'50 (600) 2-dr., $1,200. 

OLDSMOBILE—'48 4-dr., $855. ‘47 4-dr., 

| $775. ‘46 4-dr., $630. 

PLYMOUTH—'49 club coupe, $1,075, §$1,- 
025, $1,150. ‘48 2-dr., $775. 

PONTIAC — ‘48 4-dr., $1,030. ‘47 2-dr., 
$780. ‘41 2-dr., $335. 

STUDEBAKER "49 4-dr., $1,070. ‘47 
4-dr., $810. 

WILLYS—'48 half-ton panel, $525. 


PLYMOU TH—'49 SD’ club coupe, $1, 190. | 











‘47 Deluxe 2-dr., $770. ‘42 SD 
$210. '41 SD 2-dr., $300. 


PONTIAC—'48 SL (6) 2-dr., 


DENVER 


(Denver Auto Auction, Inc. Sale every 
| Tuesday at Littleton, Colo. Prices are for 
| sale of Dec. 12.) 

| (Prices up slightly on 
| models, Sold 182 units 
| offerings.) 

| BUICK—'50 Super sedan, $1,790*, $1,800*. 
| °'49 RM sedan, $1,380*, $1,400, $1,410*. 
| ‘48 Super sedan, $935, $940, $1,010, $1,- 
| 050, $1,065, $1,100, °47 Special sedan, 
| $725. 
| 
| 
| 
| 
| 


4-dr., 





$1,010 


| 
| 
| 
| 


"50 and 
out of 


"51 
245 


CADILLAC—'50 (62) sedan, $3,635*, $3,- 
752*, $3,755*, $3,900*, $3,500*, $3,555, 
$3,840*. '48 (62) sedan, $2,110*. ‘46 (62) 
sedan, $1,105*. '41 (62) sedan, $665*, 

| CHEVROLET — '51 Bel-Air, $2,305*; SL 
Special sedan, $1,990. ‘50 SL Deluxe 
sedan, $1,505, $1,630, $1,655, $1,665, $1,- 


675; conv., $1,630; half-ton pickup, §$1,- 
300, $1,350, $1,360, $1,365. "49 FL Deluxe 
sedan, $1,200, $1,205, $1,225, $1,280, 
$1,285; SL Special sedan, $1,125, §$1,- 
135, $1,170, $1,180, $1,190. °48 FL aero- 
sedan, $850, $930, $1,020, $1,030, $1,- 
035, $1,155; sedan delivery, $705. '47 FM 


| sedan, $705, $810, $815, $835, $845, $865, 
| $880. '46 SM _ sedan, $665, $735. ‘41 
sedan, $250, $255, $315, $400, $405. ‘40 
sedan, $325, $425. 


| CHRYSLER—'50 Imperial 
‘48 Royal sedan, $970, 
sedan, $820, $830. 
$790, $800, $805. 


| DeSOTO—'50 Custom sedan, 
sedan, $1,225, $1,365. '48 sedan, $985. 
DODGE—’49 Coronet sedan, $1,235, 
410. '47 sedan, $755. 
| FORD—’'50 CD (8) sedan, $1,580*, $1,590*, 
$1,595*; Deluxe (8) sedan, $1,230; (8) 
half-ton pickup, $1,230. '49 Custom (6) 
sedan, $1,055, $1,095; half-ton pickup, 
$875. "48 (6) sedan, $735, $740, $745. ‘47 
(8) sedan, $585, $595, $700. ‘46 (8) 
sedan, $675, $680, $685, $690, $705, $740. 
‘41 sedan, $245, $250, $275, $300. 
FRAZER—'49 sedan, $1,000*. 
| HUDSON—’50 Commodore (8) sedan, $1,- 
605*; Super (6) sedan, $1,455; Pace- 
maker sedan, $1,295, $1,380. '49 Super 
| (6) sedan, $955, $1,195. ‘48 Super (6) 
sedan, $780. '47 Commodore (6) sedan, 
$610. 
MERCURY—'51 sedan, $2,550*. 
$1,315. '48 sedan, $885. 
NASH—’'49 Ambassador sedan, $985, $1,- 
035*. '46 Ambasador sedan, $590. 
OLDSMOBILE—’50 (98) sedan, §$1,815*, 
$2,050*. ‘49 (76) sedan, $1,455". ‘48 
(66) sedan, $770*. '47 (66) sedan, $755*, 
$845. '46 (76) sedan, $650*, $660*. 
PACKARD—'49 sedan, $1,125. 
PLYMOUTH —’'50 SD sedan, sub- 
urban, $1,800; Deluxe sedan, $1,305, 
$1,560, $1,575, $1,610, $1,650, $1,680. '49 
SD sedan, $1,000, $1,190, $1,210, $1,230. 


sedan, 
$975. ‘47 Royal 
‘46 Windsor sedan, 





"49 sedan, 
'47 sedan, $880. 


$1,820; 





"48 sedan $680, $860, $875, $890, $900, 
$905. '47 sedan, $800, $810, $830. 
PONTIAC—'50 (8) conv., $2,050*; SL (6) 
sedan, $1,555, $1,950*; Chieftain (8) 
sedan, $1,935*. '49 Chieftain (6) sedan, 
$1,360; SL (6) sedan, $1,245, $1,265, 
$1,305. "48 (8) sedan, $915, $960. 
STUDEBAKER—'50 Champion sedan, §$1,- 
455*. '49 Champion sedan, $1,105, $1,- 
110*. ‘41 President sedan, $440*. 
WILLYS—'47 station wagon, $650, $655. 


MASON CITY, IA. 


(Lapiner’s Used Car Auction. Sale every 
Wednesday. Prices are for sale of Dec. 13.) 


(Market strong and prices steady, Sold 
| 108 units out of 146 offerings.) 
| BUICK—'50 Special 2-dr., $1,460"; RM 
4-dr., $1,800*. ‘48 RM 4-dr., $925*, 
| $855*. '41 Super 2-dr., $440. 
| CADILLAC—'49 (62) 4-dr., $2,580*, °48 
| (62) 4-dr., $1,875*. 
| CHEVROLET —'51 SL Special 2-dr., §$1,- 
825. '50 Bel-Air, $1,805, $1,755; %-ton 
conv. + $1, 525. '49 FL De- 


pickup, $1,035; 


+ ae 


Bert os ress 


Cleveland Dealers Aid College— 


In a spirit of community cooperation, 
met with the Rev. Fr. 


Oldsmobile zone manager. Back row: O. F. 


(Lincoln-Mercury), 


H. H. Murray (Oldsmobile), 


representatives of Cleveland's automobile industry 
Edward C. McCue, president of John Carroll university, to discuss 
their participation in the school's development program. Reviewing plans are, 
front row: C. T, Mack, Oldsmobile assistant zone manager; 


left to right, 
Fr. McCue, and P. C. DeBarry, 
Ward, Pontiac business manager; S. J. Brenza 
E. C. Meehan (Studebaker), James Berry 


(Buick), Albert H. Jay (DeSoto-Plymouth), and E. G. Norgar (Hudson). 


$2,800". 


"41 Royal sedan, $350. | 
$1,850. '49) 


$1,- | 


Average Used-Car Prices 


(Compiled by Automotive News/ 


| 





(The above figures are uverayes vj used-car auction prices, all 
makes and models, carried ;eyularly in Automotive News.) 


Dec. 1950 Nov. Oct. 
Model (to date) 1950 1950 
1950. . $1,572 $1,620 $1,869 
| 1949... 1,199 1,221 1,361 
1948... 912 944 1,048 
1947...... 762 789 849 
1946 664 683 757 
1942. 317 368 364 
1941 319 337 359 
$ 820 $ 850 $ 927 





luxe 2-dr., $1,255. '48 FM 4-dr., $92( 
$510. '47 FL aerosedan, $940. ‘46 FI! 
aerosedan, $760, $605. 

| CHRYSLER—'46 Windsor 4- -dr., $855. 

| DODGE—'50 Meadowbrook 4-dr., $1,755 
Wayfarer 2-dr., $1,400. ‘46  half-ton 


pickup, $465. 


FORD—'51 Custom (8) 2-dr., $2,010*. "50 
CD (S) 2-dr., $1,395, $1,460. '49 Custom 
(8) 2-dr., $1,100*. ‘47 Deluxe (8) 2-dr 
$580*. ‘46 Deluxe (6) 4-dr., $405; SI) 
(8) 2-dr., $655*, $600, $650. 

FRAZER—'48 4-dr., $845*. 

KAISER—’'49 4-dr., $810. 

LINCOLN—'49 Cosmopolitan 2-dr., club 
coupe, $1,600*; 4-dr., $1,355", ‘47 4-dr 
$625. 

MERCURY—’51 2-dr., $2,310*; 4-dr., $2, 
300*, $2,400*. °50 2-dr., $1,500, $i, 505 
"49 4-dr., $1,310, $1,250. "47 2- dr., 780 
$800. 

OLDSMOBILE—'50 (98) 4-dr., $2,240*. 

PACKARD—'48 4-dr., $995". ‘47 4-dr 
$595. 

PLYMOUTH—'50 SD 4-dr., $1,565, $1,550 
"49 SD 4-dr., $1,050. ‘48S SD 4-dr., $695 
"47 SD as $690. '46 SD 4-dr., $550. 

PONTIAC—'50 (8) 2-dr., $2,090*, $2,100"; 
(6) 4-dr., aL 860°. 

STUDEBAKER —’'50 Champion 2-dr., $1,- 
300*. ‘48 Champion Deluxe 4-dr., $875", 
$915*. 

MISCELLANEOUS ‘47 Mack 2%-ton 


truck, $465. 





Rubber Industry 


Misunderstood, 


Says Litchfield 


AKRON.— Every tire dealer 


ana 


every tire user in America has a 
prime stake in the nation’s rubber 
policies as the problem of avail- 
able supply becomes more acute 


in the present war crisis as 


well 


as in the years of growth ahead. 
So states P. W. Litchfield, board 
chairman of Goodyear Tire & Rub- 


ber Co., 


recently named chairman 


of the rubber industry’s advisory 
committee to the Munitions Board 


at Washington. 
Writing for the annual 


year- 


book of the National Assn. of In- 
dependent Tire Dealers, Litchfield 
says the rubber business occasion- 


ally suffers because its deep 


sig- 


nificance and complexity are so 


little known. 


Buick Sales Hit 
916,265 After 10 
Days of Dec. 


FLINT.—Buick sold 13,709 


cars 


during the first 10 days of Decem- 
ber to boost its overall total for 
the year to 516,265 units, General 
Manager Ivan L. Wiles reported 


last week. 

Sales were up 110 percent 
the 6,531 cars sold during the 
responding 10 days a year 
Wiles said. 


over 
cor- 
ago, 


Total 1950 sales are 42 percent 
more than the 362,574 deliveries 


made up to Dec. 10 last year. 


Buick sales in 1949 totaled 377,115 


units. 


Nash Gives Grant 


For Atom Study 


DETROIT.—A grant of $100,000 
to the University of Michigan for 
its Phoenix project in atomic re- 


Search has been announced 
Nash-Kelvinator. 


Synthetic Rubber Price 
Held Level in Canada 


by 


OTTAWA. — Synthetic rubber 
prices are not being increased at 
present in Canada by the Canadian 
government-owned Polymer Corp., 
although such prices have been 


boosted in the U. S. 


Under current price schedules for 


synthetic rubber, a 


reasonable 


profit is being made by the corpo- 
ration and no change is planned for 


the time being, 
said. 


the government 
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truehauf Plans 


Brazilian Plant 


NEW YORK.—Brazil may soon | 
be the site of a new manufacturing 
nd assembly plant for Fruehauf 
rrailer Co., it was revealed by R. L. 
Vaniman, vice-president of the U. S. 
company, as he departed from New 
York for extensive conferences in 
Rio de Janeiro and Sao Paulo. 
The new Fruehauf plant, which 
vill probably be established in the} 
Sao Paulo sector, will mark the 
company’s first full scale manufac- 
turing and assembly venture in 
South America. 

Wilson Aids College 

ALLIANCE, O.—Mount Union 
college announced here last week 
that Charles E, Wilson, president 
of General Motors, had donated 
$35,000 toward the construction of 
a science building. Wilson made 
the gift in honor of his father, 
Thomas Wilson, an 1887 grad- 
uate of the college. 





help your customers 
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(Continued from Page 10) 


him when you want it. If it is 
available, you can get this most 
interesting and entertaining 16-mm 
show for only paying the express 
from and to Detroit. 

* * * 
/ ND then a little “off-trail’’ com- 
+% ment: Tony Hulman, owner of 
the Indianapolis Speedway and the 
guy Wilbur Shaw calls “boss,” was 
a member of the winning U.S. team 
in the annual tuna tournament this 
year off Wedgeport, Nova Scotia, 


and landed a “pocket-size” 580- 
pound tuna. 
Incidentally, Tony gets his 


sporting activity honestly. He re- 
ceived Yale honors when he won 
the 120 high hurdles in the Yale- 
Harvard vs. Oxford-Cambridge 
meet at Wembley stadium, Lon- 
don, in 1923 and played consider- 
able right end on the undefeated 


avoid truck breakdowns 





‘aK 


* Helner Springs 
* Build-up Kits 


Excessive loads cause truck breakdowns—Trainor Build- 
Up Kits prevent them. Trainor has developed a com- 
plete line of overload spring equipment for all makes 
and models of trucks. Engineered for quick and simple 
installation, they ensure maximum load-carrying ca- 
pacity with a minimum of increased weight. Protect 
your customers’ trucks against abuse and tire wear by 
installing Trainor Helper Springs and Build-Up Kits — 
designed for extra load-carrying capacity. Talk to 
owners now and see what they need. Remember that 
aside from rendering a very important service, there 
is a nice profit in the job for you. 


\ 
IT'S THe extRA SPF 


Branches tn 


COLUMBUS 
Rene wa 
INDIANAPOLIS 


NG THAT COUNTs, 





1923 Yale football team. And ’tis 
| said his native Terre Haute, Ind., 
| would not have an airport if 
| Tony had not dug down in his 
pocket for the $116,000 to buy 
the land. 

He is now in the process of 
matching CCA funds for the con- 
struction of new administration fa- 
cilities for this same Hulman Field. 
Tony may not develop another 
Miami out of a mosquito-infested 
sand marsh on the tip of Florida, 
nor be a “gas light” king of the 
automotive industry, but he is well 
on his way toward carving just 
as interesting a career as did Carl 
Fisher who was the developer of 
the brick-paved “castor oil” thrill 
circle. 


* * * 


| Fruehauf’s Pedestals 
¥ ie advertising magazine, Tide, 
goes to some length (four 
pages) eulogizing one of our auto- 
motive firms that has done a re- 
markable job that isn’t known too 
much about by the majority of 
those in the trade. The firm they 
pick out for praise in the building 
of a great corporation out of a 
small blacksmith shop is the Frue- 
hauf Trailer Co. 
| Tide says: “It 
| tractor-truck 
motor-hauled trailer for a lumber 
|firm (Sibley) in 1914, and has built 
|}on the motivating philosophy of 
|founder August C. Fruehauf that, 
like a horse, a truck can pull more 
than it can carry.” Tide claims 
that the story of the company’s 
success “rests squarely on four 
pedestals—production, distribution, 
service and advertising.” They left 
out the most important one that 
I know from experience—the most 
intense competitive sales spirit and 
program of perhaps any firm in the 
automotive industry. 
Back in 1927, when I represent- 
ed another large trailer maker in 
this Detroit market, and when 
most makers were’ worrying 
| about their own particular pat- 
| ents, Gus, Harvey and Otto Neu- 

mann were only worried about 
| losing an order. They didn’t give 
a darn about patents. Even then 
they were using a Martin fifth 

wheel, and I don’t think they had 
even tried to develop one for 

themselves. 

But they did build trailers that 
would stand up and deliver “over- 
| rated” loads without sagging in the 
middle or dropping off a wheel, as 
some of the others were wont to 
do at times. 

One of my first writing assign- 
ments back on the old Timken 
magazine, in about 1915, was to go 
out to the recreated “horse auction 
| building” factory, where Gus Frue- 
hauf and Jackson still worked in 
|leather aprons while young Har- 
vey Fruehauf took care of the 
books and customers, to find out 
what these guys were doing with 
all the Timken bearings they 
bought. 

But getting back to that com- 
petitive selling angle. 
selling against Fruehauf that I first 


pioneered the 








|ran head on into the “succession” | 
is used by} 


|selling program that 
|}many firms today. If the sale got 
| tough, the original salesman would 
| bring in another Fruehauf man and 
| still another until the order was 
}either clinched or lost. 

+# * * 


Miss No Angles 

| NEVER knew of their bringing 
Harvey himself into any deal 
|that I was on, but on many a deal 
|they did wring in Jerry Chamber- 
lain, who was sales manager, and 
even Earl Vossler, the treasurer of 
the company, who could really get 
tough. I never knew them to miss 


idea, built the first) 


It was in| 





Ford's St. Louis Truck District— 


Employes of Ford's truck and fleet sales department in the St. Louis district can flash 
lots of ‘brass'’ when they don their uniforms. Left to right are: J. A. Kaemper, captain, 


U. S. Army Reserve; 


Guard, and J. T. Blume, second lieutenant, 
fleet sales manager. 


| growing to be a producer whose 
| sales will hit $140 million this 
year (double last year’s), and $56 
million above the previous peak 
of 1948, is that Fruehauf con- 
tinues to sell service in the field. 

Every sales branch or outlet is 
a completely equipped machine 
shop and service station where 
a trailer can be rebuilt from the 
ground up or altered to suit the 
wishes of the buyer. Roy Frue- 
hauf is continuing the success 
formula of going to extremes to 
satisfy the customer and taking 
no chance on losing the sale by 
skimping on service. 

And down through the years, 
Fruehauf has built a tremendous 
goodwill with its principal custom- 
ers, the over-road truckers, by 
never failing to front up the fight 
against harmful legislation, state 
road barriers and other regulations 
that were aimed at 
ability of the “on-rubber” trans- 
porters to serve the public weal. 





that Fruehauf success is due to the 
glamorous reasons they give. I still 
maintain that the wail of the com- 
petitor that “Fruehauf is damn 
tough competition,” plus their serv- 
ice and continuing fight for better 
trucking conditions, is nine-tenths 
of the solid base they have built on. 


* * * 


In Hotel Biz Again 

OT a letter this morning from 

an old automotive friend who, 
through the years has a record of 
switching from automotive to the 
hotel business and back to the 
automotive. Joe Burns, whom I 
first knew when he was one of the 
top Ford dealers in Akron, went 
|to the hotel chain that comprised 
Hollenden in Cleveland as_ sales 
manager and, after the war, back 
into the automotive business as 
sales manager for J. H. DeWitt, 
the Dodge dealer in Akron. 


Joe is again in the hotel busi- 
ness but still connected with De- 
Witt as manager of the Ocean 
Ranch hotels on South Bayshore 
drive in Miami. He writes he is 
| looking forward to meeting many 
of his old friends in the industry 
during the NADA _ convention. 
He’s up over his ears in a big 
rebuilding program now and 
hopes to be able to take care of 
some of the boys during the con- 
vention. 
| TRUCK TRAILER FLASH I 
|understand that when the TTMA 
|asked its members how many 
trailers they expected to build this 
| year to take care of demands, their 
|estimate was right on the nose 
with the figures the ATA obtained 
|from a canvass of the users, 100,000 
j}units. Last year the truck-trailer 
|}makers produced 60,000 units and 
/in 1949 they turned out about 
/40,000 units. This is another indi- 
|eation of the great increase in 
|freight that the “on-rubber” trans- 
porters have been asked to carry 





|many angles, nor to let me have| during the past few years. 
;}many deals without their getting | — _ - - 


lin on the deal before the 
|was signed. I never could figure 
lout how they could tell, so many 
|times, that I was on a hot deal. 
In fact, I am still wondering 
whether an introduction Harvey 
once gave me to some of his branch 
managers was a compliment or a 
“dig.” He said: “Boys, I'd like you 
to meet Jack Weed, once one of the 
best salesmen for Fruehauf who 
was never on our payroll.” I always 
figured that Harvey was telling his 
gang that I dug up a more than 
satisfactory number of deals that 
they eventually took away from me. 
But one reason for this firm’s 





order | 





Accessories Show 
Selling Space 
At Peak Rate 


NEW YORK. — Reservations for 
display space for the 24th annual 
Automotive Accessories Manufac- 
turers of America exposition, set 
for Feb. 5-8 at the Grand Central 
Palace here, are coming in at a 
record-shattering pace, according 
to Herman L, Erlichman, manager. 


It is also expected that attend- 
ance will be at an alltime high. 


B. W. Lichty, brigadier general, 
National Guard; J. W. Higgs, first lieutenant, 
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Maybe Tide is right in its thesis 


13!st Combat Wing, Missouri Air 
131st Combat Wing, Missouri Air National 
U. S. Air Force Reserve. Lichty is truck and 


ICC Proposal 
Would Allow TV 


In Buses, Trucks 


WASHINGTON. — The Interstate 
Commerce Commission last week 
proposed to permit television sets 
in buses and trucks, but the driv- 
ers will not be allowed to watch 
Milton Berle, “rasslers” or any 
other commercial programs, 

The proposed rule provides that 
when a vehicle carries a TV set it 
must be Iccated behind the driver, 
so that he cannot see it while at 
the wheel, 

In its first contemplated revision 
of motor carrier safety regulations 
in 11 years, ICC has published 150 
pages of rule changes. Interested 
parties will have until Dec. 29 to 
submit their views in writing. Then, 


unopposed rules will be adopted 
and hearings held on those dis- 
puted. 


The proposals would raise stand- 
ards for drivers’ eyesight and hear- 
ing, provide for the first time an 
annual physical examination, and 
rule out drivers with “serious 
records” of traffic violations or 
“figuring in accidents.” 

The rules would prohibit car- 
riers from scheduling runs that 
necessitate speeds in excess of 
those set by state and local laws. 

Rear wheels of commercial ve- 
hicles would be required to have 
flaps to prevent the throwing of 
dirt, water and stones on following 
vehicles. 

Glass in bus windows, under the 
rules, must permit breaking with- 
out cutting. This would help bus 
passengers extricate themselves in 
a crash, it was said. 


ATA to Discuss 
Draft, Jobs 


WASHINGTON. — Deputy direc- 
tors of the U. S. selective service 
and employment security agencies 
will discuss current draft and man- 
power problems at the American 
Trucking Assns.’ second annual na- 
tional forum on trucking industrial 
relations in St. Louis, Jan. 8-10, it 
was announced at ATA headquart- 
ers here last week. 

Both Brig.-Gen. Louis H. Ren- 
frow, deputy director, Selective 
Service System, and Arthur Motley, 
assistant director, U. S. Bureau of 
Employment Security, will speak at 
the opening day general luncheon 
on Jan. 8 in the Hotel Sheraton. 
Approximately 400 executives of the 
nation’s trucking industry are ex- 
pected to attend, it was stated. 





New Rubber Tree 
Developed in West 

WASHINGTON.— Government 
scientists have had “good re- 
sults” in the development of a 
rubber tree which brightens the 
prospect for rubber production 
in the Western Hemisphere, ac- 
cording to the Department of 
Agriculture. 

A new type of tree, the de- 
partment says, has been devel- 
oped by base-budding of seed- 
lings with high yielding strains, 
and later top-budding at a 
height of six feet with a leaf- 
blight-resistant material as a 
protective crown. The depart- 
ment believes that the tree has 
been so changed that a virtually 
new “artificial” rubber tree is 
the result. 
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With $400,000,000 on Tap, Dealers Are Urged: 
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Watch Road Spending 


(Continued from Page 10) | ernor designate one official, who 


8,000,000 additional vehicles—cars| will be authorized to grant waivers 
and trucks—will be turned out this | or permits on illegal loads when 
year to be added to the highway) requested by authorized military 
burden, representatives to meet urgent mili- 
The number of trucks registered|tary needs, 
in the country has increased over 
57 percent since 1941—-the last com- 
parable year when the same situa- 
tion faced us and which now brings 
our truck population up to a total 
exceeding 8,000,000 vehicles. It is 
interesting, in this connection, to 
know that approximately 52 per- 
cent of the world’s trucks are oper- 
ated over highways within the U, S. 
* * + 

EANWHILE, the continued 

campaign against truck loads 
is being carried on unabated in 
many quarters. The foundation for 















* * * 


A B. GORMAN, manager of the 
* Automotive division of Esso 
Standard Oil Co., told the Ameri- 
can Petroleum Institute in Los An- 
geles recently that he considered 
the threat of-a nationwide 18,000- 
pound axle weight limitation a very 
real one and one that could be 
dangerous to the economy of sev- 
eral sections of the nation. 
Retiring Gov. Oscar A. Renne- 
bohm of Wisconsin has advocated 
the revocation of licenses of those 
truckers who are found to be “con- 


this harrassing campaign is seen in 


the inadequacy of our highways to 
carry the loads that time and the 


needs of our economy have put on 
them. 

The bad effects of poor con- 
struction, inadequate bases and 
drainage, diversion of highway 
funds to other uses and the na- 
tural results of wear and erosion 
are all being laid at the doors 
of “overloaded” trucks in many 
quarters. 

Even the Department of Defense 
has proposed a method to state 
governors and the board of com- 
missioners of the District of Co- 
lumbia for curbing non-defense 
overweight truck shipments. by 
some irresponsible truck operators, 
stating that it has received reports 
that the increasing movement of 
defense cargoes has enabled some 
truckers to claim urgent military 
necessity as an excuse for violat- 
ing weight and size restrictions on 
highway movements. 

The letter suggests that each gov- 
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stant violators of the weight laws.” 
He called for continued pressure 
in weight enforcement and _ said 
the state should strengthen its 
penalties for violations. 


Highway Act approved Sept. 7, 1950. 


* * * 


N MAKING the apportionment, 


tentative figures for rural and | (Colorado 


urban population for each state 
were used. 
The remaining amount will be 


apportioned and proper adjustment 
made when final urban and rural 
population statistics are reported 
by the Bureau of the Census. 

The new legislation provides 
$225,000,000 for projects on the 
federal-aid highway system, $150,- 
000,000 for projects on the sec- 
ondary system, and $125,000,000 
for those on the federal-aid sys- 
tem in urban areas. 

According to the Bureau of Pub- 
lic Roads, funds will be expended 
under the general procedure in use 
for many years in which state high- 
way departments propose projects, 
prepare plans, award contracts, and 
supervise construction, all subject 


25, 1950 


Breakdown of Road Funds | 


Federal-Aid | 
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to federal approval. Federal par- 
ticipation is limited to half the cost 
except in the public-lands states 
where participation may be _ in- 
creased above 50 percent by one- 
half of the percentage of the area 
of the state that is public land. 

Funds for the _ federal - aid 
highway system are apportioned 
in proportion to area, population 
and mileage of post roads, each 
being given equal weight, Funds 
for federal-aid secondary roads 
are apportioned in the same man- 
ner except that rural population 
is used rather than total popula- 
tion. Funds for urban projects 
are apportioned in proportion to 
population in municipalities and 
other urban places of 5,000 or 
more. 

In the apportionment made, final 
figures for 1950 total population of 
each state were used but the divi- 
sion between urban population and 
rural population was based on pre- 
liminary figures. 

The money apportioned will be 
available for expenditure’ until 
June 30, 1954. 

The apportionment of $400,000,000 
made after setting aside an amount 
for administration and research as 
authorized by law, is given below. 
The amount yet to be apportioned 
will increase amounts shown by 
approximately one-fourth. 


Arizona highway commission 
has recommended a prohibition 
against the use of highway funds 
for other than road purposes. 
This is a step in the right direc- 
tion and should be followed by 
pressure in other states where 
diversion is even more glaring. 
Washington again does not seem 

to realize that trucks and truck 
maintenance is a vital necessity 
during times of national emer- 
gency. One effective method by 
which dealers can aid in sinking 
this fact into the minds of all gov- 
ernment officials is for dealers to 
keep ever alert as to the expendi- 
ture of road funds, especially dur- 
ing a period of emergency such as 
We are now entering. 

The funds recently appropriated 

were authorized by the Federal Aid 





Daisley Elected 
To Head Assn. 
‘Of Parts Makers 


DETROIT. — Robert H. Daisley 
has been elected president of Auto- 
motive & Aviation Parts Manufac- 
turers Assn. Daisley, vice-president 
;of Eaton Mfg. Co., succeeds Mal- 
;colm Ferguson, Bendix Aviation 
|Corp. president, in heading the 
|group of some 350 companies. 
| Other officers are: W. G. Han- 
cock (president of McCord Corp.), 
vice-president, and James L, Myers 
(Cleveland Graphite Bronze Co.) 
president), secretary-treasurer. 

Newly elected directors are: A. 
| Neil Gustine (King-Seeley Corp. 
president); R. C. Ingersoll (Borg- 
| Warner president); A. J. Mummert 
(McQuay-Norris Mfg. president); 
M. F. Peterson (Carter Carburetor 
executive vice-president), and H. L. 
Pierson (Detroit Harvester Co. 
president). 
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“I understand we aren’t allowed 
to pay for them as long as we 
used to. How much cheaper does 
that make them?” 
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a ...11,425,744 7,638,141 4,269,828 23,333,713 
Utah ...... sive 2,038,560 1,346,199 426,384 3,811,143 Asen 
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Washington ................ . 2,938,454 1,960,987 1,415,700 6,315,141 The 
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Enactment of a state sales tax 
n everything but food and medi- 
ine was urged in a _ resolution 
dopted by the New Jersey state 
grange at its annual convention. 

* * * 


Idaho Can’t Voluntarily Adopt 


Single Auto License Plate 


Idaho Atty.-Gen. Robert E. Smy- | 
lie ruled that state legislative 
action would be necessary for 
Idaho to permit automobile owners 
to operate with only one license 
plate. 

The opinion had been sought by 
Alton P. Bunderson, acting state 
commissioner of law enforcement, 
who said that in view of the diffi- 





culty in obtaining steel it might | 
be impossible to produce sufficient | 
license plates before the March 31} 
deadline next year. 

* > > 


Wyo. Highway Users Seek 





Anti-Diversion Amendment 

A state constitutional amend- 
ment outlawing diversion of high- 
way-user tax revenues to non- 
highway purposes was proposed 
to the Wyoming state legislative 
interim committee at a meeting 
in Casper by Earl Cox, chairman 
of the Wyoming highway users 
conference. 

Although noting that at pres- | 
ent there is no diversion of high- | 
way funds in Wyoming at the 
state level, Cox said the object 
of the proposed amendment 
would be to protect against the 
possibility of any such action. 
Cox pointed out that 21 states 
already have adopted such anti- 
diversion amendments and many 
other states are considering simi- 
lar action. 

* x * 


Assn. of Ohio Cities to Ask 


For 1-Cent Gas Tax Hike 
The Assn. of Ohio Municipalities 
will ask the general assembly next 
month to provide a one-cent .n-| 
crease in the state gasoline tax to) 
bring about an estimated $18,000,- 
000 increase in revenue. 
Of this amount the cities would 
seek 40 percent for street improve- 
ments, the other 60 percent going 
to the state for highway construc- 
tion and maintenance. 
* * + 


State-Owned Car Debate 


Brewing in New Mexico 

State Sen. Joe Montoya has an- 
nounced that he will introduce a 
bill to the 1951 New Mezico state | 
legislature for appropriations for 
a study of purchasing and man- | 
agement of state-owned cars, pro- 
viding penalties for abuses in the 
practice, although he said he felt 
the “real solution to the problem 
of abuse is that state officials 
should use their own cars.” 

* * - 


Compulsory Liability Law 


Recommended in New York 

Enactment of a compulsory ve- 
hicle liability insurance law in New 
York state was urged by State 
Supreme Court Justice Samuel H. | 
Hofstadter in letters to Gov. 
Dewey and members of the state} 
legislature. 

Citing an increase in traffic acci- 
dents in the state and the resultant 
“suffering of thousands of uncom- 
pensated victims,” the jurist also 
proposed the enactment of a com- 
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pulsory motor vehicle mechanical 
inspection law to rid the roads of 
“hot rod” vehicles and “stripped 
down jalopies.” Justice Hofstadter 
said existing New York state insur- 
ance laws are inadequate because 
they leave the first victim of any 
driver unprotected. 
* +. + 


Rejected in Selma, Ala. 
Voters of Selma, Ala., have re- 
jected a proposed 1 percent sales 
tax, which would have been added 
to the 2 percent state sales levy. 
+ * * 


West Virginia to Clarify 
Truck Weight Regulations 


West Virginia truck registra- 
tion fees would be paid on gross 
weights, rather than on rated 
capacity with permissible over- 
loads as at present, under one 
of several revisions in the state’s 
motor vehicle laws proposed by 
the state road commission, 

The commission said that elim- 
ination of overload permits and 


| the obtaining of a better defini- 
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Music Calls Attention to New 


Persia is standing to the right. 


tion of the law would be of as- 
sistance in indictment of persons 
who have violated weight limita- 
tion provisions. 

The commission also proposed 


| @ separate division of highway 


safety and patrol in the state de- 
partment of public safety, re- 
newal of operators’ licenses in a 
two-year period with the require- 


One tubing buyer tells another, and the result is another 
customer who will some day buy his tubing from H & H. Whether 
you buy for automotive, refrigeration, or other purposes, always 
remember that H & H has the right tubing for you, subject 
only to its ability to meet demand. You can buy no better 
refrigeration tubing than that pictured above, dehydrated and 
sealed under positive control. And so it goes. When it’s quality, 
savings and service you want, remember. you can never go 


yy 
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Line— 

To introduce the 195! Chevrolet cars in New Orleans, Mike Persia of Mike Persia Chevrolet | 
Co., 317 N. Rampart, had Sam Dekemel, jazz bugler, and a three-piece combo drive up and | leg 
down Canal street in a convertible on the day which the new models were introduced. Mike 
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ment of a physical examination, 
and increasing the minimum age 
for chauffeurs from 16 to 18. 

* * * 


21 


=x | official speech as governor of Ken- 


>| tucky. 

‘| Addressing a meeting of the Ken- 
|tucky County Judges Assn. in 

=| Louisville, Gov. Wetherby suggest- 


s ed: “Don’t let anybody—Democrats 


}or Republicans—make a campaign 
issue out of this tax.” 
+ 


Idaho Speed Limit Urged 


Establishment of a_ reasonable 
|speed limit on all Idaho highways, 
|with posting of speed limits ac- 
|cordingly, was advocated by the 
Idaho state grange in a resolution 


adopted at its annual convention. 
+ * * 





Labor Welfare Legislation 


| Recommended in Wyoming 
Enactment by the 1951 Wyoming 
islature of a state wage-hour 
law, a child labor law, a boiler in- 
|Spection law and a statute provid- 
'ing equal pay for women for equal 
work was urged by Frank M. Per- 
kinson, state labor commissioner, 
|in his biennial report. 

| Perkinson also pointed out that 
although the Wyoming constitu- 


Kentucky Governor Supports |tion provides that the legislature 


Gas Tax for Rural Roads 


shall establish courts of arbitration 
|to hear labor disputes, no legisla- 


Support of the two-cent gasoline|tion has yet been enacted to com- 
tax for rural roads was urged by|ply with the constitutional provi- 
Lawrence W. Wetherby in his first | sion. 
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New Commercial Car Registrations, 15 States for November, 1950-1949 


Truck registrations by states are 
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The following advertised-delivered prices 
are based on factory retail prices at the 
factories, They include federal excise 
taxes and factory handling charges, and 
dealer delivery and handling charges. 
They do NOT include transportation 
charges, state or local sales taxes or 
optional equipment. 
AUSTIN-—-A40—-4-dr._ sed. 
539; stat. wag (Countryman), 
A90-——-Atlantic conv manual top, 
(hydraulic top, $2,634); sports sed 
(Delivered in New York.) 
BUICK—Special Series 
back sed., $1.941 (deluxe, $1,983); 
jetback sed., $1,909 (deluxe, $1,952); sed 
cpe $1,856 (deluxe, $1,899); bus. cpe 
$1,803. Super Series 50--4-dr. tourback 
sed., $2,139 i-dr. Riviera sed., $2,212; 
sed, cpe., $2,041 conv., $2,476; Riviera, 
$2.139 stat wag $2,844 Roadmaster 
Series 70-4-dr. tourback sed 2,633 
Riviera’ sed $2,764; sed epe., $2,528; 
conv $2.981; Riviera $2.633 (deluxe, 
$2,854): stat wag., $3,433 (Dynatiow 
standard on Roadmaster. optional on Spe- 
cial and Suner models at $169.20.) 
CADILLAC. Series 61-—4-dr. sed., §2,- 
866: club cne., $2,761. Series 62—4-dr. sed., 
$3,234; club cpe. $3,150; conv., $3,654; 
Coupe DeVille. $3,523. Series 60 Special 
4-dr. sed.. $3,797. Series 75—4-dr. 7-pass 
sed $4,770 4-dr. 7-pass. Imperial sed. 
$4,959. (Hydra-Matic standard on Series 
62 and 60 Special, optional on Series 61 
and 75 at $174.25.) 

CHEVROLET Styleline Special 


(Devon), 
$1,649. 
$2.460 
$2,865. 
40-—4-dr tour- 
4-dr. 





sed., $1,450; 2-dr. sed.. $1.403: club cpe., | 
$1.408; bus. cpe., $1,329. Styleline Deluxe 

4-dr. sed $1,529; 2-dr. sed., $1,482; 
club cpe $1,498: conv $1,847; Bel-Air, 
$1,741: stat. wag $1,994 Fleetline Spe- 
cial-—4-dr. ved., $1,450; sed. cpe.. $1,403. 
Fleetline Deluxe-—4-dr. sed $1,529; sed. 
epe.. $1,482 (Powerglide optional on De- 


luxe models at $158.50.) 


CHRYSLER Royal 4-dr. sed., $2,- 


$1,- | 


4-dr. | 


4-dr. | 


13% 
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trician 400, optional on other models at 


| $185.) 


| 
| 


| $1,507 





| 
| 
| 


| luxe, 


| $1,640. 


1 C¢ t Pri New Aut bil 
| 
| 153.75; S-pass. 4-dr. sed., $2,875; club cpe., , sed., $1,496.50; bus. cpe.. $1,417.50. Cus-| models at $158.61.) 
$2,133.75: stat. wag., $3,183.75. Windsor|tom Six—4-dr. sed., $1,556.50; 2-dr. sed..| LINCOLN 4-dr. sed., $2.572.50; club 
| 4-dr, sed., $2,348.50: 8- pass. i-dr, sed., | $1,509.50; club cpe.. $1,509.50; stat. wag., | Pe.» $2,525.50; Lido, $2,720. Cosmopolitan | 
| $3, 069.75; club cpe., $2,327.50; conv. 2,- | $2,027 Custom Eight—4-dr. sed., $1,-|—4-dr. sed., $3,236: club cpe.. $3,183.50; 
| 761; Newport, $2.6! ; Traveler, 2,- | 635.50; 2-dr. sed., $1,588.50; club cpe.,|conv.. $3,946: Capri, $3,404.50. (Hydra- 
if t . $3,196. Saratoga 4-dr. sed $1. 5 conv., $1,947; Crestliner, $1.- | Matic optional on all models at $174.25.) 
| 37 club cpe., $2,641, New Yorker | 709.! stat. wag., $2,106. (Fordomatic MERCURY 4-dr. sed., $2,031; 72-A 
4-dr. sed.. $2,783; club cpe., $2,756.75; | optional on all models at $168.50.) } club epe., $1,873; 72-B club cpe., $1,978.50; 
conv,, $3,263: Newport, $3,157.75. Town| FORD OF BRITAIN—4-dr. sed. (Prefect, | Monterey, $2,146.50 (leather trim. $2,157); 
& Country—Newport, $4,027.75; stat. wag., | cloth), $1,122; 2-dr. sed. (Anglia), $1,004. | conv., $2.410.50; stat. wag., $2,559.50. 
| $2,759.50. Imperial 4-dr. sed., oe | (Delivered in New York.) | (Mere-O-Matie optional on all models at 
| (deluxe, $3,201). Crown Imperial 4-dr. FRAZER—4-dr. sed., $2,359: Vagabond, | $168.50.) 
|sed., $5.278.75; lim., $5,383.75. (Presto- | $2,399. Manhattan conv., $3,075; Vir- NASH-—Rambler Super—Suburban, §1,- 
| matic optional on Royal at $120.90, stand-|ginian, $3,075, (Hydra-Matie optional on | 732. Rambler Custom—conv., $1,837; stat. 
ard on other series.) |Frazer models at $158.61, standard on/| wag.. $1,837. Statesman Super—4-dr. sed., 
CROSLEY—-bus. cpe., $915.50; stat. wag., | Manhattan models.) $1,815; 2-dr. sed., $1,790; club cpe., $1,812; 
$972.50; Hotshot roadster, $924 Super HENRY J—Four—2-dr. sed., $1,299. Six | bus, cpe.. $1,710. Statesman Custom—4-dr 
2-dr, sed $1,003; stat wag $1,046; | Deluxe—-2-dr. sed., $1,429. sed., $1,974; 2-dr. sed., $1,949; club cpe., 
cony $1,005.50; Super Sports roadster, HILLMAN MINX 4-dr. sed., $1,495; | $1,971. Ambassador Super—-4-dr. sed., $2,- 
$999 conv.. $1.745; stat. wag., $1,797 (Deliv- | 162; 2-dr. sed., $2,137; club cpe., $2,158. | 
| DeSOTO—Deluxe—4-dr. sed., 2,008.75; |}ered in New York.) Ambassador Custom—4-dr. sed., $2,321; | 
8-pass, 4-dr. sed., 2,698.75; club cpe., HU DSON— Pacemaker Custom—4-dr. sed., | 2-dr. sed., $2,296; club cpe.. $2,317. 
$1,998.75; Carry-All, $2,213, Custom—4-dr. | $2,088.50; 2-dr. sed,. $2,046.50; club cpe., | (Hydra-Matie optional on Ambassador and | 
sed,, $2,196.25; 8-pass. 4-dr. sed., $2,- | $2,088.50; bus. cpe.. $1,912.50. Super Six— | Statesman models at $158.50.) 
|} 885.25; club cpe., $2,178.25:; conv 2,-|4-dr. sed., 227.50; 2-dr. sed.. $2,180;| OLDSMOBILE Series 88 4-dr. sed., 
| 600.50; Sportsman, $2,511 stat. wag., | club cne.. .50, Commodore Six—4-dr. | $1.978 (deluxe, $2,056); 2-dr. sed., $1,920 
|} $3,115.25 (all-steel, $2,739. Suburban, | sed., $2,415.50; club epe., $2.391.25. Hor- | (deluxe, $1,998); sed. cpe., $1,904 (deluxe, 
$3,201.25. (Tip- Toe Hydrau ¢ Shift stand- | net S 4-dr. sed., $2,501.50; club cpe., $1,982): club cpe., $1,878 (deluxe, $1,956); 
|ard on Custom, optional on Deluxe at | $2,477.25. Commodore Eight 4-dr. sed., | conv., $2,294; Holiday, $2,162 (deluxe, §2,- 
| $120.90.) $2,501.50; club cpe., $2,477.25. (Hydra- | 267); stat. wag., $2,520 (deluxe. $2,662). 
DODGE—Wayfarer—-2-dr. sed., $1,755; |Matile optional on Commodore and Hornet | Series 98—4-dr. sed., $2,299 (deluxe, §2,- 
roadster $1,744.50; bus, cpe., $1,628.75. | models at $158.50, Super-Matic optional on | 393); 4-dr. town sed. $2,267 (deluxe, 
Meadowbrook-.4-dr, sed., $1,865.75. Coro-| Pacemaker and Super Six models at | $2,361); sed. cpe.. $2, 225 (deluxe, $2, 319); 
|}mnet—4-dr. sed., $1,944.75; S8-pass. 4-dr. | $199.31.) conv., 2.772; Holiday, $2,383 (deluxe. 
| sed $2,634.25; club cpe., $1,931; conv., KAISER — Special 4-dr. sed.. $2,109; | $2,641). (Hydra-Matic optional on all mod- | 
| $2,346: Diplomat, $2,240.75; stat. wag.,|2-dr. sed.. $2,059; club cpe., $2,039; 4-dr. | els at $158.50.) 
| $2,882.50. (Gyre-Matie optional on Coronet | utility, $2,209; 2-dr, utility, $2,159; bus.| PACKARD—200—4-dr. sed., $2,355; 2-dr 
|} models at $94.60.) cpe., $1,899. Deluxe—4-dr. sed., $2,219; | sed., $2,305; bus. cpe., $2,195. 200 Deluxe | 
FORD—Deluxe Six—4-dr, sed., $1,470; | 2-dr, sed., $2,169; club cpe., $2,189; 4-dr. | —4-dr. sed., $2.495; 2-dr, sed., $2.445. 300| 
2-dr, sed., $1,422.50; bus. cpe., $1,331. | utility $2.319; 2-dr. utility, $2,269; bus. | 4-dr. sed., $2,895. Patrician 400—4-dr. 
‘Deluxe KEight—4-dr. sed., $1,543.50; 2-dr. | cpe., $2,059. (Hydra-Matie optional on all! sed., $3,495. (Ultramatic standard on Pa- | 


PLYMOUTH Deluxe P19 2-dr. sed 
Suburban, $1.855 (Special. $1, 
960.75); bus. cpe.. $1,385.75. Deluxe P20 
4-dr. sed.. $1,566: club cpe., $1,534.25 
Special Deluxe P20—4-dr._ sed. $1,644 
club cve.. $1,617.50; conv., $1,997; stat 
wag., $2.387. 

PONTIAC —Chieftain Six 
745 (deluxe $1,840); 2-dr sed., $1,694 
‘deluxe, $1,789); club cve., $1,694 (deluxe 
$1.789): conv, deluxe $2,122; Catalina de- 
$2.000 (super deluxe $2,058); stat 
$2,264 (deluxe. $2,343); bus. cpe. 
$1571. Chieftain Fight—4-dr. sed., $1,813 
‘deluxe, $1.908): 2-dr. sed. $1,763 (de- 
luxe. $1,858); club cpe., $1,763 (deluxe. 
$1.858): conv, deluxe. $2,190: Catalina de- 
luxe, $§2.069 (super deluxe, $2,127); stat 
wag.. $2332 (deluxe. $2,411); bus, cpe 
Streamliner Six—sed. cne.. $1,673 
(deluxe. $1.768). Streamliner Eight—sed 
ene. $1.742 (deluxe. $1,837) (Hydra- 
Matic optional on all models at $158.50.) 


RENAULT 4-dr. sed., $1,035. (Deliv- 


4-dr. sed.. $1.- 


wag.. 


|} ered in New York.) 


STU DEBAKER—Champion Custom 
sed., $1,571.50; 2-dr. sed.. $1.539.75: club 
ene., $1.566; bus. cpe.. $1,471.25. Cham- 
pion Deluxe 4-dr. sed., $1,649.50; 2-dr 
sed,, $1,617.75; club cpe., $1,644; bus 
ene., $1,549.25. Champion Regal 4-dr 
sed., $1.728.50; 2-dr. sed.. $1,697; club 
ene., $1.723.25; bus. cpe.. $1,628.50; conv.. 
$2,033.75. Commander Regal—4-dr_ sed.. 
$1,838.75; 2-dr. sed., $1,807.25; club cpe. 
$1.833.50. Commander State 4-dr. sed. 
|} $1,939; 2-dr. sed., $1,907.25; club cpe.. 
$1.933.50; conv., $2,244.25. Commander 
Land Cruiser—4-dr. sed., $2,071. (Auto- 
matic optional on all models at $201.25.) 

WILLYS-OVERLAN D—Four — Jeep. $1,- 
368.24; Jeepster, $1,492.78: stat. wag.. 
| $1,703.59 (four-wheel-drive, $2,107.69). S 

Jeepster, $1,597.70; stat. wag., $1,782.58. 


4-dr 
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Auto Personnel 


Appointment of Wilbur E, Combs | Goodyear Tire & Rubber Co., 1920. 
is product manager for the L. H.| When “the little Napoleon” of the 
tilmer division of U. S. Rubber Co.| rubber industry left Goodyear and 
1as been announced. In his new|started Seiberling Rubber’ Co., 
osition, Combs will be responsible | Cochrun came to the new company 
or sales of V-belts, shock pads, flat | with him. 
transmission belts and other Gilmer| It will not be a “rocking chair” 
products. He will make his head-| retirement. For several months 
quarters at the Gilmer plant in/|Cochrun has spent his spare time 
Philadelphia. organizing Cochrun Industries, Inc., 









Former FBI Man 


Lincoln Industrial Relations 


Appointment of Raymond M. | National Tower. 


Lyons, a former FBI agent, as | All but the last two of Cochrun’s 
industrial relations manager of | years at Seiberling have been spent 
the Lincoln plant of Lincoln- | in sales work. 


been an- * * «* 


Cowart Heads CIT Office 


At Clarksdale, Miss. 


David B. Cowart has been pro- | 
moted to branch manager of the 
Universal CIT Credit Corp. office 
at Clarksdale, Miss, His appoint- 
ment was announced by G. L. 
Schaffer, vice-president of the com- 
pany’s Memphis division. 

Cowart joined the corporation as 


Mercury division has 
nounced by G. S, Borgquist, plant 
manager. Lyons assumed his 
duties in the newly-created post 
Dec. 1. 

Lyons joined L-M Aug. 1 as ad- 
ministrative assistant to D. E. 
Irwin, division industrial rela- 
tions manager. He was formerly 
industrial relations manager and 
assistant general manager of the 
Detrola Radio division of Inter- 
national Detrola Corp. During | — 
World War II he was with the 
Federal Bureau of Investigation. 

* . + 


Federal-Mogul Names Thill | 


Assistant Chief Engineer 


Advancement of Walter E. Thill 
to assistant chief engineer has been 
announced by Federal-Mogul Corp., 
Detroit. 

Thill has been 
employed by Fed- 
eral - Mogul since 
1938 in various en- 
gineering capaci- 
ties, including de- 
sign and sales en- 
gineering, and in 
both the original 
equipment and 
service fields. 

For the past 
three years he has 
directed field engineering for Fed- 
eral-Mogul Service, and is known 
to automotive maintenance men 
throughout the country for his edu- 
cational activities. 

* * * 

Koppers Ups Pennington 
To Piston Ring Engineer 

John W. Pennington, former 
staff engineer for Caterpillar 
Tractor Co., has been named 
chief engineer of the piston ring 
department of Koppers Co., Inc., 
Walter F. Perkins, general man- 
ager of Koppers Metal Products 
division, has announced. 

Pennington will be responsible 

for the design and metallurgy of 
piston rings; all shop and field 
testing; supervision of research 
activities, and customer contests 
of an engineering nature. 

+ * * 


Cochrun Retires 
Seiberling Executive Opens 


Export Firm 

James Lee Cochrun, executive 
vice-president of Seiberling Rubber 
Co., who has been associated with 
F. A. Seiberling for the past 30 
years, will retire Dec. 31, the com- 
pany announced. 

Cochrun first reported to work 
when Seiberling was president of 


NTC 
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Walter E. Thill 


Rain aprons for autos made | 


their appearance in 1903. 


: oe will act as export agent for | 
Heads several small Ohio companies. After | ; 

| Jan. 1 he will devote full time to|a credit man at 
|the business, in offices in the First | office and has advanced with the} 
|corporation, receiving positions of | 





Auto Stocks 
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who resigned because of illness. 
+ * * 


Dec. 18 Dec. 11 i “ 
Chrysler ......... 67" 68 Robb Appointed Assistant 
; 2% : . 
ees Sictees s 16% To Stewart-Warner Chief 
ME. hice dieu s 14 14 Leonard L. Robb, who joined 
Kaiser-Frazer .... 7% 6% |Stewart-Warner Corp. in 1928 as 
Nash-Kelvinator .. 17 17% a stock record 
Packard ...... .. 4% 8% clerk, has been 
Studebaker . 26% 27% appointed assist- 
CE eis vaaecs ess .03 .03 ant to James S. 
Willys-Overland .. 9% 8% Knowlson, presi- 
Average for dent and board 
10 Stocks ...... 19.44 19.49 |3 chairman of the 
| : company, 
1% Since 1942 Robb 
the Greenville | ¥ has been produc- 


increasing 


tary duty. 


|Autocar Appoints Reed 
Maryland District Chief 


Autocar Co., Ardmore, Pa., has 
named W. 
the company’s Maryland district, 
with headquarters at Autocar’s Bal- 
timore branch, 

Reed, who has been on the sales | 
|staff of the branch for the last five| C. A, Crusoe, president, was gen- 


| time. He is replacing Paul B, Hark- | 


HOLMES": WRECKER 


tion control man- 
ager of the lubri- 
cation equipment 
and automotive 





importance since that/| 


L. L. Robb 
|/mess, who has been called to mili-| accessory division of Stewart-War- 


| ner. 
ivard in 1925. 


+ * + 
| Superior Magneto Names 


Crusoe Representative 


Superior Magneto Corp., Long 
Island City, N. Y., has appointed 
C. A. Crusoe & Co., Inc., as _ its 
sales engineering office in the De- 
troit area. 


* . * 


Jay Reed manager of 






Pick-up and towing service can be an extremely 
profitable operation for any shop which provides Modern 
service, with a HOLMES Model 490 Wrecker. This model 
is especially desirable for work on slippery city streets 
because it can be easily maneuvered into any place a 
passenger car will go. Model 490 when mounted on a 
1-ton truck, makes the ideal unit for congested areas. It 
is light, low in height and has a short turning radius for 
driving on winding ramps and into low doorways. This 
unit is fast, easy to handle in traffic and economical to 
operate. The 490 is power operated, with capacity to 
handle safely any automobile. Write factory today for 
details on this popular, low cost service unit. 


Chattanooga, Tenn. 


met ULE 


Ch | ee 





PITTS AUTO SERVICE 
e 


He was graduated from Har- 


23 


|} years, succeeds J. Martin McHale, | eral director of purchases at Fisher 


| Body for many years. 
+ + * 


Reliance Electric Ups 
|Tippit to Buying Agent 

C. Carlisle Tippit, manager of the 
order and planning department of 
|Reliance Electric & Engineering 
|Co., has been appointed general 
purchasing agent, it was announced 
by J. C. Davis, director of pur- 
chases. 

Walter H. Behnke, in Reliance’s 
applied engineering department 
isince 1945, has been selected to 
ltake over Tippit’s former duties, 
according to E. E. Helm, sales vice- 


president. 
* * + 


| Rahilly Elected President 


‘Of Interstate Freight 

L. D. Rahilly has been elected 
|president of Interstate Motor 
'Freight System. Rahilly, who has 
|been executive vice-president and 
|a director, succeeds the late J. P. 
Altwater. 

Rahilly has been with Interstate 
for the past 10 years during which 
he has been head of labor relations, 
assistant to the president, vice- 
president and executive vice-presi- 
dent and general manager. 
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Lauer Motors, Culver City, 


Adds Hillman to 3 Others 

Lauer Motors’ (Willys-Crosley- 
Renault), 10996 Washington Blvd., 
Culver City, Calif., has added a 
Hillman Minx franchise. The firm 
is owned by Cecil T. and Leo Tru- 
schel, brothers. 

The Truschels said the showroom | 
will not be expanded because the | 
104-foot frontage will allow all four|to Spend My Vacation and Why.” 
cars to be displayed at once. 'She is Mrs. A. B. Crouch, one of 

a hundreds to enter a contest con- 
Kamin Marks 20 Years ducted by Bill Brown, Ford dealer 
. . . ‘ in northwest Detroit. 

S. Irwin Kamin, Chevrolet deal- . - e 
er in Pittsburgh, observed the 
20th anniversary of the establish- | Storm Raises Roof in N, H. 
ment of his dealership in De- Seskee the. Mov..08 seem, 

| 


Dealer 


A free trip to St. Petersburg, 
Fla., for herself and husband, plus 
$250 expense money, is a Detroit 
woman’s reward for writing the 
best letter on “Where I Should Like 





cember. which roared across New Hamp- 
shire with a total damage ex- 
pected to reach $2,000,000, the 
roof of Concord Buick Co. was 
torn loose. In Keene, two used 
cars stored in a shed used by 
Robertson Motor Co. were re- 


a * + 


Mosquito Motor Formed 


Mosquito Motor Sales, Inc., Cleve- 
land, has been incorporated by 
Joseph M. Siegler, Fred Maxon and | 
Alexander A. Spaeth. | 


Qlirei ana! 


PRODUCTION 


Co 
GREY IRON GASTINGS 
ONE OF THE NATION’S 


LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


eo 
i 
ee 


ESTABLISHED 


le ee 


FOUNDRY DIVISION 


1866 


OFFICE AND MANUFACTURING PLANTS 


MAIN 


CHATTANOOGA 2, TENNESSEE 


THE EFFICIENT ... FAST... CLEAN 
METHOD FOR DISPENSING ALL 
GEAR LUBRICANTS 


3 Strokes - 1 Pound 


PULL UP—PUSH DOWN—PULL 
UP—FOR EACH POUND DESIRED 


@ Recommended for use with SAE 80, 
90, 140 Gear Lubricants. 
® Fits all Standard 25 to 40-lb. lug 
cover pails, 10’’ to 12°’ diameters. 
® The ideal dispenser for gear lubri- 
cants, automatic transmission fluids, 
motor oils, upper cylinder oil, etc. 
Mr. Dealer: This equipment was designed for you—it is 
inexpensive and does not require air or electrical connec- 
tions. Write today for free literature on the Gear-Gre-Zor 
and other Zee Line equipment. Please give us the name 
of your supplier of petroleum products. 


ZEE LINE PROMOTIONAL LUBRICATING EQUIPMENT 


NATIONAL SALES, INC. 


812 NORTH MAIN WICHITA, KANSAS 
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Doings 


ported to have suffered consider- 
able damage. 
* * ” 





Montrose Buys Garage 


Montrose Motor Sales Corp. (Pon- 
tiac), Brooklyn, N. Y., has _ pur- 
chased a one-story garage building 
at 262 Heyward Ave. The 74-by-100- 
foot lot and building was assessed 
at $45,000. 

* * * 
Clayton, Mo., Fire 

Losses estimated at $30,000 re- 
sulted from a fire at Hegeman 

Motors, Inc., Clayton, Mo. Eleven 
cars were damaged. 


Leese-A-Cwr 


Canadian Dealer Offers 


Businessman’s Plan 


Introduction of the lease-a-Car 
plan for individual businessmen has 
been announced by Dueck Chevro- 
let Oldsmobile, Ltd., 1305 W. Broad- 
way, Vancouver, B. C. The company 
has, for over a year, steadily ex- 
panded its lease-car business with 
business concerns, but now for the 
first time is extending a somewhat 
similar plan involving an individual 
car to individual businessmen. 

L. D. Dueck, president of the 
company, points out that the move 
is possible because the company 
can take full advantage of peak 
used-car selling trends when re- 
placing the lease car and save new- 
car merchandising expense. As the | 
cars are completely serviced at the | 
plant the plan permits the use of 
plant service facilities to capacity. | 


The car is leased to any respon- 
sible business man on a _ scale, | 
which for the operation of a Chev- | 
rolet is less than six cents per mile, 
including gas, oil, insurance and all | 
maintenance and service work. Due 
to recent credit restrictions, the | 
plan is only extended to persons | 
who use automobiles essentially for | 
business purposes. | 

* * & | 


15-Year Partnership Splits; 


Haeseker Sells to Jones 


The St. Petersburg, Fla., Stude- 
baker dealership of Jones and | 
Haeseker, has been dissolved. 
Harvey Haeseker sold his interest | 
in the firm to his partner, Stewart | 
I. Jones. The company has been 
in operation 15 years. | 

| 
| 
| 





a ? e ; 
Top Men in P & A Drive in Baltimore— 


Here are the third-quarter winners in the 1950 Record Club promotion plan in parts and 
accessories, for Chevrolet's Baltimore area. Left to right (front row): Chuck Kissinger, Hyatts 
ville; Charlie Clontz, Essex; Jack Boland, Rockville, and Cari Redmond, Washington. Back 
row (left to right): Fuller Phoebus, Mt. Airy; John Noell, Washington; Danny Green, Hagers 
town; and Gene Johnson, Onancock, Va. Those who qualified for the club but were not 
present for the picture are: Bob Brooks, Baltimore; Gordon Kirby, Cambridge; Bill Wray 
Cape Charles: Lloyd Bayly jr., Exmore, Va.; John Hull, Upper Marlboro. 


leave a law career to cast his lot 
in the automobile industry, a third 
generation becomes associated with 
Howard Motor Co. (Ford), Seattle. 

The newcomer, who has _ just 
| joined the new-car sales staff, is the 
ison of Dean Howard and _ the 
grandson of E. L. Howard, both of 
|} whom have directed Howard Motor 
Co. since its founding in 1924. Prior 
to that, for several years father and 
son had been Ford dealers’ in 


Drops Law Career to Join Kansas and Oklahoma. Young 
Howard is a 1947 graduate of the 


Father at Howard Motor University of Washington’s law 
With E. L. Howard’s decision to school. 


top supervisory personnel attend. 
The trip was for three days with 
all expenses paid. 

R. C. Buchanan, head of the 
company said: “Our firm has sold 
more Chevrolets this year than 
ever before. Our service and 
parts department also set new 
records and the trip was given as 
a reward for a job well done by 


all employes.” 
* + + 





IMPROVES 
MECHANIC 


MONOXIVENT 


EXHAUST ELIMINATING FIXTURES 


You'd be surprised at what an improvement 
there is in mechanic efficiency and morale 
when you take the toxic carbon monoxide 
away from the air they breathe. And when 
it comes to eliminating exhaust fumes, you'll 
, be equally surprised at how conveniently, how 
efficiently it's done with Kent-Moore’s J 2980 
MONOXIVENT Set. It’s designed for use with 
underfloor exhaust eliminating systems . . . 
features a special tailpipe adapter, an asbestos 
packed stainless steel tube, and a virtually 
airtight floor outlet assembly. Smart idea there 
too. You see, the adapter and tubing slip down 
into the underfloor duct for safe keeping when 
not in use. Fully protected, can't get lost or 
“borrowed”. And it gets rid of unsightly hoses 
hanging from overhead. important, too, from 
a cost point-of-view, is the simplified installa- 
tion. Readily installed in an upturned “Y" 
section of the main underfloor duct. No indi- 


vidual “T's” or branch ducts required. Keeps 


Included in the deal is the com- 
pany’s real estate and one-story 
building on Fifth Ave. The build- 
ing occupies a site fronting 125- 
feet and extending back 100 feet. 
Henceforth the company will op- 
erate under the name Stewart 
Jones Motors. 

+ * * 


Marsden Takes Civic Post | 


Frank J. Marsden, Towson (Md.) 
dealer and president of the Auto-| 
mobile Trade Assn. of Maryland, = 





So if you're looking for effective means of 
eliminating exhaust fumes at low installation 
cost, write today for complete information on 
the Kent-Moore J 2980 MONOXIVENT. 


has been elected a director of the 3 2980 1 

ee eee eee Se KENT-MOORE ORGANIZATION, inc. 

local business and professional | GENERAL MOTORS BUILDING © DETROIT 2, MICHIGAN 

people. | » Engineers ond Manufacturers of Special K Soles ond Service Engineering Represent. 
* + * | Automotive Service Tools and Equipment otives in Principal Cities Coast-to-Coost 


Fire Damages Baker Ford — 


Baker Motor Co. (Ford), Wood- 
ville, Tex., lost $75,000 when fire 
razed it. Damage to the building 
totaled $25,000, bringing the over- 
all loss to $100,000. 

Only two new Fords and office 
records were saved as _ firemen 
fought a losing battle with flames 
fanned by a 30-mile-an-hour wind. 
The motor company is owned by 
Ray Baker, while the building was 
owned by L. M. Feagin. 

+ + + 


Sabin Called Up 


Harold H. Sabin, former owner 
of Sabin Motors (Nash), Oroville, 
Calif., has returned to active duty 
with the U.S. Air Force. Sabin sold 
his dealership to Johnson Motors. 
He had operated the business since 
1947. Sabin is a specialist in aircraft 


maintenance. 
* * * 


Buchanan Sends Full Staff 


To Chevrolet Preview 


The entire staff of Buchanan 
Co., Spokane, went to Portland 
on a special Northern Pacific 
car to attend the preview of the 
1951 Chevrolet. 

This is believed to be the first 
time any automobile company in 
the area has sent all its employes 


to a preview, as normally only 
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United Auto Front Fights Ceilings, Wage Freeze .. . 





GM, Ford Urge Price Escalator 


(Continued from Page 1) 


would make no statement for sev- 
eral days. He scheduled further 
exploratory meetings over the 
weekend, preparatory to making 
his recommendations to Economy 
Czar Valentine. 

Car makers, all of whom were 
represented at a meeting with 
Ching Wednesday, joined the 
UAW-CIO in a two-pronged as- 
sault on the new-car price ceil- 
ings and wage freeze proposals. 
Hope was held out that some 
compromise preserving automo- 
tive escalator contracts could be 
reached. 

A price relief formula, setting up 
a new-car price escalator that 
would fluctuate with shifts in labor 
and materials costs, was advanced 
Wednesday by both GM and Ford. 

* + 


A* WEDNESDAY’S hearing be- 
fore the Wage _ Stabilization 
Board, auto makers and UAW-CIO 
President Walter P, Reuther were 
all united in vigorous defense of 
their five-year escalator contracts, 
coupled with opposition to so-called 
price controls on new 


Warning that acute industrial 
unrest would follow a freeze of 
the automotive pay escalators, 
GM called on ESA to uphold 
them and even extend their prin- 
ciples to other industries during 
the present emergency. 

Reuther, who had threatened to 
demand new contracts throughout 
the industry if the escalators are 
junked, pleaded for a delay on a 
wage freeze decision until next 
March 1. That’s the date for the 
next review of the cost-of-living 
pay bonuses and also the deadline 
for expiration of the new-car price 
ceilings. 


* * * 
ORD contended that ESA would 
be illicitly regulating profits 


were a policy adopted providing 
for wage increases along with price 
freezes. Both Ford and GM advo- 
cated an escalator pricing plan to 


America’s No. 1 Bag Maker 
and Burlap Importer 
DETROIT ¢ Brooklyn « Chicago 


indianapolis « New Orleans 
Boston « New York « St. Louis 


NAME PLATES 
ew: PRECISION CAST... 

N ELIMINATING ALL DIE COSTS 
Quantities as low as 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
approval. Heavily chrome plated. 

Write for details. 


aa 


* BRELISION Cae 


29th & McKean Sts. 
Phila. 45, Pa., Dept. A 


compensate for cost fluctuations, 
design changes and special hard- 
ships. 

Apart from the concerted auto- 
motive opposition to a wage freeze, 
GM as of Wednesday appeared to 
have hit a stone wall in its chal- 
lenge in Washingten of the price 
rollback on Chevrolet, Cadillac and 
Pontiac 1951-model cars. 

Ford, International Harvester 
and Nash, the latter having an- 
nounced short-lived price rises on 
the eve of the rollback announce- 
ment, already had rescinded their 
post- Dec. 1 car and truck in- 
creases. 

Late Thursday, Chrysler Corp. | 
still had maintained an unbroken 
silence on its announced plans to 
hoist prices on all its 1951 lines 
when they are introduced next 


to market 1951 models tentatively 
at the higher prices. 

President Truman told his press 
conference that GM would have to 
abide by the rollback directive. He 
replied, when asked about any gov- 
ernment plans to compel GM to 
unfreeze its 1951-car sales, that he 
would cross that bridge when he 
|came to it. 

After the Wednesday meeting 
between auto makers and the 
Wage Stabilization Board, it ap- 
peared that considerable sympa- 
thy had been won in Washington 
in favor of the stabilizing aspects 
of the five-year escalator con- 


| tracts. 


The Defense Production Act, it 
was pointed out, requires wages to 
be “stabilized” in industries placed 
under price controls. The law 
makes no mention of a wage 





month. I-H was honoring the new | 
voluntary code for fair-standards | 
pricing, since the price freeze order | 
exempts trucks and used cars. 


But GM was still fighting, in the | 
face of sarcastic remarks hurled at 
the corporation by President Tru- 
man, Price Chief DiSalle and the. 
ESA spokesman who wondered 
whether his agency or GM “was 
running price controls.” 

+ * + 

(,="° DRAMATIC and precedent- 

setting suspension of 1951- 
model sales by dealers caught gov- 
ernment men off guard, and it was 
acknowledged that the embargo 
had avoided a great deal of con- 
fusion no matter what the outcome 
of the anti-rollback battle. 


Right after it halted Chevrolet, 
Pontiac and Cadillac sales, GM re- 
leased details of a counter-proposal 
telephoned to DiSalle Monday by 
Executive Vice-President Harlow 
H. Curtice. 

The plan subsequently was 
turned down by Valentine. It 
would have permitted GM to 
market its 1951 cars at the higher 
prices, pending a study of GM’s 
cost-price relationship. If the 
study showed the increases were 
too much, GM would rebate the 
| difference to its dealers and ask 
them to make refunds to new-car 
| purchasers. 
| Curtice argued that acceptance of 
|the preposal would “remove the 
immediate pressure for some kind 
|of wage freeze to go along with 
|this price freeze.” 
| Valentine vetoed the GM proposal 
jon the ground it would establish 
}an impractical pattern, explaining 
|that “others coming under price | 
| regulation would urge a comparable 
|delaying action.” | 

The ESA boss noted that in the 
inew code of voluntary pricing 
standards, announced Tuesday, the 
base profits period of 1946-49 was 
|fixed as a guide to future price | 
| increase decisions. GM’s earnings | 
|before taxes this year will amount | 
|to $1,900,000,000 as compared with 
jan average of $827,000,000 in the 
| best three years up to 1950, Valen- 
|tine claimed. 
| * * * 

AN ANSWER to Valentine's argu- | 

+*% ment was given Wednesday by | 
Ford Vice-President John S. Bugas. 
He told the Wage Stabilization | 
Board that ESA was trying to regu- | 
late the amount 
of profits rather | 
than the rate of 
profits. This, he 
maintained, vio- 
lated the intent | 
of the Defense 
Production Act 
under which the 
ESA derives its 
powers. 

DiSalle 
GM _ for 
down the 


blamed 
slowing 
job of 





John Bugas 
building up an ample enforcement 


staff. The corporation had cited 
the small ESA police force as a 
reason for approving its proposal 


Olds Plans to Produce 


Both Cars, War Items 


ANSING. — Oldsmobile will con- 
tinue to build automobiles as | 
long as it is permitted by the gov- 
ernment and does not jeopardize 
military production, S. E. Skinner, 
Oldsmobile president, stated here. 
He said that Olds engineers have 
been working on the use of alter- 
nate materials in order to conserve 
metals. 


“freeze” or “rollback” as such. 
Reuther’s threat of an industry- 

wide barrage of new-contract de- 

mands, should the ascalators be 


wiped out, was believed to have 
exerted a sobering influence on 
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“THE COMPLETE WHITE LINE plus White’s out- 
standing public acceptance provide a winning 
combination that means more sales and more 
profits,” F. C. Alley, President of Alley’s White 
Truck Company of Joplin, Mo., says. 


25 





For Cincinnati Community Chest— 

The ''24-millionth’’ Chevrolet has been presented to the charitable group for a fund-raising 
auction by the Greater Cincinnati Chevrolet Dealers Assn. Left to right at the presentation 
are: Donald Van Valen, executive director of the chest; Louis F. Schlueter, chairman of the 
— board; Frank Zorniger, president of the dealer group, and C. E. McAllister, Chev- 


rolet city manager. The car was built in June at the Norwood (O.) plant. 


control-bent ESA executives. wide basis instead of in a single 
Auto managements and_ labor, | industry. 

moreover, presented a rare united | 
front when called upon to state! 
their case. Reuther had called for | 

| price controls, but on an economy- 


* * * 


“(yBVIOUSLY,” GM Vice-Presi- 
dent Harry Anderson stated 
(Continued on Page 28, Col, 1) 


Expands White 
Distributorship 
Four Times in 

First Year! 


Hos M 


F. C. ALLEY SAYS 


F, C. Alley, President of Alley’s 
White Truck Company, Joplin, 
Mo., says the trend among 
truck operators in Joplin is to 
White, and his firm’s expansion 
bears out this fact. 


“With the White 3000 and a complete line of 
conventional models for all truck requirements, 


we've only scratched the surface in Joplin... 
we've expanded four times in our first year!” he says. 

Here’s what White leadership... 
means in Joplin and across the country. The White 


line is today’s greatest 


THE WHITE MOTOR COMPANY «¢ Cleveland I, Ohio 


Builders of the complete line of White Super Power and Diesel Power 
Trucks, the revolutionary White 3000 with power-lift cab... city and 
intercity gasoline and diesel coaches... safety school busses. 


oeeree eee ee eee eee eeeee 


and 


in action... 


sales line... profit line! 


SUPER POWER 






FOR MORE THAN 50 YEARS THE GREATEST NAME IN TRUCKS 
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Dealer Discount Lid 
Seen in Price Freeze 


(Continued from Page 1) 


short-lived price hikes on the week- 
end the price rollback directive was 
issued. 

Ford executives on Wednesday 
informed ESA of the company’s 
decision to rebate dealers for un- 
sold cars in stock or in transit 
before Dec. 18, effective date of 
the clauses governing business 
transactions. 

Establishment by ESA of this 
effective date for sales, instead of 
a retroactive date, flouted factory- 
dealer practices providing for re- 
funds on inventory vehicles during 
all price cuts. 

Chevrolet and Pontiac dealers 
also got indirect assurance Wed- 
nesday that GM would remit the 
amount of the price decreases when 
the company decides to annul the 
embargo on sales of 1951 cars. 

* * * 


i pricing counter-proposal of 
Executive Vice-President Har- 
low H. Curtice promised GM deal- 
ers rebates if an ESA re-examina- 
tion of the corporation’s cost-price 
structure showed lower GM prices 
were warranted. 

that GM 


Curtice also. stated 


Tema de 


TE ES 


MEXICAN ROAD RACE 
(CARRERA PANAMERICANA) 


A complete history of the exciting 2135 mile road 
race from Juarez, Mexico (El Paso, Texas) across 
Mexico to Guatamalan Border, 132 stock cars com- 
peting . . . over 300 Photos... articles by 
famous authorities, drivers, personalities. Rules, 
leg-by-leg description, Award banquet, winner 
Herschel McGriff's own story. A large book with 
no detail overlooked. A travelog on Mexico's new 
super-highway with scenic — of historical and 
colorful old Mexico... $2.00 ( ) 


De Luxe edition with Fabrikoid binding $3.50( ) 


A New Book 
( ) SOUPING THE STOCK ENGINE 


Explains fully the 5 
PATHS TO POWER. 
Covers everything 
from road to track 
engines . . . effective 
— on speed tun- 
ing . . tells you 
HOw and WHY . 
how to get the most 
from your ‘‘souping’’ 
dollar. Complete data 





on speed tuning of 
ALL MAKES of 
STOCK ENGINES. 


Best book on speed 
ever written! 150 
photos, charts, draw- 
ings. Every speed 





enthusiast will want 
this ALL-NEW, com- 
plete manual of speed by Roger Huntington. 
Pages. Postpaid $2.00. 


1950 INDIANAPOLIS RACE 
YEARBOOK 


112 Pages, 300 Fotos, Charts, 
Drawings 

New, larger and better-than-ever. Articles by 
famous race authorities with technical data feature 
stories, driver histories, cartoons, newsy comments, 
highlights and lap-by-lap comments. 
Photos of world famous drivers, mechanics, officials, 
personalities. New, Interesting, Informative ads. 
TWICE as large as formed editions . . . a per- 
manent record of the 1950 race that will be treas- 
ured by race fans the world over . . . truly the 
“bible” of Indianapolis. IMMEDIATE ODE- 
LIVERY! 
Prices—$1.50 postpaid or $3.00 for De Luxe Edi- 
tion Fabrikold bound with gold leaf lettering. 
( ) 1950 Official Indianapolis Yearbook............$1.50 
( ) 1950 Same—De Luxe Fabrikoid Bound....$3.00 


() The Sports Car Engine, new, cng data all 
Sports car engines ..... $1.50 
Specials and Hot Rods of the World, new book 
on special race cars of all nations, a hand- 
book and manual of speed.............. $1.50 
Catalog all 1950 U.S. Cars Includes specifica- 
tions, auto, trans. data, 120 Fotos, Charts, 
Drawings $2.00 
Chevrolet Owner's Handbook. Complete data 
servicing all Chev. cars—'29-'50 Incl. data on 
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( 


~ 


~ 
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Powerglide. Wonderful book . $1.50 
() Ford Owner’s Handbook. Service data on all 
v8, ‘6’ & ‘60’ models. Complete $1.50 
( ) Service Manual Model A Ford ..$1.00 


German Race Cars and Drivers—Post-war & 
Pre-war. Over 300 Fotos, Complete data Ger- 
man racers, past & present......... ..$2.00 
Catalog all British Cars, 1949-1950 $2.00 
TREASURY OF EARLY AMERICAN AUTOS. 
Just out! Clymer’s McGraw-Hill book of his- 
torical cars, songs, cartoons, slogans, data 
Vanderbilt Cup, Indianapolis, N.Y. to Paris 
Races. 22,000 words of text, 500 illustrations. 
Beautiful 224 page large gift album $5.00 


Order from Book Department 


Automotive News 


2666 Penobscot Bidg. 
Detroit 26, Mich. 


~~ 
~~ 





would ask dealers to make refunds 
to consumers who purchased cars 
at the higher prices, but legally, 
the new price regulation requires 
no such refunds to consumers 
whose new-car purchases were con- 
summated before Dec, 18. 

GM _ reported that at least 35,000 
new Chevrolets were sold in the 
10-day period between the price 
boost of Dec. 16 and the rollback 
of Dec. 18. It was also reported 
that 15,000 new Pontiacs were 
titled in the same 10 days, Ford 
and Lincoln-Mercury _ statistics 
were not available. 

Additionally, GM spokesmen said, 
unsold dealer stocks as of Dec. 18, 
when GM _ stopped sales, totaled 

35,000 new Chevrolets, 17,000 Pon- 
tiacs and 2,400 Cadillacs. Rebates 
for these inventory cars on the 
basis of the price-cutback amounts 
would cost the corporation nearly 
$10,000,000, it was estimated. 

Hopeful consumer buyers of cars 
reduced in price deluged dealers, 
GM and Ford offices and news- 
papers with inquiries as to their 
refund possibilities. But the com- 
panies disclaimed legal responsibil- 
ity and left the matter entirely in 


their dealers’ hands. 
+ * * 


| year 








New Orleans Mayor Visits Dealer— 


New Orleans’ mayor and city commissioners 
visited Chive Motors, Inc. (Studebaker), 


the photo from left to right: Pierre Chive jr.; 
Studebaker general sales manager: 


commissioner; Paul R. Davis, 
Morrison, and Peter Gagliano, commissioner. 


come before the March 1 expira- 
tion date of the factory ceiling 
order. 

Fears of new-car shortages next 
already had reversed the 
downward drift of used-car auction 
averages, and the price freeze was 
expected to add impetus to the 
used-car price resurgence. 

* * * 
ERE is how GM telegraphically 
stopped its 12,000 Cadillac, 
Chevrolet and Pontiac dealers from 
further 1951-model sales: 

“Pending an examination of the 
discriminatory order of the Eco- 
nomic Stabilization Agency affect- 
jing passenger car prices, including 
lthe possible effect of this order on 
wages, all 1951 model passenger 


I OST in the shuffle of the argu-|cars shipped to you, on and after 
4 ments over the equity of the|today if accepted by you, will be 


regulation and the rebate techni- 
calities was the implicit freeze of 
dealer discounts. 

This secluded feature of Ceiling 
Price Regulation No. 1 was con- 
tained in Section 711.4—the “meat” 
of the regulation—as follows: 

“The ceiling price for the sale or 
delivery of a new automobile by a 
manufacturer shall be the net price 
(f.0.b. factory) charged by the 
manufacturer to the same class of 
purchaser of Dec. 1, 1950, for the 
same make and model, or, if the 
manufacturer has brought out a 
new line since Dec, 1, 1950, or brings 
out a new line hereafter, the net 
price (f.o.b. factory) charged by 
the manufacturer to the same class 
of purchaser on that date for the 
counterpart model in the previous 
line, 

“Whenever the manufacturer 
had a suggested retail price (f.o.b. 
factory) on Dec, 1, 1950, this net 
price (f.0.b. factory) shall be de- 
termined by reducing such sug- 
gested retail price in effect on 
that date for the same or coun- 
terpart model by the same dis- 
counts in effect on that date for 
the same class of purchaser to 
whom the sale or delivery is to 
be made.” 

The above clause thus uses a 
“reverse twist” to effect a freeze 
of dealer, distributor and fleet dis- 
counts. Dealers last week were 
seeking further clarification of the 
discount point from harried ESA 
staffers. 

+ + 7 


F AUTO makers and dealers were 

unsure of what was ahead, so 
was the instigator of it all, Eco- 
nomic Stabilizer Valentine. An “ex- 
planatory” statement by Valentine 
opened by reciting the background 
of the present inflation, then told 
in digested form the principles be- 
hind new-car pricing methods, and 
finally declared: 

“Thus, establishing ceiling prices 
to be charged and received by man- 
ufacturers should help in stabiliz- 
ing dealers’ prices to consumers. 

“If it does not, consideration 
will be given to establishing 
prices for dealers.” 

By way of amplification, 
spokesmen revealed that retail ceil- | 
ings, instead of factory ceilings, | 
on new cars would have been es- 
tablished were it not for the 
agency’s lack of an enforcement 
setup. 

GM’s unprecedented ban on 1951 
car sales was construed as having 
for one objective the curtailment 
of a black-market revival with 
above-ceiling sales. Such a revival 
was freely predicted by dealers in 
the absence of even attempted 
price lids at the retail and con- 
sumer levels, 

In Washington, it was reported 
that establishment of new-car 
ceilings at retail was certain to 





ESA | 


upon consignment and will remain 
the property of General Motors | 
Corp. They are not to be sold until 
released from consignment. 

“With respect to 1951 passen- 
ger cars delivered to you by the 
Divisions of General Motors Corp. 
prior to your receipt of this tele- 
gram, and with respect to which 
title has passed by you, these 
are your property and the dispo- 
sition thereof in the light of 
Price Regulation No, 1 or any 
future government action must 
be determined by you.” 

Most dealers contacted by AuvuTo- 
motive News correspondents said 
they would give refunds to buyers 
at the higher prices only upon re- 
ceipt of rebates from the factories 
or the government. A number of 
GM dealers were taking orders at 
increased prices with promises of 
adjustments if the rollback were 
to stick. 


The trade Thursday was also 
pondering the effects of the newly- 
announced “fair standards” for 
price-setting. Price Chief DiSalle 
emphasized that while the code was 
initiated on a voluntary compli- 
ance basis, lack of cooperation by 
industry and business would com- 
pel the government to put “teeth 
of compulsion” in the order. 

+ + * 
HE NEW “price standards” are: 
1. Manufacturers are urged not 
to boost prices if their net profits 
before taxes equal their fair aver- 
age profits during the 1946-49 span. 

2. The government will wink at 
price raises on unprofitable items 
if: 1. the increase is just enough 
to make the item profitable, or 2. 
the increases match the amount of 





New-Car Price Freeze 

Not Expected in Canada 
TTAWA.—A new-car price freeze 
similar to the U. S. order is not 

imminent here, according to gov- 

ernment sources, even though Ca- 


|nadian car prices are scheduled to 
| increase 
| against American cars will be lifted 


and import restrictions 
}in January. 

It is even doubted here if such 
an order can be legally made now 
except on cars required for de- 
fense purposes, However, under 
the Essential Material Act, Can- 
ada can impose some selective 
price controls on components of 
cars, 

If U. S.-made cars can be sold 
here for less than Canadian prod- 
ucts then the government is ex- 
pected to officially adjust prices, 
including possible action on duties 
and taxes. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 


were among the many distinguished guests who 


during the introduction of 1951 models. Shown in 


L. H. Sargent, district manager; Victor Schiro, 
Mayor de Lesseps S. 


the rise in material and labor costs | 
Since last June 24, whichever in- | 
crease amount is lower. 


3. Retailers and wholesalers are 
advised to peg their profit mar- 
gins at the June, 1950, level if 
their before-taxes net profits equal 
the 1946-49 average. 


4. Retailers and wholesalers are 
cautioned against raising prices to 
meet higher replacement or market 
costs. To gain government sanc- 
tion, margins may be added only 
to the inventory cost actually paid 
for the goods in stock, 

5. If a manufacturer’s total profit 
is surpassing the 1946-49 average, 
he is asked not to raise the price 
of any profitable item. 

This “fair standards” 
ally constitutes the easy way of 
price controls. By limiting profit 
margins rather than retail prices, 
the federal policy seeks the most 
convenient way of curbing prices 
| without raising more enforcement 
problems than the present pint- 
sized ESA staff can handle. 

. ca + 

T= NEW ceiling price regula- 

tion dwells at length on factory 
accessories policies and restrains 
makers from “loading” or “unload- 
ing” accessories without making 
price allowances on the Dec. 1 ceil- 
ing basis. 

Factories are prevented by the 
|new-car ceiling order from “load- 
ing” extra accessories on their new 
cars. Manufacturers requiring deal- 
ers to accept extra equipment that 
wasn’t standard gear Dec. 1 will 
be classed as violators, the regula- 
tion states. 

Accessories prices at the fac- 
tory level are frozen as of Dec. 1, 
whether any items are removed 
from the cars or installed at the 
factory as optional equipment at 
extra cost, 

Frozen at the Dec. 1 levels are 
practices and amounts involving 
transportation charges, financing 
and factory delivery and handling 

charges, federal excise taxes and 
all other charges customarily in- 
cluded in the f.o.b. pricing of new 
cars at the factories. 

Yet-unannounced 
Buick, Chrysler, DeSoto, 

Oldsmobile and Plymouth must 
bear the same ceiling prices as 
their counterpart models 
duction Dec. 1, 

Just prior to 





1951 


imposition of the 


regulation, Buick and the Chrysler | 
lines had revealed the extent of | 


the 1951-model price increases they 


had planned. Buick and Oldsmobile | 


dealers were exempted from the 
GM cease-sale order because they 
still were selling only 1950 models. 
The Chrysler Corp., 
Oldsmobile introductions are sched- 
uled for next month. 


| 
code actu- | 


Line Ad Gre Groups 
Reported as Tax 


Evasion Suspects 


WASHINGTON. — Some de: ler 
line advertising associations ‘are 
possible candidates for penali'ies 
|for failure to file income tax re- 
turns,” according to Stokes ‘ax 
Controls. 

The tax consultants, in a dealer 
bulletin, said that the Bureau of 
Internal Revenue also holds that 
the amount of undisbursed funds 
at the end of the year in these 
advertising associations is taxable 
| income. 

Line associations for advertising 
purposes have been formed through- 
out the country at the instigation 
of some manufacturers. Dealers 
| contribute money to the organiza- 
'tions which then disburse the 
;}money for advertising. 

Noting that the tax involved “is 
|very large,” the Stokes company 
| says that litigation seems likely. 
| However, it probably will be many 
months before the question is set- 
tled, the company added. 

Stokes advised dealers who are 





|officers or directors in the associa- 


tions to have their attorneys check 
the state law to determine if they 
are personally liable if all the funds 
have been disbursed for advertising 
and none for taxes. 

The consultants also told the line 
groups to keep enough money in 
their tills to pay the tax if the 
government should ultimately de- 
mand it. 


If Output Is Cut 
Dealer Shows How U. S. 


Receipts Would Slip 


LOS ANGELES.—If the govern- 
ment cuts production by 3,000,000 
cars next year, it will reduce its 
tax income by over $1% billion, 
estimates Harry Mann, a Chevrolet 
dealer at 5735 Crenshaw Blvd. here. 

Mann points to a recent estimate 
by the Automobile Manufacturers 
Assn., which stated that 24 cents 
out of every automobile dollar goes 
to taxes. Therefore, levies on a 
$2,000 car delivered in Detroit 
amount to $475.75. 

Broken down, the taxes are as 
follows, according to Mann’s calcu- 
lations: 

Estimated taxes accrued on ma- 
terials, parts and their transporta- 
tion prior to receipt by automobile 
manufacturer, $99; estimated in- 
come and other taxes paid by auto- 
mobile manufacturer, exclusive of 
federal excise tax, $101.50; federal 
excise taxes on car, including radio 





lines of | 
Dodge, | 


in pro-| 


Buick and| 





and heater, $102.25; dealer’s prop- 
erty, income and other taxes, $102; 
Michigan sales tax, $57.85; license 
plate and title on car, $12.75; fed- 
eral and state excise or sales tax 
on five gallons of gas and six quarts 
of oil, 40 cents. 





Rate Autos Essential, 
NADA Urges NPA 


WASHINGTON.—Fred Haller, 
NADA president, last week urged 
the National Production Author- 
ity to proceed cautiously with 
plans for mobilization, lest it 
pull the “wheels” out from under 
the nation. He pledged that 
dealers would do their part to 
keep cars and trucks rolling. 

“Today more than 50 percent 
of all trips taken by automobile 
are for the purposes of making 
a living,” Haller said. “An addi- 
tional 13 percent are for the 
purpose of shopping for food, 
clothing and other essentials.” 








Olds Dealers Confer at Santa 


Barbara, Calif.— 


This group of Southern California Oldsmobile dealers heard officials from the plant. Front 


row (left to right): 


E. L. O'Reilly, San Luis Obispo; Fred Schweitzer, 


Bakersfield; G. R 


Jones, general sales manager; V. S. James, Los Angeles; Jack Mardin, Santa Barbara. Bac! 


row (left to right): 


R. D. Nessem, Oxnard; L. J. Woodard, Shafter; 


Ted Jones, Burbank 


William Morris, Fillmore; Dan Martin, Santa Monica; G. R. Natzel, Pacific regional manager 


William Johnson, Santa Maria; Lester Martin, 


Lancaster. L. F. Carison, executive assistant to 


the general manager, also participated in the session. 
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VMedium-Priced Field Hit . 


Survey Shows Who’s Buying Cars 


The medium-priced buyers had in-, workers were included in the 10| 


(Continued from Page 2) 


chasers were: Retailer, broker, 
lawyer, doctor, construction com- 
pany head, bank president, board 
chairman of a large concern and 
three manufacturing executives.— 


Sam X. Hurst. 
* * * 


Cincinnati 


Dg ene in all price fields in 
Cincinnati reported that cars 
aré much harder to move now than 
they were a year ago or even just 
before the start of the Korean war. 
This was particularly empha- 
sized by dealers in the low and 
medium-priced brackets. They 
pointed out that some persons 
earning as much as $100 per 
week have been forced out of the 
new-car market by the severity 
of the monthly payment restric- 
tions of Regulation W. 
Occupations of persons buying 
low-priced cars ranged from tailor 
to skilled tradesman, while those 
buying medium-priced cars_ in- 
cluded teachers, electricians, ac- 
countants and cabinet makers, The 
highpriced field attracted business 
owners or executives, although one 


traveling salesman was listed. 
Emery Bacon. 

* * * 

Buffalo 


SURVEY of dealers in Buffalo 

brought a unanimous opinion 
that the medium-priced car buyer 
has been hurt most by the restric- 
tions on credit. Low-priced car 
buyers now are generally in the 
$5,000-a-year bracket, with many of 
them persons who formerly bought 
medium-priced automobiles. 

The medium-priced bracket has 
been finding its customers among 
small store owners, executives of 
small companies, bankers and 
supervisory workers. | 

The top-priced bracket has been | 
little affected, dealers said. Cus- 
tomers continue to be persons earn- 
ing upwards of $1,000 per month, 
most of them professional men or 
high-salaried salesmen.—GeorceE E. 
TOLEs. 

* * 


Portland, Ore. 


HE effects of Regulation W are 

now being felt by Portland deal- 
ers handling low and medium- 
priced makes. Dealers with high- 
priced lines report no change with 
most sales still cash transactions. | 

All dealers said used-car sales | 
have definitely suffered. Incomes | 
of low-priced car purchasers 
range from $250 to $750 per 
month, with occupations embrac- 
ing bus driver, steel workers and | 
clerical personnel, 

The medium-priced buyers range | 
from $4,500 to $10,000 per year, with | 
the majority of them supervisory 
workers or small businessmen. The | 
income range in the high-priced | 
bracket was $7,500 to $25,000 an- 
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comes ranging from $6,500 to $20,-|most recent sales of one Minne- 
000 per year, while those in the | apolis dealer. 


high-priced field went from $10,000 
to as high as $45,000 per year. 
Cattlemen, business and _ profes- 
sional men dominated both classes. 
—O. M. Cook. 


* ¥ + 


Denver 


OW-PRICED car buyers in Den- 
ver have incomes ranging from 
$4,000 to $8,000 per year. Some are 
above the higher figure but, in 
many of these cases, they are buy- 
ing a second car. 

The great majority of high-priced 
cars are sold for cash, and there is 
still a shortage of high-priced units 
in this area. Dealers report, how- 
ever, that Regulation W has hurt 
used-car sales.—IRA ALEXANDER. 


* * * 
Minneapolis 
— it’s a sign of the times, 

but a checkup of occupations of 
new-car buyers in the low-priced 


class shows that no whitecollar|low-priced car buyer is usually a| most of its buyers from people 


Is this any way to talk to a lady? 


AYBE the gals-at-the-wheels aren’t all 
breathless to hear about your car’s 
stroke, bore and piston displacement. 

But they don’t have to be engineering- 
minded to care about value. Care-free, 
trouble-free, safe performance is what they 
want most. And in the months ahead that, 
more than any other factor, is going to be the 
making, or the breaking of a lot of friendships. 

How can you be sure of getting value 
where it counts most—in moving parts, the 
“vital zone”? You may find it a help to 
keep this simple, but easily overlooked 


formula in mind: 


Value 


Obviously a big advantage above the line 
gives you more value than a small one below. 
No other bearing can match Timken’s uni- 
form high quality, extensive and varied 
service support, and overwhelming public 


acceptance. 


In terms of value features, Timken prices 
are lowest today. The Timken Roller 
Bearing Company, Canton 6, Ohio. 





nually with only one out of 10 deals 
a time sale.—ErNest W. PETERSON. 
* 


Dallas 


COCUPATIONS of buyers in the} 
low-priced field in Dallas in- | 
clude: Farmer, plasterer, cabinet 
maker, truck driver, retired ac-| 
countant, salesman, nurseryman, 
cafe owner, drivein store manager | 
and machinist. 
In the medium-priced field, | 
buyers included: Three salesmen, | 
plumbing wholesaler, teacher, 
airplane mechanic, wholesale | 
jewelry representative, engineer, | 
cafe owner and office executive. 
The high-priced bracket drew: | 


Broker, farmer, chain food store 
owner, investor, cafe owner, geo- 
physicist, building contractor, oil | 


operator and owner of a cold stor- 


age plant.—CuHar.es Cartes. 
* + a 


Twin Falls, Id. 


VERAGE incomes of new-car| 
buyers in Twin Falls, Id., are | 
probably higher than those in most | 
of the U. S., dealers said. Most of | 
them claimed that credit restric- 
tions have hit used-car sales far 
harder than new-car transactions. 
Farmers and salesmen were the 
principal buyers of cars in the 
lowpriced brackets with their 
incomes ranging from $5,000 to 
$10,000 per year. 
There was not a great deal of 
difference in the incomes of 
medium and high-pried car buyers. 


Pi abeittte 





_ quality + service + public acceptance 





He said most customers now 
are union laborers, with incomes 
ranging from $3,000 to $5,600 an- 
nually. The medium - priced 
bracket draws about evenly from 
the white-collar and labor classes 
with incomes ranging from $4,000 
to $6,000 annually. 

The high-priced bracket is sub- 
stantially unchanged, dealers re- 
ported. Most buyers are “well off,” 
and are generally repeat customers. 
Still a shortage of cars in this field. 


Nat Wooo. 
7 * + 
Akron 
[pPALans handling the lowest | 
and highest-priced lines’ in 


Akron both reported that people 
“are buying on headlines” at this 
time. When news is bad, sales 
jump, the dealers said. 

Customers for high-priced cars 
are generally in business for them- 
selves or are professional men, The 


price 
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ONE EXAMPLE of Timken value is in the 
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Ralph Knight Chevrolet in Aurora— 


Formerly a Hudson distributor in Kansas City, 
Ill. Knight has been a franchised dealer since 1913. 


| Chevrolet deal in Aurora, 


rubber worker in this city with 
;ocecasional salesmen or _ teachers. | 
|The average income is about $350) 
|per month.—-Joze Kvesier. 
* * * } 
New York 
| PRADITIONAL income patterns 
| # for new-car buyers in the New| 
| York area have not changed much | 
as a result of credit restrictions, | 
dealers report. 

The low-priced field still gets 
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Ralph Knight has just taken over this 


earning from $2,500 to $6,000 per 
year. They are usually hourly 
wage earners, salesmen or skilled 
workers, and about half of them 
finance their purchases while the 
other half pay cash. 

The medium-priced field draws 
buyers earning from $4,000 to $9,000 
annually, who work at such occu- 
pations as store keepers, small 
manufacturers and salesmen. The 
top-priced cars are still being pur- 
chased by persons with high in- 
comes.-—BerNarp Brown. 





ONLY TIMKEN GIVES YOU 
ALL THESE VALUE FEATURES 


QUALITY 
. Design leadership 
. Steel made in our own mill 
3. Precision manufacture 
. Rigid quality control 
5. 50 years experience 


SERVICE 


3. Unequalled engineering service 





RESEARCH on general automotive prob- 


, : : : . Unequalled research and devel- 
lems is an extra Timken service avail- 


— a > 2aAri y ¢ ieati oma a 
pinion—toughest bearing application opment facilities for your use 


able to automobile manufacturers. For on a car—where all but two makes of 7 pis ate’ : a 
example, Timken introduced the gear autos use Timken bearings for long, . Installation service in the field 
deflection test, ~ ee test, and i somedar Speaton: Seance ae - 9. Widest range of sizes 
helped develop EP lubricants. performance standard other tapered roll- Si hale e Se ; 
er bearing manufacturers try to follow. - Most dependable source of supply 
PUBLIC ACCEPTANCE 
. First choice throughout industry 
—_ 


. Best-known name in bearings 
. Widespread advertising 


its TIMKEN for VALUE 


THADE-MARE REG U & PAT OFF 


TAPERED ROLLER BEARINGS 








NOT JUST A BALL C) NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER (> BEARING TAKES RADIAL AND THRUST —-])=— LOADS OR ANY COMBINATION “ye 
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Price Escalator Urged 
New-Car Makers, UAW United in Fight 


Against Ceilings and Pay Freeze 


(Continued from Page 25) 


Wednesday, “Congress recognized 
the necessary relation between 
wages, costs and prices and the 
necessity of avoiding injury or 
ruin to business 
through the im- 
position of price 
controls without 
corresponding 
wage controls. 

“Therefore, our 
recommendation 
that the ESA ap- 
prove our long- 
term agreements, 
and adopt the 
basic principles 
contained in them 
as a pattern for industry in the 
present emergency, necessarily re- 
quires an adjustment of prices to 
cover the additional costs which 
may arise in the adjustment of 
wages with changes in the cost of 
living until such time as the gen- 
eral program may stabilize the cost 
of living and, hence, wages and 
prices. 

“Since these contracts provide for 
the automatic adjustment of wages 
every quarter corresponding to 
changes in the cost of living, this 
necessarily will require a _ corre- 
sponding automatic adjustment of 
prices covering the increased costs 
resulting from the wage adjust- 
ments,” Anderson said. 

For Ford’s part, Bugas criti- 
cized the ESA price-freeze policy 
for giving preferential treatment 
to those who had boosted their 
prices before Dec. 1. Auto mak- 





H. W. Anderson 


ers, like Ford and GM, who had 
managed to hold the price line 








before Dec. 1, “are penalized for 
their self-restraint and patriotism 
in this national emergency,” he 
declared. 

“We believe,” Bugas went on, 
‘there is promise of industrial 
peace and maximum _ production 
under a cost-of-living adjustment 
and improvement factor labor con- 
tract, provided it is coupled with 
an equally fair, clear-cut officially 
announced automatic formula for 
price adjustment.” 

He stressed that these factors 
should be allowed for in such a 
pricing formula: 

1. Cost-of-living wage hikes since 
May 24-June 24, the pre-Korean 
outbreak base period established by 
the Defense Production Act. This 
legislation, Bugas observed, has no 
reference at all to the 1946-49 base 
period set arbitrarily by the ESA 
for its fair-standards code. 

2. Materials and service cost in- 
creases since May 24-June 24. 


3. Price adjustments to cover 75 


|percent of increased costs growing 


out of reductions in production 
volume below 65 percent of the 
output rate in the first half of 1950. 

4. Upward or downward adjust- 
ments for changes in design costs. 

5. Relief for special hardships. 

+ * + 

N ITS statement before the 

Wage Stabilization Board, GM 
made this acute observation of the 
fallacy in new-car price controls 
alone: 

“Freezing the prices of automo- 
biles at the Dec. 1 level will not in 
itself contribute to avoiding fur- 
ther inflation in the cost of living, 
but may even contribute to it by 
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*PATENT 
No. 2,465,175 


ANOTHER EIS EXCLUSIVE! 








FREE CUP INSERTER that makes life 
easier for the mechanic. EIS furnishes 
this ial inserter — FREE — with 


4 CA-P Kits! 








It’s no trick to render outstanding 






EIS AUTOMOTIVE CORP. Middletown, Conn. 






DOES THE TRICK! 
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Ua tet 
for CHRYSLER 


PRODUCTS 





brake service when you use EIS R933 


WHEEL CYLINDER CUPS for 


Chrysler replacement. This is the 
ONLY cup with built-in, strong, flex- 
ible ribs, designed to maintain the 
proper degree of wall tension and at 
the same time provide snugger fit of 
cup’s wall to piston hub. EIS R933 
stands up in service and costs less in 
the long run. Ask your Jobber for the 
R933 Wheel Cylinder Cup or the 
complete CA-P Kit. 


BETTER YOUR BRAKE SERVICE 
AND BRAKE PROFITS WITH EIS -- 
THE COMPLETE BRAKE PARTS LINE! 


SUPER 40 AND SUPER 50 
HYDRAULIC BRAKE FLUIDS 


MASTER AND WHEEL CYLINDER 
PARTS AND KITS 


BRAKE CABLES ¢ BRAKE TOOLS 


BRAKE PARTS AND SEALED KITS FOR 
SERVICING ALL CARS AND TRUCKS 


20 EIS WAREHOUSES are ready to 
serve you promptly almost anywhere in 
the world. Order from your Jobber or 
write direct for complete information 
on the EIS Line. 





DECEMBER 





Real Packard Clan— 


The fifth member of a family to receive a 
gold watch for 10 years’ service with Pack- 
ard is shown with Hugh J. Ferry (left), presi- 
dent. William Shepherd, a time study analyst, 
was one of 443 men and women so honored 
last week. Shepherd's father, sister and two 
brothers have received 10-year watches. 


underpricing automobiles and mak- 
ing more purchasing power avail- 
able for basic cost-of-living items.” 

Reuther agreed with the GM 
contention that the escalator prin- 
ciples, embracing cost-of-living 
quarterly fluctuations and annual 
“improvement factor raises, 
should be used as a yardstick for 
Permanent wage stabilization in 
the auto industry. 

“Hasty and inadequately consid- 
ered action by the government to 
pinpoint wage controls in the pro- 
duction of passenger cars would 
have the effect of unstabilizing the 
most stable industrial relations sit- 
uation in the nation,” Reuther said. 

A stabilized cost of living, the 
UAW president said, would elim- 
inate the need for a freeze on the 
cost-of-living formula. He compared 
the auto workers’ cost-of-living 
plan to the price parity which the 
government guarantees to farmers. 

* o * 


NDER the law, it was pointed 

out, any member of the indus- 
try is permitted to appeal for spe- 
cial consideration as a hardship 
case, and appropriate provision is 
made in an accompanying proce- 
dural regulation for hearing such 
appeal. 

It provides, however, that it shall 
be a violation of the order for any 
manufacturer to require any pur- 
chaser of a new automobile, as a 
condition of the sale or delivery, 
to purchase any equipment which 
was not standard for the same or 
counterpart model on Dec, 1. 

It also provides that it shall be 
a violation of the regulation to 
“charge a price above the applic- 
able ceiling price in connection 
with the sale or delivery of a new 
automobile either alone or in con- 
junction with any other material 
or service or by way of any com- 
mission, discount, service, trans- 
portation or other charge, or by 
tie-in agreement or other trade 
understanding, whether the price 
increase appears directly or in- 
directly.” 

It further provides 
manufacturer 


that if a 
is unable to deter- 


mine a ceiling price under the reg- 
ulation, he shall apply to ESA for 
the establishment of an appropriate 
ceiling, and shall make no sale or 
delivery of the model in question 
until such a price has been estab- 
lished, 
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Haller Calls Lids ‘Unfair’ 


As Kansans Hear News 


(Continued from Page 3) 


bear its full share of the emergency 
program. 

“But we certainly don’t want to 
assume more than our fair share,” 
Haller exclaimed, “and that’s what 
already has been forced upon us 
through Regulation W. We are will- 
ing to abide by Congress’ decisions, 
but we don’t want to be at the 
mercy of the Federal Reserve 
Board which is responsible to no 
one —neither the President nor 
Congress.” 

Scott, pointing out that the car 
dealers do not like the unenviable 
position of being a “whipping 
post,” said that if the govern- 
ment wants “to curtail produc- 
tion, it ought to do that at the 
fountainhead” by freezing costs 
and not by making it next to 
impossible for the average man 
to buy a car. 


Sen. Andrew F. Schoeppel, Kan- 
sis’ senior representative in the 
Senate, was discussing inflation 
during the afternoon session when 
the price news broke. 

Contending that the war in Korea | 
can be lost through deficit spend- | 
ing, confiscatory taxes and infla- 
tion, Sen. Schoeppel said: 


“The cold or hot war can be lost 





just as effectively through the de- | 
struction of our economic system 
and the debasing of our currency 
by insidious influences in our gov- 


ernment as it could be through any | 


diplomatic or military maneuver.” 

Since the previous war, he 
added, the U. S. has advanced 
$40,000,000,000 to foreign nations. 
Congress appropriated $30,000,- 
000,000 for defense during the 
last session, yet finds that be- 
cause of inflation it won’t “buy 
the amount of equipment that 
was originally planned,” Schoep- 
pel said. 

Controls will mean loss of busi- 
ness, he told the dealers, but their 


concern should be “that all types of 


businesses assume their just and 
proportionate share of these sacri- 


Plane Contract 
Won't Slow Cars, 


Kaiser Asserts 


WILLOW RUN. — Kaiser-Frazer 
Corp. will “continue to build auto- 
mobiles at the present rate of pro- 
duction” whether or not the com- 
pany gets contracts to build planes 
for the Air Force, K-F President 
Edgar Kaiser asserted here last 
week, 

Kaiser’s comment followed a re- 
port that the company had signed 
contracts with the Air Force to pro- 
duce Fairchild C-119 cargo planes, 
known as “flying boxcars.” 

Both Kaiser-Frazer and the Air 
Force emphasized that no formal 
production contract had been is- 
sued. It was revealed by K-F that 
certain licensing agreements be- 
tween the company and Fairchild 
must be completed before produc- 
tion can begin. 

Kaiser-Frazer will be shut down 
from Dec. 25 to Jan. 1, Kaiser said, 
but only for inventory purposes. 
The company reportedly will pro- 
duce the cargo planes in a portion 
of its huge plant here. 

The company also denied a re- 
port that it would assemble Boeing 
jet bombers at an Air Force plant 
in Marietta, Ga. 





| Site of Today's General Motors Building— 

Taken 35 years ago, this photo shows how the corner of Cass Ave. and W. Grand Bivd., 
Detroit, looked then. Now, in place of the billboard, is the huge General Motors building. 
A year after this picture was taken, the Hyatt Roller Bearing Co., then headed by Alfred 
P. Sloan jr., erected a building here. A few years later it was moved for the GM structure. 


fices. Yes—and labor, too,” he 
added. 

At the banquet which conclude 
the convention, Dr. J. O. Christian- 
son, department of agricultur» 
head at the University of Minne 
sota and lecturer for General Mo 
tors, cautioned the audience o 
1,000 members and guests that “i 
every there was a time when every 
one of us ought to kneel and pray 
it is now.” . 

What does this have to do with 
the selling of automobiles, he 
asked? 

“Everything,” he answered, “be- 
cause it involves the faith, ‘the 
freedom, the integrity that made 
this country great.” 

The dealers urged Congress to 
“reduce and eliminate” all non-es- 
sential spending, endorsed the 
Kansas long-range highway pro- 
gram, urged adoption of the uni- 
form vehicle code, and requested 
the state legislature and Congress 
to tax all competitive business 
enterprises equally, including coop- 
eratives. 


Text 


(Continued from Page 8) 


trade understanding, whether the 
| price increase appears directly or 
|indirectly, except as permitted by 
| $711.4. 

§711.7 Reporting, invoicing and 
| record-keeping requirements. (a) 
Reporting. (1) Each manufacturer 
|of new automobiles shall file with 
|the Economic Stabilization Admin- 
|istrator a report containing a de- 
| scription of each model of each 
|make of new automobile and of its 
| equipment, standard and extra, spe- 
cial or optional, which he sold on 
|December 1, 1950, and the ceiling 
| petoes to each class of purchaser 
for such model and equipment as 
| determined in §711.4. 

| (2) If the manufacturer has 
brought out a new line since 
December 1, 1950, or brings out 
a new line hereafter, the report 
shall include a description of the 
new and counterpart models and 
the new and corresponding equip- 
| ment, their list prices and the 
| discounts which he had in effect 
| for different classes of purchas- 
| ers. and a description of each 
such class of purchasers. 


(3) This report shall be filed not 
later than 10 days after the date 
of the first sale of each model and 
eauipment or after the effective 
date of this part, whichever date is 
later. 

(4) Each report shall state with 
respect to each model and equip- 
ment the amounts to be charged 
by the manufacturer for transpor- 
tation, Federal excise taxes and 
charges for handling and delivering 
operations and any other charges 
incident to the sale or delivery of 
a new automobile, together with 
the amounts of such charges made 
by the manufacturer on December 
1, 1950. 

(b) Invoicing. Each manufacturer 
of new automobiles shall furnish 
to each person to whom he sells a 
new automobile an invoice stating 
the ceiling price established by this 
part separately from any other 
charge. 


(c) Records. Each manufacturer 
of new automobiles shall preserve 
and keep available for inspection 
by the Economic Stabilization Ad- 
|ministrator all records necessary to 
substantiate ceiling prices estab- 
lished under this part. 


§711.8 Petitions for amendment. 
Any person seeking an amend- 
ment of any provision of this 
part may file a_ petition for 
amendment in accordance with 
Price Procedural Regulation No. 
1 (832A CPR Part 700) issued by 
the Economic Stabilization Ad- 
ministrator. 


This regulation shall be effective 
immediately for a period ending 
March 1, 1951, provided, however. 
that it may be modified, amended 
or extended prior to the expiration 
of such period. 

Note: All record keeping and re- 
porting requirements of this regu- 
lation have been approved by the 
Bureau of the Budget in accord- 
ance with the Federal Reports Act 
of 1942. 

Signed, Alan Valentine, Economic 
Stabilization Administrator, 
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lsed-Car Prices Up... 


Sales Holding Steady 
Despite Restrictions 


(Continued from Page 1) 


cars than were sold in the same, ported increases in used-car sales 
states last year. Based on the re-| lately, and prices also are said to 
ports of the 19 states, an estimated| be strengthening. 

ieee cars were registered; New-car dealers contend, how- 
i whe | ever, 

Such a total would be the third|mean that customers will demand 
lowest monthly figure of 1950, top-|larger tradein allowances. This 
ping only the January count of/|would probably cause an increase 
381,561 and the February total of|in used-car prices, they say. 
408,990. + * * 

+ * + 
N THE other hand, stabilization 
THE decline in November was . ; aii 

ascribed to several factors, |new-car dealers’ to drop  tradein 
eae ee credit a | prices. However, this action would 
to as aeces Guaiae te may (oe necessarily result in lower 
sections of the country. 

The same conditions, plus a few 
new ones, have been prevailing in| 
December, but sales have begun to} 
climb. 

Of course, not all dealers are 
sharing in the burgeoning 
market. Nor are all areas ex- 
periencing increases in car sales. 
There have been enough favor- 
able reports, however, to indicate 
that December’s volume topped 
that of November. 


The action of General Motors in | 
stopping sales of ‘51 models by 
Cadillac, Chevrolet and Pontiac | 
dealers is bound to have some 
effect on the month’s registration | 
total. 


Used-car dealers are aware of 
what happened to used-car prices 
the last time there was a ceiling 
price on new cars. It is, perhaps, 
this memory which has caused 
the recent upturn in the whole- 
sale price of used cars. 

In one of the first auction sales 
held after the government’s price 


jump. Tim Anspach, operator of 
|the Dealers Auto Auction in Albany, 


“The market was 


day (Dec. 18): 
hot. Prices high and unreliable. 

As cases in point, Anspach listed 
the prices paid for seven 1951 Chev- 
rolet sedans, none of which sold for 


ok * * | ‘ 

HOSE three makes accounted ne ee * * * 

for 31 percent of all new-car| [VEN before the price rollback 
registrations in the first 10 months | order, the wholesale used-car 
of this year. However, the GM em-| market had begun to edge upward. 
bargo was effective only on units | AuToMOTIVE News’ index of whole- 
delivered after Dec. 18. |sale used-car prices advanced to 

Many dealers contend that an/|$820 last week, a modest tilt of $2 
even more serious deterrent to a|but the first gain that’s been re- 
high registration total in Decem-| corded since the post-Korean boom 
ber is the fact that they do not/| went bust late last July. 
have enough new cars on hand.| Charles Kreisler, president of 
Here again, however, this lament| the New York Used Car Dealers 
is confined only to certain dealers) Assn., reported that used-car 
in some areas. | sales in New York have been 

The used-car market appears | rising steadily since Dec. 1. 
to be just as chaotic as the new- 
car market. Many cities have re- |hit a peak last Tuesday (Dec. 


19), 


MANUFACTURER'S 
REPRESENTATIVE 


A large manufacturer of Automotive Tools and 
Garage Equipment requires a full time representa- 
tive to call on Automobile Manufacturers in the 
Detroit area. Must have a knowledge of Automo- 
tive Service Tools and their application and be 
able to discuss such tools intelligently with Service 
Managers. 


We require a man with a pleasing 
personality and appearance, one who can meet 
difficult situations with good judgment and tact to 
keep us on a friendly basis with the companies 
with whom we are doing business. 


If you are a resident of Detroit or suburbs and 
believe you have the qualifications we require, 
write us giving your age, salary requirements, 
experience and record of employment for the past 
ten years. No references will be checked until 
after you have had a personal interview. Write 
to Sales Manager, K. R. WILSON, 215 Main Street, 
Buffalo 3, New York. 


Montpelier 
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Want More Truck Sales—with EXTRA Profit? 


Sell more Dairies, Bakeries, Laundries, etc., your chassis 
with Montpelier Specialized Delivery Bodies—by offering 
what they need and want for most efficient delivery 
service. You handle complete deal—with our full co- 
operation—one vehicle or large fleet. 


Phone, Wire or Write for Details 
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that higher new-car prices | 


used-car prices at the retail level. | 


rollback order, prices took a sharp | 


|N. Y., said after his sale last Mon- | 


Chevrolet Dealers Set Plans— 

The Chevrolet National Dealer Planning Committee, in operation since 1937, at its De- 
|cember meeting with plant officials in Detroit. (Clockwise around outside of tables): Max 
| Meadors, Clovis, N. M.; E. R. Wood, Santa Fe, N. M.; Giles Sullivan, Champaign, Iil.; 
|v. W. Nall, lowa City, la.; Chairman William J. Sullivan, Kansas City; Co-Chairman Marsh 
| Johnson, Reno, Nev.; A. E. Summerfield jr., Flint; Harold L. Free jr., Naugatuck, Conn.; 
J. Paul Harkison, Lemoyne, Pa., and E. K. Roggenkamp, Milltown, Ind. (Clockwise around 
inside of tables): J. L. Shelburne, Fresno, Calif.; E. M. Nielsen, Columbus, Neb.; Frank D. 
| Rambo, Fayetteville, Tenn.; H. K. Folk, Akron; W. A. Pape, Bronx, N. Y., and Robert 
| Murphy, Mount Holly, Va. 


Dealers Shown 


01 Dodges 


DETROIT. — Dodge dealers of 
Michigan, northern Ohio and north- 
ern Indiana met last week with 
factory executives at Masonic Tem- 
ple to preview 1951 model Dodge 
cars which will be introduced to 
the public Jan. 20. 

E. C. Quinn, Dodge general sales 
manager, conducted the meeting. 
Quinn described the 1951 model as 


| but that the end of the trend is not 
yet in sight. 
* * * 

’REISLER said that more used 

cars were sold in New York in 
ithe first 18 days of December than 
were sold in all of October. 

He reported that wholesale 
prices of cars in the under-$1,000 
bracket have increased $50 to 
$100 in the first half of this 
| month. 

“Apparently,” Kreisler said, “we 











Car Tire Output 
Seen Steady 
Till March 


AKRON.—Belief that the rubber 
industry will produce as many 
passenger car tires in January and 
February as in November and De- 
cember of this year was expressed 
here by James J. Newman, Good- 
rich vice-president. 

“While the consumption of new 
rubber for the production of civil- 
ian products is currently limited by 
government order, it now appears 
certain that sufficient rubber will 
be available to continue production 
of passenger car tires at the pres- 
ent rate during the first two 
months of 1951,” Newman said. 

“This anticipated tire production 
|will equal that of January and 
| February, 1950. Passenger car tire 
| production during 1950 will exceed 
1/1949 output by at least 12,000,000 
units, according to present esti- 
mates, representing the largest vol- 
ume of sales in the history of the 
tire industry,” he added. 

“The rolling stockpile of rubber 
on wheels is probably at a higher 
level now than ever before. Sub- 
stantially increased production of 
American-rubbers in 1951 should 
make it possible to meet all de- 
fense requirements for rubber prod- 












less than $1,825 with the top price | 


are running into the best demand 
that has been experienced since 
the rush caused by the Korean 
| campaign.” 

Kreisler added that these condi- 
|tions “seem to prevail throughout 
the country where the Christmas 
shopping is growing in intensity.” 


| 


ucts next year, at the same time 
enabling industry to produce at a 
high enough rate to supply all 
essential demands for finished rub- 
ber products, including tires,” New- 
man said. 


“distinctively new and modern in 
appearance and outstanding in 
their riding comfort and road- 
ability.” Among improvements are 
those in driver vision, front and 
rear, and numerous mechanical im- 
provements. The meeting was one 
of 25 being held in major cities 





this month for more than 4,000 
Dodge dealers. 
Make Way for NADA! 
MIAMI, Fla.—A “roadblock” in 
the path of the NADA exhibits 
planned for the space adjoining the 


Miami Beach auditorium has been 
removed. Mayor Harold Turk has 


Defense Effort | 
Seen Aided by | 
Good Dealerships 


DeSoto Moves 
Woolson Up 


DETROIT. —L. I. Woolson, De- 
Soto operating manager, has been 
elected manufacturing vice - presi- 
dent and a director of DeSoto, it 
was announced last week by C. E. 


GARDEN CITY, Mich. — Ralph 
Ellsworth, local Ford dealer, point- 
ing to the tremendous job facing 
the auto industry 
in keeping de- 
fense and war- 


} 


ordered removed a_ prefabricated | Bleicher, DeSoto's president. 

house which had been left on the Woolson has been with Chrysler 
auditorium lot at the conclusion | Corp. 22 years and with DeSoto 
of the convention of the National; since 1936. He became operating 
Assn. of Real Estate Boards last|manager in 1948. Woolson joined 


He said that both sales and prices 


production trans- 
portation moving, 
says dealers who 
expanded and im- 
proved their serv- 
ice facilities since 
the end of World 
War II are in a 
position of vital 
importance in the 
present emer- 
gency. 

Ellsworth plans to open a new 
$350,000 building two blocks west | 
of his present dealership in sub-| 
urban Detroit next month. This will 
|double his present floor space of | 
| 32,000 square feet. 


November. 


| 
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Ralph Elisworth 
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Hutchins, Davis 
| - 
Join Ford Fund | 
| LOS ANGELES. Robert M. 
| Hutchins, chancellor of the Univer- 
|sity of Chicago, and Chester C. 
| Davis, president of the Federal Re- 
|serve Bank of St. Louis, have been 
named associate directors of the 
| $238,000,000 Ford Foundation, ac- 
cording to Paul G. Hoffman, foun- 
dation president. 
| Both men will leave their present 
position to join Hoffman in Pasa- 
dena, which will be the planning 
and grant distributing center of 
the foundation. It will finance study 
and endeavor in peace education, 
strengthening of democracy, eco- 
nomics and human relations. 








Personal Touch 


Ford Il Sends Greetings 


To 142,000 Employes 
DEARBORN.—Henry Ford II has | 
sent each of the 142,000 Ford em- | 
ployes in the U.S. a _ personally 
written Christmas letter this year. | 
The message says: “This letter | 
brings you my best wishes for a} 
very Merry Christmas and a Happy | 
New Year. 


... because STUR-DEE 


Pontiac Cites Stinnett 
C. D. Stinnett, Sarasota (Fla.) | 
Pontiac dealer, has been named a 
“better dealer’ by the division. 


VOLTZ BROS., 








Chrysler as a draftsman. 


get 


MORE PROTECTION 
when you install 


STUR-DLE cai GUARDS 


engineering has been directed 


to the single purpose of providing the most in common- 
sense protection. That's why the STUR-DEE is the. . . 


OR RM MLL Le Ld 


Hi C 2520 S. INDIANA AVE. 
e CHICAGO 16, ILLINOIS 





AUTOMOTIVE NEWS, DECEMBER 25, 1950 








* 30 
> 
Car, Truck Output Estimates 
. 
By Automotive News 
PASSENGER CARS 
(U. S. PRODUCTION ONLY) 
Week Week Jan, 1 dan. 1 
Ended Same Ended Dec., to to 
Dec. 23, Week, Dec. 16, 1950 Dec. 24, Dee. 23, 
1950 1949 1950* to Date 1949* 1950* | 
CHRYSLER 5,468 21,607 14,946 50,065 1,097,910 1,185,975 
Chrysler 110 2,934 4,702 10,947 138,724 167,988 
DeSoto 100 2,276 3,434 8,060 103,965 124,402 
Dodge . 122 6,318 5,381 17,395 289,327 331,360 
Plymouth 5,136 10,079 1,429 13,663 565,894 562,225 
FORD ... 27,314 21,593 28,630 86,744 1,057,613 1,533,499 
Ford .... 19,693 16,344 21,127 62,455 825,380 1,169,699 
Lincoln 801 378 862 2,836 32,750 34,745 
Mercury .... 6,820 4,871 6,641 21,453 199,483 329,055) 
GENERAL MC YTORS 62,228 39,788 67,505 198,024 2,165,125 2,988,167 
a EE 10,874 7,986 12,369 37,498 391,250 546,816) 
Cadillac 2,338 4 2,183 4,815 81,154 108,283 
Chevrolet $2,212 20,693 34,391 101,453 1,086,759 1,481,962 
Oldsmobile 7,390 4,211 7,391 24,449 276,975 392,033 
Pontiac . 9,414 6,894 10,671 29,809 328,987 459,073 | 
KAISER-FRAZER 3,902 3,803 12,319 57,995 147,636 
Frazer ..... 6,461 10,131 
Kaiser .. 3,902 3,803 12,319 51,534 137,505) 
CROSLEY 202 90 155 485 8,881 7,494 
HUDSON 3,694 2,228 3,993 12,275 142,462 Snes 
NASH ....... 3,991 2,010 4,046 12,458 140,368 186,41 
PACKARD .... 2,988 2,693 $,988 104,593 70,802 
STUDEBAKER 5,543 5,502 5,668 17,256 223,827 264,566 
WILLYS-OVERLAND*+ 851 391 2,694 32,874 37,488 | 
Total Cars, U. S. 116,181 92,818 182, 330 401,308 5,031,648 6,561, 823 | 
~¥Station wagons and Jeepsters. *Revised. 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week dan, 1 dan. 1 
Ended Same Ended Dec., to to 
Dec. 23, Week, Dec. 16, 1950 Dee. 24, 
1950 1949 1950* to Date 1949* 1950* 
CHEVROLET 10,409 8,222 10,443 31,854 375,458 
CROSLEY ..... 20 4 26 60 375 
DIVCO 69 56 99 328 3,521 4,721 
DODGE ...... 4,224 2,614 3,943 138,104 148,189 123,773 
FEDERAL . 90 35 95 238 1,632 1,842 
FORD 7,447 4,219 7,184 17,666 240,881 339,360 
GMC . 2,833 1,716 2,807 6,891 $2,198 107,510 
INTERN ATIONAL iid 3,598 1,040 3,765 10,994 109,668 102,526) 
MACK , ade 389 209 341 1,114 7,653 
REO . 398 60 338 1,107 3,572 9,019 
STUDEBAKER | 1,048 1,025 1,109 3,457 62,662 
WHITE ...... 420 183 421 1,255 8,550 
WILLYS-OVERLAND. 1,494 ; 1,621 4,612 49,973 47,529 | 
MISCELLANEOUS ... 397 244 397 1,275 19,172 15,617 
Total Trucks, U. S. .... 32,836 19,627 32,589 93,955 1,113,504 1 1309, 817 | 
Total Cars, Trucks 
RMIEL: wiicicechsusdasiasxsteateiiaes 149,01 7 112,445 164,919 495,263 6,145,152 7, 87 1 71,640, 
Total Cars, Trucks _ 
Canada ........... tical 5,644 6,844 5,331 17,608 285,550 375, 386 
Grand Total, 
Cars and Trucks 
U. S. and Canada ......154,661 119,289 170,250 512,871 6,430,702 8,247,026 





*Revised. Miscellaneous lnalndes Autocae, Corbitt, Marmon H., ‘Brockway, Four-Wheel 


Diamond T, etc. 


Drive, Sterling, Nash, 


Here’s December Diary 
Of Vital Auto Events 


(Continued from Page 2) 


of Dec. 1 in first establishment of 
price ceilings under Defense Pro- 
duction Act. Regulation cancels 
price increases announced since 
Dec. 1 by GM, Ford Motor, Chrys- 
ler Corp. and Nash, Ceilings are 
made effective from Dec. 18 for- 
ward, thus dis-obligating makers 
from giving dealers rebates on un- 
sold cars shipped before Dec. 18. 
GM immediately challenges price 
rollback and freeze, contending it 
violates “letter and intent” of De- 
fense Production Act. Action as- 
sailed as “patently discriminatory,” 
because it fails to roll back auto 
maker costs as well. Threat cited 
to auto industry’s five-year esca- 


lator wage pacts, since law makes | ‘° 


wage curbs mandatory in price- 
controlled industries. 

Ford agrees to comply fully 
with price rollback mandate, add- 
ing it did “very best to help work 
out a voluntary price control ar- 
rangement.” Nash also agrees to 
rescind its recently-posted price 
rises. 

Dec. 17—Cadillac withdraws an- 
nouncement of $170 to $305 price 
boosts on 1951 models. 

_Dec. 18—GM dramatically orders 


Endicott Dealers Drop 


1951 Auto Show Plans 


ENDICOTT, N. Y.—Plans for an 
automobile show in Endicott next 
year have been dropped. 

Members of the automobile deal- 
ers’ council of the Greater Endicott 
chamber of commerce said that 
uncertainties in the car production 
outlook growing out of the inter- 
national situation made it inadvis- 
able to plan a show for 1951. 


all Chevrolet, Cadillac and Pontiac 
dealers to suspend sales of 1951 
cars pending outcome of its chal- 
lenge of price rollback. GM assures 
all its unions it will fight to pre- 
serve five-year escalator agree- 
ments. UAW-CIO blasts “pinpoint 
controls” of prices and warns all 
escalator contracts will be junked 
if automotive wage freeze is im- 
posed. Meeting on auto wage prob- 
lem is scheduled for Dec. 20 in 
Washington. 
+ * + 

DEX. 19—Despite absence of legal 

obligation to do so, Ford agrees 
rebate Lincoln-Mercury and 
Ford dealers on unsold cars in 
stock when prices were shoved 
back. Valentine commends Ford for 
patriotic compliance with ceiling 
regulation. 

President Truman insists GM will 
have to obey price freeze and roll- 
back. GM reveals it has asked ESA 
to permit car merchandising at in- 
creased prices, pending an exam- 
ination of company’s cost-price sit- 
uation. GM promises to rebate deal- 
ers and urge dealers to rebate 


customers, if study should show 
part or all of increases are un- 
warranted. 


ESA rejects GM proposal and 
releases a code of “fair price stand- 
ards” to be followed voluntarily hy 
all retailers and manufacturers, 
Code urges profits be pegged at 
1946-49 levels and prices be stabil- 
ized at Dec. 1 marks. 

Dec. 20—Chiefs of all auto com- 
panies assemble again in Washing- 
ton for discussion of wage-price 
situation. 


to right around table are: 


| Mass.; W. |. Fornof, New Orleans; 
sales manager of the tires division; 
| Phillips, chairman of council; 





apolis; A. Stidham, Washington; 
A. W. Puckett, Tulsa, Okla. 


H. R. Mack, field sales manager; 
G. Irvin Winston-Salem, N. C.; R. M. Suresky, Middletown, N. Y.; 
Cc. V. Ward, Alhambra, Calif. 
J. C. Ray, sales manager of dealer brands; W. M.|Was not organized to conflict with 
WwW. O. Green, 
general office representative, Pacific Coast; O. Boyle, Salina, Kans.; 
J. Davidson, 





U. S. Rubber's Distributor Council— 


Problems of production and distribution were discussed at its New York meeting. Left 


Sam Green, Norfolk, Va.; 


A. B. Fennell, trade 


sales manager of tire division; T. E. Berry, 
N. W. Toombs, Indian- 


Evansville, Ind.; A. Malnati, Denver, 


In Four Remaining Work Days he 


: 128,000 Vehicles to Go 


: For 8 Million in *50 


(Continued from Page 1) 


its history. The significance of 
what it has done in 1950 cannot 
be minimized, even though one of 
the most uncertain years in 
history lies just ahead. 

Meanwhile, it was announced 


Dec. 23, |that Buick will halt production of 


1950 models Wednesday (Dec, 28). 


481,594 Inventory operations will be com- 


pleted before output of 1951 models 
starts Jan. 8. 

During 1950, U. S. plants will 
have produced at least 6,660,000 
cars, or about 30 percent more than 
in 1949, best previous car produc- 


11,916 tion year. 


In addition, 1950 truck production 


49,473 | Will total at least 1,330,000, not quite 
14,372 | 88 good as the record truck output 


year of 1948, but far better than 
the 1,131,695 trucks turned out last 


ear. 
y * * + 


‘OMBINED car and truck pro- 


4 duction in U. S. plants during 
| 1950 will be about 28 percent better 


have been dipping into 1951 steel 
| supplies. A good deal of fear has 


| prevailed that the government 


|would order auto production cuts, | 
| and perhaps base them on last-| 


| quarter (1950) production. 

The supply of special types of | 
steel in 1951 is expected to be 
especially tight, inasmuch as the | 
government is already reported 
stockpiling them in large quanti-| 


ties. Indications are that this stock- | 


piling will be further increased next | 
year. 

Some automotive observers feel 
that no matter how much steel is 
available for 1951 production, 
shortages of nonferrous metals 
will be limiting factors. 


and | national, 


Right now, auto manufacturers 


are still trying to get the govern- 
ment to revise its restrictions on 
aluminum and copper, which are 
slated to go into effect Jan. 1. 

* * * 


UTO makers want the cutbacks 
revised to apply only to use in 


than the 6,250,000 cars and trucks|the end product. In this way, con- 


built during 1949, highest previous 
car and truck output year in 
history. 

There were many factors in 1950 
that enabled the auto industry to 
overcome a three-month long strike 
of Chrysler plants, and still build 
about 8,000,000 vehicles. 
| First and foremost was the 
| greater availability of steel and 
other supplies until the latter 

weeks of the year. 

In addition, other than for the 
International Harvester and Chrys- 
ler disputes and flareups at Ford, 
clashes between labor and manage- 
ment in 1950 were relatively minor. 

* * + 
([uEN. too, the Marshall plan to 
aid European nations did not 
have the effect on supplies that 
was thought likely when the year 


started. 
The year 1951, of course, in- 
volves more uncertainty than 


ever emanated from the Mar- 
shall plan. U. S. plants, in most 
instances, have already marked 
down 1950 as the best production 
year in history. 

Demand for new cars is expected 
to remain strong in 1951, but indus- 
try observers are not optimistic 
about production of them after the 
first quarter of the year. 

o + * 


| IS anticipated that dealers will 
get nearly as many cars in the 
first quarter of 1951 as they did in 
the first quarter of 1950. After that, 
defense activity is seen absorbing 
more and more plant facilities. 

A consensus is that U. S. factories 
will deliver about 1,300,000 cars and 
270,000 trucks to dealers in the first 
three months of next year. 

After that, it is expected, 
greatly increased amounts of 
steel and other basic materials 
will be allocated into defense 
programs. 

Nonferrous metals, such as cop- 
per, zinc, etc., will join steel in the 
anticipated civilian production 
bottleneck. All plants will find the 
going harder immediately after the 
first of the year, but ingenuity is 
expected to carry most of them 
through for a few months. 

+ * * 

© MAINTAIN schedules for the 

past two months, many plants 





sumption could be shuffled around 
to better advantage. 

Not too much hope is held for 
relief. In fact, the auto industry 
will not be surprised if restric- 
tions in coming months are even 
more stringent, 

Auto makers know that military 
production will take precedence 
over everything. They are prepared 

to accept any eventuality, but they 


Price 


(Continued from Page 3) 


dealers were stranded en route. H 
also said some 400 telegrams ay] 
proving the organization we! 
received. 

Formal incorporation of the as 
sociation under the laws of Ne 
Jersey were expected to be con 
pleted before the end of the wee} 
Price said. He added that “potentia! 
membership of the group is in ex 
cess of 10,000.” The 2,000 approx! 
mate membership announced at th 
outset was based, he said, upo 
reports made at the St. Loui 


1. Greenberg, Springfield, | meeting. 


Price said that the new group 


the accomplishments, planned pro- 
grams, or any existing efforts of 
state or local automobil 
lassociations or of dealer council 
| programs already planned by manu- 
| facturers. 

Amplifying 

| said: 

“As this organization is com- 
pleted on state levels, our cus- 
tomers—the public—will realize a 
closer, sincere interest by their 
local Chrysler, DeSoto, Dodge, 
and Plymouth dealers, 

“There are definite problems 
peculiar to each make of automo- 
| bile and to the dealers selling 
and serving that car; conse- 
quently it is of utmost importance 
that we dealers benefit our cus- 
tomers by the interchange of 
ideas across the nation. 


“It should be recognized by the 
|entire auto industry that this asso- 
ciation of dealers does not pretend 
|or intend to direct the operations 
of other than their own organiza- 


” 


this statement he 


Including Price as_ its first 
president, the new association 
will have as its board of gover- 
| nors 15 dealers from various 
areas and representing each of 
the different lines. Besides the 
| Dallas DeSoto dealer the officers 
| and directors are: 

Colston Young, of Young and 
Newton, Inc., Baltimore, executive 
vice-president; Chrysler dealer rep- 
resentatives— Walker P. Skinker, 
Skinker Motor Co., Washington, 
vice-president; Nick Wright, Nick 
Wright Motor Co., Norfolk, Va.: 
Morse Watkins, Watkins Motors, 
Clinton, Ia., and Jack McRae, Jack 
McRae Motor Co., Chickasha, Okla. 

DeSoto dealers — Frank Wing, 


Lawton-Wing Co., Boston, vice- 
president; J. H. Harbin, Harbin 
Motor Co., Waxahachie, Tex.; 


| Porter Chopping, Chopping Motors, 


do hope that controls won't tem- | 
porarily disrupt civilian production | 


without making any real contribu- 
tion to the defense effort. 


Forum 


(Continued from Page 4) 


that the increase has been cut from 
the price,” he said. “It’s something 
to think about.” 

* * * 


Columbus, O.— 


The four Chevrolet dealers here 
have sold, or are processing for 
sale, about 100 1951 cars in stock. 
They took them at the higher prices 
and will have to sell them at the 
advanced price. However, they said 
that if the factory refunds the dif- 
ference, they will pass it on to the 
buyer. 

Columbus’ three Pontiac dealers 
are following a similar plan. The 
only Cadillac dealer here has re- 
ceived no 1951 cars. 

* * * 


Milwaukee— 


One dealer here said dealers are 
not worried about the rollback. 

“There isn’t enough dealer 
profit in the recent increase to 
worry about,” he stated. 

Byron Roberts, president of the 
Wisconsin Automotive Trades Assn. 
said: “We dealers don’t make the 
prices. This rollback on new-car | 
prices should be felt all the way 
back.” He said materials prices and | 
wages of labor made the increases | 
necessary. 


Canada Steel Control Head | 


OTTAWA.—The Canadian gov-| 
ernment’s controls on steel, which | 
go into effect Jan. 1, will be under 
supervision of Kenneth Harris, for- 
mer government research director 
and economist. 





| and T. E. Deakins, 


Casper, Wyo.; Ray D. Mathews, 
Midway Motors, Hillsdale, N. J. 

Dodge dealers—E. E. Kitchens, 
Kitchens Motor Co., Enid, Okla., 
vice-president; S. M. Heimlich, 
Heimlich Motor Co. Long 
Branch, N. J.; Oliver D. Joseph, 
Oliver C. Joseph, Inc., Belleville, 
lill.; W. N. Neff, Nick Neff Tire 
and Motor Co., Fremont, Neb., 
Deakins Mo- 
tor Co., Johnson City, Tenn. 

Elmer J. Jensen, Dallas, Chrysler 
member of the Chrysler dealership 
of Jensen & Raup, was elected sec- 
retary-treasurer. 
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Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 
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HELP WANTED 


EXCEPTIONAL OPPORTUNITY for 
young man who has had used car mar 
agement experience with 1,200 car Chev 
rolet dealership in the stockyard town 
of South St. Paul, Minn, This dealer 
ship is in the process of organizatior 
and provides tremendous opportunity 
Earnings can be upwards of $10,000 pe: 
year. Prefer man who is at present work 
ing as @ used car manager and wants t 
better himself. References, experience an: 
photograph required. Jay Kline Chevrolet 
Inc., 305 N. Concord Street, South St 
Paui, Minn, 

| ACCOUNTANT WANTED. Assistant ¢ 
office manager. Must be thoroughly qua! 
ified in General Motors accounting. Vo! 
ume GM dealership with 1,500 new unit 
delivered this year. Excellent opportunit 
for qualified person to learn volume oper 
ations. Company in business over 2 


years. Desire individual to settle in In 
diana permanently. Permanent positior 
Age 25 to 35. Salary $200 and up depend 
ing upon experience. Box 4698, c/: 
Automotive News, 


Detroit 26. 
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HELP WANTED _ 








@ LINCOLN - MERCURY SERVICE MAN- 


ER in north central Indiana 
yn 25,000. 
service operation of 200 car dealership. 
st be aggressive. You, 
stant managers may be well qualified. 
ite qualifications in full detail. 


e News, Detroit 26 
FR\ME MAN for straightening frames and 


popula- 
Man to take complete charge 


who are now 


Salary 
is commission. Box 4705, c/o Automo- | 


~les on Bee Line or Bear machines, also 


‘le to do wheel balancing brake work. | 


‘ust be first class frame and alignment 
man, Steady job. Place to live guaran- 
teed. Bardwell Auto Works, Great Bend 
Kans 


—— POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
nsertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 





in all 
dealer- 
Mo- 
tors and Chrysler dealerships in Detroit 


GENERAL MANAGER, experienced 
departments of a ‘‘Big Three’’ 
hip. Successfully operated General 
ind Chicago regions and have an out- 

tanding record as a sales producer, or- 

ganizer and profitable operator. If you 
are in need of a reliable and experienced 


man with these qualifications, please 
reply to Box 4700, c/o Automotive News, | 
Detroit 26. 


GENERAL MANAGER—Former dealer (17 
years in Detroit area). 28 years’ experi- 


ence in all phases of dealership. Can hire, | 
train and organize dealership efficiently. | 


Can bring experienced shop, sales and 
office help if needed. College education; 
excellent health; no bad habits. Regional 
office, finance, bank and business refer- 
ences available. Box 4696, c/o Automo- 
tive News, Detroit 26. 

SALES OR GENERAL MANAGER avail- 
able January first for new car agency. 
Have twelve years’ experience, owning 
and operating clean type of used car 
business, including buying, selling, motor 
work, body shop and service. Interested 
in purchasing part or all 


future. 40 years old, married, have best | 
of references, Located at present in 
central Ohio city. Box 4707, c/o Auto- 


motive News, Detroit 26 





MANUFACTURERS AGENT 
CALIFORNIA “o 


Seeking auto accessory line on straight com- | 
mission. Able to invest with factory if local | 


stock required. Have long successful experi- 

ence with leading specialty jobbers and vol- 

ume buyers. Your personal representative. 
H. O. BARR 





1601 Beach St. San Francisco 23, Calif. 
WORKING SHOP FOREMAN. General 
Motors Hydramatic factory training. 


First class mechanic and trouble shooter. 
Six years factory field service on marine 
and industrial engines. Radio experience. 
Box 4706, c/o Automotive News, 


troit 26. a ee 
MOPAR WHOLESALERS ATTENTION. 
Parts manager desires position to take 


full charge of wholesale parts operation. 


Best of references, 20 years’ experience. 
Box 4699, c/o Automotive News, De- 
troit 26 


DEALERSHIP AVAILABLE 

METROPOLITAN CHICAGO, Well known 
independent dealership. Very good loca- 
tion in auto row on a main artery, Good 
lease, 300 car franchise available, Pur- 
chaser must qualify with factory, Mod- 





ern fully equipped shop, Excellent cus- | 


tomer and factory relations, This is a 
fine opportunity for an aggressive mer- 
chandiser, Box 4704, c/o Automotive 
News, Detroit 26. 


VERY COMPACT, live-wire dealership. 
Very best of the independents. Beautiful 
ultra-modern building. Will give 10 year 
lease on small precentage of gross sales. 
Dealership fully equipped with a very 
capable personnel. Over $500,000 gross 
sales this year so far. Priced very rea- 
sonable. Write Box 4658, c/o Automotive 
News, Detroit 26. 








ARIZONA 
AUTOMOTIVE AGENCY 
ARIZONA DEALERSHIP 


Serving Phoenix area. Net profit first ten 
months of 1950 approximates $60,000. 
Sale price, including inventory—$46,500. 
Write us for information on this and 
smaller “Big Three" franchises. 


POCOCK & SMITH, Realtors 


Business Brokers 
1413 N. Central 


HOLLYWOOD 28, CALIF. 


Phoenix, Arizona 





DEALERSHIP AVAILABLE. Will sell 
complete or give long term lease. Now 
handling Kaiser-Frazer and Willys-Over- 
land. Located 35 miles south of Wil- 
mington, Del., on dual highway, U. S. | 
Route No, 13. New modern building, | 
built in 1946, and all facilities, Write 
P. O. Box 287, Smyrna, Del. 


VERY POPULAR INDEPENDENT LINE, 


located in upper New York state. Doing 
approximately $500,000 gross. Will sell 
at inventory. No real estate to buy 

Must qualify with factory Box 4703, 

c/o Automotive News, Detroit 26. | 
DEALERSHIP, now handling Ford, fully 
equipped in Connecticut. $15,000 parts 
inventory; $15,000 equipment. All mod- 


ern up to date. 100 x 100 foot building. 





Will sell or lease. Write Box 4694, c/o 
_ Automotive News, Detroit 26, 
s DEALERSHIP WANTED 
WANTED—50 to 350 car dealership. One 
of ‘‘Big Three’’ or combination, Will 
also consider as a partnership. New 


England and New York state preferred. 
Will buy or long term lease on building. 
17 years’ automobile experience. Can 
qualify with factory. Ready to do busi- 
ness. All dealings very confidential. Box 

_ 4688, c/o Automotive News, Detroit 26. 

PREFER CHEVROLET, Pontiac or Olds- 
mobile dealership in Florida or Georgia. 
Others considered. Clifford Jordan, 1302 
Mary St., Waycross, Ga. 
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Reaching an estimated 90,000 readers engaged in all branches of the 
EIGHTEEN CENTS (18c) PER WORD for each 


an} 


elt dy insertion. Cash in advance 


rates to encourage classification for the benefit of our employing readers 


full 
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same day 


AUTOMOTIVE NEWS, 


name and address at regular 
($1) per 
Display Ads 


PENOBSCOT 


as one word. Ads may be. signed with your 
26, Mich 


ar 


care of Automotive News, Detroit ele i rela 


forwarded, ata that: Be $9.80 


WANT AD DEPT., 


replies are unopened, 





| 
DEALERSHIP WANTED 
DEALERSHIP WANTED. Ford or Lincoln- 


USED CARS FOR SALE 





Mercury dealership. Three hundred or | 

more car potentiality. Desirable location. | 

Box 4691, c/o Automotive News, De- ee A U T Oo oe 
troit 26. 


DEALERSHIP WANTED. Ford or Chevro- 
let, single or dual in GM 300 to 500 car 
contract. Any location. Can qualify with 
factory. All replies confidential. Box 470s, 
c/o Automotive News, Detroit 26. 


200 TO 400 CAR CONTRACT. Prefer Chev- 
rolet or other GM in midwest. Qualified 


AUCTION 


emma 





with factories and ready to do ane. HORSEHEADS, NEW YORK 
Negotiations strictly confidential, ox 
| 4701, c/o Automotive News, Detroit 26. EVERY FRIDAY 





| WANTED, one of ‘Big Three’ dealerships 

in midwest, by experienced man and well 

capitalized party All dealings strictly 

confidential. Box 4640, c/o Automotive 

News, Detroit 26 
GENERAL MOTORS or FORD, 250 cars 
and up. Midwest, West or Florida. Qual- | 
ified. Confidential. Box 4702, c/o Auto- | 
motive News, Detroit 26. 


DEALER SERVICES — 


anfijuan 


DANVILLE, PENNA. 


EVERY WEDNESDAY 











You will always find real action ot 
both these auctions. 


INVENTORY SERVICE R. D. WEST, Prop 


PARTS—ACCESSORIES 
SHOP and OFFICE EQUIPMENT Tex Rickard 


COAST to COAST 

@ Accurate 
@ Confidential 
} @ Counted by Expert Partsmen 
@ Accepted by Government 
@ Counted in One Day 
| @ Complete With Automatic 

Stock Control System 
@ Priced With Authorized Publications 
@ Used te Buy-Sell Dealerships 
@ Quality at Low Cost 


Talbot's Automobile Dealers 
Inventory Service 


4690 Newport—Detroit 13, Michigan 
Valley 2-9377—Valley 1-7765 





Jos. E. Johnson 
Auctioneers 








ATTENTION DEALERSIII 


At Greatly Reduced Prices 


1948 Chevrolet - Ford - Plymouth 
4 Door Sedans 


Excellent Bodies “i Good Motors 


All Cars Formerly Used for 
Cab Service in Phila. 





Phone or Write: 


| THE R. A. COMPANY 


SHerwood 7-1700 — Morris Freedman 
EVergreen 2-0400 — Herbert Cole 


43rd & Locust Sts. 
PHILADELPHIA, PENNA. 





INVENTORY SERVICE 


Parts and Accessories Depts. 
| Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports. | 
Also special buy-sell service. Experienced 
organization — in business since 1939. Free | 
booklet on Parts Department operation sent 
on request. Call or write for service details. | 
Automotive Inventory Service Co. | 
9900 Freeland, Detroit 27, Mich. WE 3-6449 | 
i 








AUTOMOBILE 
AUCTION 


28 Miles from Chicago Loop 
| '/g Mile East of lilinois State Line on Route 30 


EVERY FRIDAY—11 A.M. 
200 Cars Average 
75% Actually Selling 


Cars guaranteed against cracked biocks, 
bad transmissions and differentials. 


STRICTLY WHOLESALE 


Dealers Buy - - - Dealers Sell 
George Lawson and Bud Fennemo 
OWNERS 





USED CARS WANTED 











CADILLACS WANTED 


Joe Newell... King of the Cadillacs 


wants | to 100 used Cadillacs at once. 
1946's to 1950's. We have just delivered over 
$2,000,000 worth of Cadillacs 


JOE NEWELL 


is now believed to be 


in California. | 
Automobile Auctioneers 


DYER AUTO AUCTION 


Phone 2361 & 4051—Dyer, Ind. 
Res. Lansing, Ill. 730 & 107R 








The Largest Cadillac Operator 
KEN SCHAEFER'S 


In The Entire United States The Only Indiana 


AUTO AUCTION 


in Continuous Operation Since 1943 
EVERY THURSDAY 





Before you sell a Cadillac... 





phone, wire or write 


JOE NEWELL 


6145 HOLLYWOOD BOULEVARD 


Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 

Dutch Stuart, Auctioneer 
Illinois St. 


«| Philadelphia's 
DEALER AUCTIONS 


TUESDAY THURSDAY 
12 NOON 12 NOON 


GILBERT — ROBINSON 
Automobile Auctioneers 
| 6600 N. Broad St. Phila, Po 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 


Tel. Livingstone 8-3000 


915 N. 











USED CARS FOR SALE 


SHELDON OLDS 
8421 Michigan, Detroit 


Always a selection of good used cars. 
Wholesale 
Write, wire or telephone 
P. E. QUINLAN 


Used Car Manager 
Tiffany 6-4800 








THE TUESDAY SALE—11:30 A. M. 


FORT WAYNE 
AUTO AUCTION 


—DEALERS ONLY— 
(in the Heart of the Nation) 


Phones: E 3h 


Open all night, Monday night 
No Reservations 


WEBSTER-MARKER MOTORS, INC. 
324 W. Main St. Ft, Wayne, Ind 








AUTO AUCTION 


TIM ANSPACH 


1175 Washington Ave. 
ALBANY, N. Y. 
(For Dealers Only) 


EVERY MONDAY . . . 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 








AUTOMOTIVE NEWS 
WANT ADS 
GET RESULTS 








Phone Lincoln 5383 
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CLASSIFIED WANT AD DEPARTMENT 


industry from Maine to California. low 


osition Wanted Ads accepted at half 


Count initials and groups of numbers 


ates, but if siqned ‘Box No 


address and extra service 


er inch, per insertion 


DETROIT 






26, MICH 


_USED CARS FOR SALE 





Indiana's Oldest Auto 


AUCTION 


Held in a Big Heated Building 


In the Heart of Downtown 


INDIANAPOLIS, INDIANA 


Every Wednesday—12 Noon 
RAIN OR SHINE 
150 to 200 
Cars Pass Through the Auction Block 
85% to 90% 
Sold to Good Solid Buyers 
Make Your Reservations Now! 
Bring Your Cars Earl 
CALL LINCOLN 7: 


DEALERS ONLY 
When coe or Selling . . . Your 
Wise Choice Is 


CLARKE AUTO AUCTION 


1125 N. MERIDIAN ST. 






PARTS FOR SA 

COMPLETE LINE OF used parts. Over- 
seas shipments made if 25% of appraised 
purchase price deposited. Big equipment: 
Parts of one 501 GMC and one WA-20 
White available. Three 40 passenger Blue 
Bird bus bodies; one 2% ton Reo; one 
3% ton Federal with Continental motor. 
Clark's Auto Wrecking Co., 1027 W. 
Gwinnett, Savannah, Ga. 





OLDSMOBILE 
PARTS 


Write - Phone - Wire 


Jordan 4-6618 
GAGE and DRUMMY, INC. 


21710 Woodward Ave. 
DETROIT 20, MICHIGAN 


24 Hours Service on Shipments 





PARTS FOR SALE 











“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts. . . . Same Day Service 
On Mail Orders and Inquiries. 
All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 














; BUSES FOR SALE ooh eee 
| BUSES FOR SALE—1941 FORD superior, 

48 passenger; 1946 Studebaker superior, 
| 54 passenger; 1946 Ford superior, 48 


passenger; 1948 Diamond T-Carpenter, 
54 passenger; 1948 Ford, 36 passenger; 
1950 Chevrolet, 48 pasenger; 1950 Inter- 
Metro, 16 passenger (new). 
National Bus Sales Co., 101 N. 33rd St., 
Philadelphia 4, Pa. Phone BAring 2-7605. 


national 





SLIGHTLY USED 1950 M.H.S, automobile 
hauling trailer; 35 foot—tank with doors, 
model 480. Also 1950 COE Ford tractor. 
Will sell separate, Suburban Motors, Inc., 
Kirkwood and Manchester Rds., Kirk- 
wood 22, Mo. 

TRUCKS WANTED 

WANTED TO BUY. Bus chassis. Any 
quantity and make, Wire, write or call 
advising make, quantity, wheelbase, spe- 
cial equipment, location and price. Super- 
ior Coach Sales Co., 2335 N.W, 12th St., 
Phone 5-3538, Oklahoma City, 7, Okla. 


WANTED TO BUY. Used automobile trans- 
port. Must be in good shape and reason- 
able, Hooker Vandergriff, Arlington, Tex. 


SHOP EQUIPMENT FOR SALE 
FOR SALE, Nash double face neon verticie 
sign—26 foot. Two Nash service arrow 
signs. Nash horizontal sign 7 foot. Six 
Nash window display neon signs, Also 
departmental signs. Nash Central Motors, 
Inc., 3705 Carnegie Avenue, Cleveland, 
Ohio, EXpress 1-5800. 


~ ANTIQUE CARS FOR SALE 
1919 STUDEBAKER, 4 cylinder sedan. 


TRUCKS FOR SALE 


| 








Actual mileage—-10,854. Only 1 owner. 
| Very good tires, paint and upholstery. 
Running condition, Price $350 or best 
offer, Bob Fleigh, Inc., 242 W, 29th St., 
Baltimore 11, Md. 
MISCELLANEOUS 





DOUBLESEAL INSULATES under over- 
head doors, Stops drafts, snow, etc, Ed- 
wards Industries, Dept. 263, 4268 Shen- 
andoah Ave., St. Louis 10, Mo. 


|'ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 








| Motor Co., Inc., 800 Commerce S8t., 
Lynchburg, Virginia. 4 
Glass patterns for cars and 


trucks or cars only. Covington Motor Co., 
Covington, Va. 


| WANTED. 





AUCTIONS DEALERS 


ONLY EVERY WEEK 


SAFER TRANSACTIONS — CLEAR TITLES — SAFER CHECKS 


Monday 

Tim Anspach Auto Auction 
Albany, New York 

Decatur Auto Auction 
Decatur, Illinois 
Montpelier Auto Auction 
Montpelier, Ohio 


Tuesday 

Arena Auto Auction 
Chicago, Illinois 

Fort Wayne Auto Auction 
Fort Wayne, Indiana 
Tri-City Auto Auction 
Moline, Illinois 


Wednesda 

Aptco Auto Auction 
Detroit, Michigan 
Clarke Auto Auction 
Indianapolis, Indiana 
© K Sales Auto Auction 
Gibson City, Illinois 


Ricar Auto Auction 
Chicago, Illinois 

South Bend Auto Auction 
South Bend, Indiana 


Thursday 

Ken Schaefer Auto Auction 
Indianapolis, Indiana 
Maney Auto Auction 
Murfreesboro, Tennessee 

H. C. Turney Auto Auction 
Akron, Ohio 

Wheeling Auto Auction 
Wheeling (Chicago), Ill. 


Friday 


Amarillo Auto Auction 

Amarillo, Texas 

Dyer Auto Auction 

Dyer, Indiana 

Suny Auto Auction 
uincy, Ilinois 


These Auctions Are Members of the 


NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION INC. 


Headquarters—Towanda, Illinois 


Se eA oe ee ee ee 


New Subscription Order 


Send Automotive News to Address Below 


for One Year $8 [] 


for which check is attached [_] or send bill [[] 


AUTOMOTIVE NEWS, PENOBSC 


NE IONE 8 ios 6:6 6x 00d5 65 0de50 5060 Res aes eR eo oees Bane Mis ic cccues 
MCS nts acunhe ee need mae alee ee tan Kaen ae DNB 650 56 04se a keene 
TRADE CONNECTION: 

Car Dealer (] Truck Dealer [) Manufacturer [[] 
Jobber [1] Insurance [] Financial [] Supplier [) 

OB Re eau aG Chk bMS OE CER ERROR SATU RP EA Oakes 
12-25-50 


Elsie Martin, Secretary 





or Two Years $14 [_] 


OT BLDG., DETROIT 26, MICH. 
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truckload 


f comfort like thi 


This is the Comfo-Vision Cab, standard in every truck in Inter- 
national’s all-new line. Drivers helped design it. They knew 
what they wanted, and this is it—a truck cab with a new kind 
of comfort, visibility and safety, a cab with extra conveniences, 
a work-place with all kinds of room! 





No center-post here. Forward vision area alone totals 12.6 
square feet of scientifically curved safety glass that sweeps in 
a curve from one pushed-back corner-post to the other. Just 
compare that Sweepsight windshield with other trucks. 





8 inches of spring-filled comfort. Com- 
pare with the sofa at home. A man sits 
into this seat, not on it. Adjusts as a unit, 
to cushion his back and legs properly. And 
if he wants foam rubber, you give him 
foam rubber. 


Safety wears suspenders. Driver is com- 
forted by the thought that he’s riding in a 
cab that’s all-steel for safety. And he’s 
comforted where it usually hurts by a 
“floating” suspension system that soaks 
up the bumps in the road. 


teavy Duty Engineered 





INTERNATIONAL 


INTERNATIONAL HARVESTER COMPANY 


Super-Steering! It starts forward of front axle, where steering 
gear is mounted. That’s why the wheel comes in at a relaxed 
angle. Result: drivers who don’t “hump,” trucks that steer like 
passenger cars ... dealer-demonstrations that prove both points. 


Styled for sales. Smart lines and deluxe 
interior features have been combined with 
a rugged utility-look. Designed for long 
life and simplified servicing, this cab looks 
good, looks like it means business. It does 
—for the dealer. 


ABA 


INT 


WY 


CHICAGO 





ERNATIONAL 
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Climate-maker. Heating-ventilating 
tem provides fresh-air comfort 365 
a year. Variety of optional equipmer 
all weather conditions. 


A man who drives a trucl 
will sell himself! 


Every truck in the International 
features the Comfo-Vision C 
“roomiest on the road”—and lo 
with features drivers appreciate. 


So you're sitting pretty when y 
an International Truck Dealer. An 
offer every truck user the right ' 
for his job from the most complete 
of trucks in America—plus heavy: 
engineered stamina in every truc 


it all adds up to one fact: you 
make money with this franchise - 
ternational Truck Dealers do. 


International Harvester Builds McCormick 
Farm Equipment and Farmall Tractors 
Motor Trucks . . . Industrial Power 3 
Refrigerators and Freezers 
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